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re Sparks | 


Hope dealers aren’t driving away 
heir potential postwar customers. 
* * * 








down on the war-production front! | 
* * * 

Rum at 40 cents a quart, mixed | 

ith gasoline, is used as fuel for 

automobiles on the island of Mar- 

tinique, where rum is more plenti- 

ul than petrol. 
* 










* * 


Inside sources indicate that the 
gasoline problem will plague the 
nation much longer than the rub- 
ber shortage — maybe because we 
attacked the latter is a business- 
like manner. 

7 










* * 


Hey, Judge! 

T™ coat’ tine husband, William, 
from “running around in the wrong 
kind of condition,” Bonnie Wycoff, 
oung Hickory, N. C., woman, 
hopped all four tires on his car 
with an axe. 

Tried in municipal court on a 
‘Charge of malicious destruction of 
personal property, the judge sus- 
pended sentence on condition that 
Bonnie pay one-half the court 
costs. 

















* * * 


Simplification? 

A simplified system of identify- 
ng War Production Board forms 
is being put into effect as present 
stocks are exhausted and reprint- 
ng becomes necessary. 

All forms in the WPB, PD, UF 
and RD series and many in the 
MP series, which must be filled 
out and returned to WPB by manu- 
acturers and others, will eventually 
bear only the initials WPB, fol- 
lowed by new serial numbers. 

* * * 


Good Reasoning! 

Three good reasons why the au- 
tomotive industry has taken the 
lead in America’s all-out war effort 
ere given last week by H. G. 
eaver, chief historian of GM’s 
war activities: 

Modern warfare is_ essentially 
competition in transportation, 
whether of men, machines or dead- 
y projectiles into the ranks of the 
enemy; the industry leads the world 
in large scale output of fine me- 
hanical products, and, it is 
“characterized by a flexibility of 
mind and method, unhandicapped 
by a lot of traditions.” 

* * * 


ew TT Coupons 

Changes in the design of gaso- 
ine ration coupons for commercial 
ehicle use, beginning July 1, were 
announced last week by OPA as a 
urther means of taking up “slack” 
ileage and of removing potential 
sources of black market gasoline. 
A new TT coupon, which replaces 
the present T coupon, will be made 
valid for use throughout’ the 
ountry on July 1. The old type of 
T coupon, now being used by com- 
ercial operators, will be invalid 
bn and after July 1, except in the 
Northeastern shortage area where 
he ban of non-essential driving is 
how in effect. In that area, opera- 
tors must keep on using the old 
ype of T coupons which they now 
have in their hands, through July 
25. 
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Rubber Problem 


Near Solution 





‘Jeffers Asserts 


! 

Wonder if union members over-! 
seas will forget the way some of, 
their comrades are letting them} 


All Synthetic Plants 
On Schedule; Tire 


Fabrication a Problem 
By Pete Wemhoff 
Managing Editor 

INSTITUTE, W. Va.— Re- 
porting that 25,000 tons of 
synthetic rubber have been 
produced already this year 
with 275,000 tons due before 


‘the end of 1943, Rubber Czar Wil- 


liam M. Jeffers predicted here Fri- 
day that by late fall of this year, 
the nation’s synthetic rubber pro- 
gram will be “all buttoned up.” 

Closing a _ transcontinental in- 
spection tour with a visit to the 
new Institute plant—largest of the 
government financed synthetic rub- 
ber plants, which last month 
turned out more man-made tire 
material than any other plant in 
America — Jeffers told newspaper 
men that the major problem now 
is fabrication of the _ synthetic 
rubber into tires. 

“This,” he said, “is brought 
about by the fact that it takes 
more facilities and governmental 
trained personnel to produce syn- 
thetic tires,” but he was opti- 
mistic that WPB will allocate ad- 
ditional machinery and that the 
rubber industry will lick its per- 
sonnel problem as it “has licked” 
the production of synthetic rub- 
ber.” 

Jeffers reported he found all of 
the country’s synthetic plants on 
schedule, not in conflict with high 
octane gasoline program, and pre- 
dicted that by the fall of 1944, 
there no longer would be a semb- 
ance of a rubber problem in the 
United States. “Not until late 
spring of next year however’, he 
asserted, “will it be possible to re- 
linquish restriction on car tire use”. 

He said that he will not retire as 
Rubber Czar on July 1, as previ- 
ously reported, but will stick on 
the job until the problem is “but- 
toned up”’—or until late fall or 
early winter of 1943. He said he 
believed the gasoline shortage will 
be with the nation a lot longer 
than the rubber problem. 

Newspaper men, inspecting the 
new Institute plant along with 
dignitaries of government and in- 
dustry, pondered the thought that 
Jeffers might be the one-man solu- 

(Continued on Page 6, Col. 5) 


No Midwest Cut 
in Gas Until 
Aug. 7; Ickes 
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Dealers Planning to Sell 
- Few New Cars to the REC 


| 
| 





Dealer Picture in Nation 





| New Car | 

| Sales | Sales 
Atlanta | Steady | Steady 
a a Good | 
Boston sewer towar 
Canton, O. | Spotty | Good | 
Chicago | Good ! Fair ! 
Denver | asc} Geert 
Hartford : Steady ! Fair : 
az Angelea —| Bxeslicat Steady 
oer to | 
New Your — Slow : Slow 
Saale ——| en Brisk | 
San Antonio —|~Bieady — | Holding 
Philadelphia hae Off 
Porn OFe-| Steady : 


| Of | 





Wibel New Vice President 


Used Car | Plan Sales 
| to RFC? 


No 
No 


Few 
Few 


Few 
No 
No 
No 

Few 

Fewer 

Few 

No 


Fewer 


No 


Service 
| Situation 
Volume is heavy; 
parts scarce 
Shops swamped 
with business 


Volume heavy; 
| labor scarce 
Volume increasing; 
labor short 


~ All dealer shops 


| extremely busy 


Value of jobs 
| rises steadily 


Volume up average 


of 18 percent 


Shops swamped; 
mechanics scarce 


Pleasure-drive 


| ban cuts volume 


Volume is near 


saturation point 


All-time peak; 
__ Part sales soar 
Gas shortage cuts 

| down volume 





to soar 


Nash-Kelvinator to Make 
Helicopters for Army 


DETROIT. — Nash- Kelvinator | ing clerk to head of engineering | 
Corp. announced late last week | purchasing, then in 1927 to director 
that it has completed arrange-| of purchases, and to vice-president 


ments with the | ang director in 1941. 


Army Air Forces | 
to undertake}! 
quantity produc- | 
tion of Sikorsky | 
helocopters. 

The corporation | 
is now producing | 
supercharged | 
Pratt & Whitney | 
engines for Navy | 
planes and Ham- | 
ilton Standard| 
propellers, and, 
the new contract | 
“will materially increase our pres- | 
ent war volume,” President George | 
|W. Mason said. 

At the same time Mason an- 
;}nounced a realignment in vice- 
presidents. A. M. Wibel, until re- | 





A. M. Wibel 


WASHINGTON.—Declaring that; cently a vice-president and direc- | 


the Eastern gasoline famine would 
not be relieved by greater restric- 
tions on motor fuel consumption in 
the Midwest states, Petroleum Ad- 
ministrator Harold L. Ickes last 
week told a special committee of 
legislators from the Atlantic Coast 
states that such fuel that might be 
saved could not now be moved to 
the East by already overtaxed 
transportation facilities. 


Ickes’ deputy as petroleum 
administrator, Ralph K. Davies, 
told the committee that the Mid- 
west would be safe from further 
restrictions at least until Aug. 1. 
By that date it is expected that 

(See GASOLINE, Page 6, Col. 1) 


tor of Ford Motor Co., was elected 
a vice-president of Nash-Kelvina- 


Frank R. Pierce resigned as vice- 
presidents of manufacturing and | 
sales, respectively. 

L. F. Skutt, who was ap- 
pointed general sales manager 
for Nash in January, will remain 
in that capacity. Prior to joining 
Nash in 1942, Skutt had been 
associated with General Motors 
for 20 years in sales capacities. 


Wibel joined Ford 31 years ago | 


tracting 


Since 1939, Wibel has had the 
added responsibility of all of the 
company’s government sales con- 
involving more than 
$4,000,000,000 worth of war work. 
He is regarded as one of the 
top men responsible for the de- 
velopment of the vast Ford busi- 
ness in the past 30 years. 


Armstrong has been with the 


(Continued on Page 34, Col. 4) 


By Jack Weed 
Service Editor 


P DETROIT. — Charles E. Wilson, 
tor, while W. F. Armstrong and | executive vice-chairman of the War | 
Production Board, speaking before | 

| the Economic Club here last week | 
| cracked down on those who in- 
| nocently or otherwise are guilty of | 
| spreading the thought that our war | 
| production effort has reached a| 
| stage where we can afford to ease | 
| up in our efforts. He stated that! 
such rumors were entirely false and | 
that the exact opposite is the case. 
Wilson pointed out that our pro-| 
after two years of pre-law and| duction of war material for the 
general college work at Indiana) first quarter of this year was only | 
University. Successively, Wibel was | 19 percent of the amount scheduled 
promoted by Ford from engineer-' for 1943, and that the other 81 per- 





Volume continues 


Used Car Sales 
Reported Spotty 


Service Volume Nearing 
Saturation Point As 
Labor Shortage Grows 


DETROIT. — RFC will be 
forced to buy comparatively 
few new cars after July 1— 
probably less than 5 percent, 
according to a cross-country 


survey made last week by 
Automotive News correspondents. 
The poll showed that dealers, 
cognizant of the wisdom of hold- 
ing a scarce product, are planning 
to retain their dwindling stocks at 
least until Dec. 31, when the pres- 
ent monthly price increment is 
scheduled to elapse, or even to a 
later date if demand continues. 


Although the retail demand for 
new cars has fallen off consider- 
ably in the East since OPA re- 
established its ban on pleasure 
driving and the value of B and 
C coupons was reduced, sales re- 
main steady throughout the rest 
of the nation with dealers in 
most cases rationing their low 
inventories on a monthly basis. 
In this way, they hope to spread 
their stocks through the remain- 
ing months of 1943 and possibly 
into 1944, 

Used car sales likewise have been 

adversely affected in the Eastern 
states, but other areas report sales 
all the way from brisk to slow. For 
| the most part, Eastern dealers have 
stopper wholesaling of their used 
vehicles to dealers in other areas, 
realizing at last that they have 
probably sold themselves “down the 
river.” 
On the other hand, some dealers 
| in the New York City area con- 
| tinue to wholesale as much as 90 
| percent of their used car stocks, 
| with dealers from other sections in 
| the East now entering the market 
for these cars in competition with 
Western sources. 


Except for some sections of 
the East, where the pleasure- 
driving ban and coupon-reduc- 

(Continued on Page 8, Col. 1) 








Wilson Sees War Output Up 
24 Percent to Meet °44 Goal 


; cent must be produced in the re- 
maining three quarters. 

He indicated that the third 
quarter would see the heaviest 
production and that our produc- 
tion schedules for war materials 
will take a 24 percent jump next 
year over 1948 goals. 

Explaining that cut-backs in cer- 
tain goods such as tanks might 
have formed a basis for a rumor 
On a letdown in production, he 
stated that up to recently we have 
been furnishing tanks for a major 
ally which is now able to produce 
its own tank equipment. 

He further told the assembled 
automotive manufacturers, who he 

‘(Continued on Page 34, Col. 5) 
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Ford Receives 


$31,000,000 Cargo 
Glider Contract 


DEARBORN.—Ford Motor Co. 
last week signed a new cargo 
glider contract for $31,000,000. 


With a wingspread nearly equal 
to a medium bomber, and a capac- 
ity of carrying 15 invasion-equip- 
ped soldiers, the craft will continue 
to be made at the Ford woodwork- 
ing plant at Iron Mountain, Mich., 
where they are now crated for 
export. 

In the past many have been sent 
in knock-down condition to the 
Ford Airport at Dearborn for final 
assembly. They were then delivered 
in tow of twin-engined Army 
bombers. 


Weiner Resigns 


Post in WPB 


WASHINGTON. Joseph  L. 
Weiner, former civilian director of 
the War Production Board who 
was relegated to second place when 
the new office of civilian require- 
ments was set up under Arthur D. 
Whiteside, has announced his 
resignation effective June 14. 


The resignation was accepted 
without comment by WPB Chair- 
man Donald Nelson. Weiner had 
been director since December, 1942, 
and had been deputy director 
under Leon Henderson. 


Kettering, Staff 
Get E Award 


DETROIT.—C. F. Kettering and 
his staff in Research Laboratories 
division of General Motors Corp. 
were awarded the Army-Navy E 
last week for work which cannot 
be made public at this time. 

The first award ever made to a 
non-manufacturing organization by 
the armed services, it was not of- 
ficially disclosed what contribution 
to the war effort resulted in the 
honor. 


Rear Admiral H. G. Bowen, 
special assistant to the Undersecre- 
tary of the Navy, and Col. G. V. 
Holloman, chief of the Air Forces 
Equipment Laboratory at Wright 
Field, Dayton, presented the award 
of the E pins and the pennant re- 
spectively. 


What do you want to buy, sell or 
trade? See Dealer Want Ads, inside 
back cover this issue. 





FROM CARBINES TO CANNON. 
long and short’? of General 


Motors guns. 
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Bad News in Berlin: 


U.S. Bomber Production 
Up 18 Percent in April 


WASHINGTON.—Chairman Don- 
ald M. Nelson, of the War Pro- 
duction Board, last week declared 
that the output of heavy bombers 
in April was 18 percent above 
previous month totals. The state- 
ment was made in his monthly re- 
port on munitions production. 

This increase indicated an out- 
put of approximately 600 four- 
engine bombers, since Nelson had 
already announced that March 
production exceeded 500 for the 
first time. 

Greater emphasis is being placed 
on heavy bombers, he said, and 
extensive new facilities are soon 
to become available for’ their 
manufacture. Whether this years’ 
airplane goals are reached will 
largely be determined by the rapid- 
ity with which these facilities are 
brought into production, Nelson 
added. 

The WPB chief conceded, how- 
ever, that it will be “difficult” to 
meet the goals since in the first 
four months of this year only 19 
percent of the objective for 1943 
for combat planes was attained. 

Production of service planes, 
such as observation and photo- 
graphic types, was 20 percent 
ahead of the year’s goals, while 
trainer output ran ahead with 36 
percent. Production of single- 


FOB 
Factory 


By A. H. Allen 

WHEN George Christopher, 
Packard president, let the cat out 
of the bag that he had a postwar 
planning com- 
mittee that was 
working after 
hours and on 
Saturday after- 
noons’ whipping 
together the 
steps necessary 
when production 
of automobiles 
can be resumed, 
it became appar- 
ent that the mat- 
ter of postwar 
production plan- 
ning was a little further along 
than some of the brass hats of 
motordom would like to have you 
believe. 

Until now, almost every top 
executive brushed aside questions 
about the postwar automobile with 
some such reply as K. T. Keller, 
Chrysler president, recently made 
—‘The only postwar planning we 
are doing is to figure out how we 
can help get the damn war over 
with in the quickest way.” 

Officially, this is probably true, 
but you can bet your bottom war 
bond that Packard is not the 
only car producer which is doing 
any figuring on the procedure 
involved in returning to peace- 
time production. 

ES + 


A. H. Allen 
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Planning Now 
For 194? 


DOWN ALONG the line from 
(Continued on Page 34, Col. 3) 


Army Ordnance workers study ‘‘the 
(Left to right) Ruth Lordon, 


Marguerite Kasischke and Ann McMillan, of the Detroit Tank Automotive 


Center, 


GM Arms for Victory exhibit in Detroit. 
in one recent 


biggest roducer of firepower, 


examine a .30-caliber carbine and a 90-mm. anti-aircraft gun at the 


General Motors tocey is the nation’s 
month having turned out 


118,000 ‘aboation irons’ ranging in size from carbines to cannon, it is reported. 


engined Navy fighters enjoyed 
an increase of almost 50 percent. 

Other munition categories in 
which increases were scored over 
March totals during April include 
ground ordnance, up four percent, 
Navy and Army vessels, up three 
percent, merchant vessels, up 11 
percent, and miscellaneous muni- 
tions, up 11 percent. 


On Labor Front— 


Joint Committee 
Compromises on 


Anti-Strike Bill 


By Sydney J. Keith 
Associate Editor 

DETROIT.—A far-reaching anti- 
strike bill was given the stamp of 
approval by a joint Senate and 
House committee last week, but 
whether action on it will be 
speeded in Congress remains to 
be seen. 


Among the several provisions 
of this compromise bill is a 
clause which makes it unlawful 
to instigate, encourage, conspire 
or induce a strike, slowdown or 
other interruption in a govern- 
ment-seized plant. It is further 

provided that anyone found 
guilty of such acts is subject to 
$5,000 fine and one year in jail. 
In addition, the bill would pro- 
hibit employes in such a plant 
from striking except on 30 days’ 
notice, and requires a secret strike 
ballot should the dispute not be 
settled in that time. 

It was frankly stated by the 
congressional conferees that 
Presidential approval of the bill 
in its new form was somewhat 
doubtful. In contrast, it is be- 
lieved that the White House 
would not entirely dislike any- 
thing that might put the bridle 
on wartime striking. 

Said Rep. Andrew J. May, Ky. 
Democrat, “The bill as agreed upon 
confers on the President and other 
government agencies adequate 
power and authority to carry on 
war production. It does not harm 
anyone who is interested in active 


prosecution of the war.” 
* * * 


UAW Factionalism 


Still Rife 

With R. J. Thomas, UAW-CIO 
president,. calling for unity, and 
George F. Addes, the union’s sec- 
retary-treasurer, decrying “unau- 
thorized” strikes, the UAW execu- 
tive board girded itself at Toronto 
last week for a _ pitched battle 
between adherents of Walter Reu- 
ther and Leo Lamotte, director for 
relations with Chrysler Corp. 

The Reuther faction has de- 
manded removal of Lamotte, while 
the group headed by Addes has 
just as vociferously fought against 
such a move. Meanwhile, Thomas 
has suggested that Lamotte remain 
in his present position, but that 
Richard T. Frankensteen, UAW 
vice-president, be placed over La- 
motte. 

This factional ruckus extends in 
a spiral down to various locals 
under the jurisdiction of Reuther 
and Lamotte. Several Chrysler 
locals have demanded the latter’s 
ouster, while the Buick local in 
Flint has blasted Reuther, head of 


the union’s GM department. 
* * * 


Packard Strike 


A Short One 


The strike at the Packard plant 
here was over last week as com- 
pany officials reported that pro- 
duction was again in full swing 
on Rolls-Royce airplane and Pack- 
ard marine engines. Of three day’s 
duration, the strike was attributed 
by the UAW to wildcatters in its 
own ranks who objected to the up- 
grading of three Negro workers. 


Auto Div. Over Top 


CHICAGO.—Under the leadership of 
H. W. Shepard, Cadillac branch man- 
ager, the automobile division exceeded 
its $25,000 quota, double the amount of 
| &@ year ago, in the Red Cross war fund 
drive here. Communities into teams 
which staged a spirited contest among 
dealers and their employes. 


Bien 


“EYES OF THE PLANE” for one of Uncle Sam’s bombers must be kept in 
perfect working order at all the far-flung fields, and that means that trained 
technicians as expert as watchmakers must be on the job. To learn all the{ 


intricacies of the delicate instruments which kee 
Air Forces are takin 


icked soldiers of the 
ernstedt 


Army 


and gyro 
above how 


orizontal instruments are made. 
the precisely balanced mechanism of the instruments ope 


planes on an even cou 


special courses at the 


lant of the Fisher Body division, where directional gyro indicators 


A group of them are being showgz 


Among the group are, from left to right: Staff Sergt. Lawrence H. Thompson 


Technical Sergt. I. C. 


Sergt. Robert E. Worley, Staff Sergt. J. 


Jonas, Technical Sergt. Clyde M. Youngblood, Technica 


J. Hanes, Staff Sergt. L. E. Ab 


Staff Sergt. Arend Styf and Sergt. Russell N. Appenfeller. 


Radical Postwar Car Desig 


Need More Time--Kettering ~ 


DETROIT.—Declaring that pres- 
ent indications point to 1942 model 
cars being the first off the line for 
postwar sales due to the lack of 
time for research and sample car 
building, C. F. Kettering, vice- 
president of General Motors Corp., 
in his talk before the abbreviated 
summer session of the Society of 
Automotive Engineers here last 
week, emphasized that before the 
new ideas which the public has 
been led to expect can be de- 
veloped, engineers must be given 
time enough to thoroughly test 
new designs. 

Continuing along this line of 
thought, Kettering made _ the 
prophecy that all-steel airplanes 
would be built and in use before 
an aluminum car would be ready 
for the public. New developments 
in the automotive industry which 
hinge around the use of high 
octane gasoline must wait until 
this type of fuel is available in 
the filling stations of small town 
America, he said. 

He emphasized the need for 
greater stress being placed on re- 


search and experimentation, and | 


pointed out that before the war 
this country had an excess in 
money, men and materials only be- 
cause we had no projects to apply 
them to. “Hitler however has sup- 
plied the projects and now those 
excesses have disappeared.” 

“Our only difficulty in the 
postwar,” continued Kettering, 
“will be the lack of understand- 
ing between management and 
engineering on the need for a 
long range view of research and 
sample making. 

“Engineers must have time to 
play with their brain childs in 
order to develop them to the high- 
est point of efficiency by the trial 
method, as no engineer is able to 
anticipate all the variables that 
pop up when a radically new me- 
chanical idea is born with his slide 
rule and agile pencil.” 

Speaking at the banquet held 
Thursday night, Rear Admiral 
Ralph E. Davison, of the Naval 
Bureau of Aeronautics, praised the 
production team work of the auto- 
motive industry in producing naval 
aircraft. As an example he cited 
production of the F4U, the Corsair. 

This ship was designed by 








Chance-Vought, a division of 
United Aircraft, and is now being 
built by Brewster Aircraft A 
Goodyear Aircraft. Component 
parts are being made by Briggs 
Mfg. Co. and _ Willys-Overland. 
Other important parts are pro-, 
duced by Chrysler Corp. and Libby- 
Owens-Ford with certain airframe 
parts being built by Woodall 
Industries. aa 
Also addressing the sessions held 
morning and afternoon during the 
two-day meeting were Col. E. S. 
Van Duesen, Lt.-Col. J. M. Colby, 
and Lt.-Col. R. J. Icks, all of the 
Tank-Automotive Center; J. O. 
Almen, General Motors Corp.; O. 
J. Snyder, Cadillac division; Lio®. 
Overholt, International Harvester 
Co., Inc., and J. F. Bachma 
Chrysler Corp. ” 


Detroit to Get 


P-C Scroll as 

~ © 9 

‘Victory City 
DETROIT.—Detroit, the city. 
which put the world on wheels and‘ 
is now the arsenal of democraey, 
will be designated as “American 
Victory City” at a special luncheon‘ 
to be sponsored by the Detroit Ad- 
craft Club and the Detroit chap- 
ter of the National Aeronautic 


Assn., to be held at noon Friday, 
June 18, in the Statler hotel. 


C. Bedell Monro, president of 
Pennsylvania-Central Airlines, will 
be guest of honor and principal 
speaker. Monro will present to 
Mayor Edward J. Jeffries a scroll 
which will signalize the “zeal, en- 
thusiasm and patriotism” with 
which Detroit citizens, business 
and civic organizations have “pro- 
duced for victory.” This presenta- 
tion will climax a national cam 
paign in which Pennsylvania-Cen- ~ 
tral has saluted Detroit’s industrial - 
might and war contributions which{ 
have earned for it the designation 
of an “American Victory City.” 


Monro will discuss various phases 


of postwar aviation in addition tee” 


the Seadrome, the revolutionary, 


project which will establish new am 


island bases in the Atlantic. 


IN A NEVER-ENDING stream, 24 hours a day, these finished bomb shells 
from the General Tire & Rubber Co.’s Wabash (Ind.) plant are dried just 
before shipment to aviation units on the world’s battlefronts. 
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By John O. Munn 


\ Dealers tell me 


Dealers’ of salesmen’s comments, questions or requests may be 


addressed to John 0. 


Munn in care of Automotive News, Detroit, 


and the writer’s name will be kept In confidence If requested. 


X-SENATOR Clyde Herring, 
deputy administrator of OPA, 
ves the NADA committee on used 
cars encouragement to feel that 
he imposition of used car price 
eilings is not imminent. So there 
is still time to submit more facts 
nd opinions for consideration be- 
ore decision is made. 

If it fortunate indeed that a 
man like Ex-Senator Herring 
talked and counseled with the 
committee. As most readers 
know, he was one of the original 
Ford distributors. Originally he 
had the state of Iowa, and when 
the Ford tractor was introduced 
many years ago, he took the dis- 
tributorship for many of the 
prairie states and sold thousands 
of them. He retired a decade 
ago, was elected senator from 
his state, and since early this 
year has been chief deputy to 
Prentiss Brown, administrator of 
the OPA. 


V ell Qualified 
Dn Used Cars 


ERRING is entirely familiar 
with at least the early facts 
oncerning used cars. He probably 
took in some of the first used cars 
ever offered in trade. He knows as 
ell as anyone there were always 
two values on a used car. One is 
its cash value—what it could be 
quidated for in a hurry by a dis- 
tressed owner—and the other what 
would be allowed for it when 
aded in on a new car. 

This conductor feels that he is 
well qualified to talk about used 
cars because he has been close 
to the business ever since it 
started. Used cars have been a 
daily problem in his life for more 
than 30 years. He was secretary 
of the National Control commit- 
tee and the National Executive 
committee of the Motor Vehicle 
Retailing Trade during the NRA 
days. This organization, you will 
remember, was given a govern- 

ent grant to publish used car 
guide books. Separate guide 
books were printed, each listing 
more than 8,500 cars. They were 
printed in 27 different editions, 
covering 27 trading areas, and 
produced every 30 days. This was 
real training, for at no other 
time was so much statistical 
background ever gathered on 
used car prices. 

a * 


ome Bubbles 


re Burst 


r HE contention now is that the 
government proposes used car 
price ceilings to prevent inflation 
d speculation. Let’s delve into 
flation first. Inflation in this 
country, and in any other man’s 
puntry—now, in the past and in 
fhe future—results only when there 
is money in excess of goods to be 
urchased. Used car ceilings won’t 
help that condition one single bit 
in America. There is already more 
oney than goods, and this condi- 
ion will continue as long as fac- 
ories are working on war equip- 
ent and not on consumer goods. 
So the question of inflation doesn’t 
enter this situation at all. Whether 
e have or don’t have used car 
price ceilings will have no effect on 
nflation. It’s just as simple as 
mat. 
When one gives the _ facts 
oughtful consideration, the 
specter of speculation in used 
ears will also vanish in thin air. 
he trouble is, we forget that 
the cash value of the used car, 
until now, has always been de- 
pressed. New cars coming into 
the market depreciated them be- 
ow their real worth. Now they 
are coming into their own, purely 
for what they are—transporta- 
ion units. Any modern car is 
good for 100,000 miles of satis- 
factory transportation; many 
ave records of 500,000 miles. So 
when a used car sells on the 
basis of the transportation value 
pmaining in it, it is selling at 


* 


os 


its real value. This is not specu- 


lation. 
* ck * 


Used Cars 


And Logistics 
EALERS TELL me that we are 
too prone, in comparing used 
car prices, to base our comparisons 


on what used cars sold for in the| uv. s 


past as distress merchandise. There 
were never many distress cars on 
the market. These cars were 
usually sold to the independent 
dealer. He was the only one in 
the trade who would buy cars for 
cash. People whose only asset con- 
sisted of their equity in a car, when 
they got into trouble and needed 
to get money quickly, sacrificed 
this asset at a price admittedly 
much under its transportation 
worth. The big volume of used 
cars in the past moved as trade-ins 
on new cars, and at prices consid- 
erably higher than were offered 
when they were liquidated for cash. 
Now, with no new cars coming into 
the market, the trade-in value of 
a used car is a thing of the past. 

What is happening in this field, 
then, is that the used car is com- 
ing into its own, being recognized 
Purely from a transportation 
standpoint, and selling on that 
basis on the market. The longer 
new cars are out of production, 
the greater will be the transpor- 
tation value of the used car. It 
is admitted by our military men 
that our war will be won on 
logistics. The same is true with 
our home front. Logistics, or the 
ability to move men and supplies 
to the right place at the right 
time, is going to win the war 
here, and used cars cannot re- 
main idle but must be attracted 
out in the market where their 
potentialities as means of trans- 
portation can be utilized to the 
limit. 


* 


Typical Case 


Is Examined 

EALERS SAY that speculation 

hasn’t entered this field at all, 
despite the fact that used cars are 
selling now at a much higher price 
than they normally would when up 
to five million new cars were be- 
ing inducted into the market each 
year. One dealer points out a typi- 
cal case. Say the f.o.b. price of a 
certain car was $750. That car 
with standard accessories added, 
transportation and taxes, probably 
delivered in New York City, for 
instance, for $1,000 two years ago. 
Now it is true that if new cars 
were being offered, that car would 
probably be traded in on a new car 
for a $600 allowance price. I’ll even 
admit that as distress merchan- 
dise on a cash basis it probably 
might have been liquidated for 
$400. 

But conditions have changed 
now. Plenty of people are putting 
up their cars on the Atlantic sea- 
board because there is insuffi- 
cient gas. This country cannot 
afford to have those cars laid up. 
We need them too badly. The 
owner is also losing money be- 
cause time-depreciation is taking 
its toll. The tires, through age 
and air, are depreciating. The 
battery, unless it’s removed and 
cared for, will destroy itself. 
Insurance and garaging also cost 
something. 


* * 


* * * 


Two Services 


Performed 

OW THIS owner is loyal; he 

has considerable money in- 
vested in this car and he’s inter- 
ested in keeping his equity value 
in it for the purpose of trading it 
in on a new car when new cars 
are again available. Some sales- 
man, however, will call on such an 
owner and tell him he can save 
this upkeep cost by converting his 
car into cash and using that cash 
to buy War Bonds. Bonds won't 
depreciate and will be a bigger 
down payment on a new car than 

(Continued on Page 35, Col. 1) 


WHILE HER soldier-husband, Carl 
H. Schmidt, Chevrolet dealer at 
Perrysburg, O., is aces with the 

. S. Army, Mrs. Schmidt is managing 
the dealership. 


New Car Sales 
Hold Steady 
At San Antonio 


SAN ANTONIO.—New car sales 
for May, as reported by members 
of the San Antonio Automobile 
Trade Assn., show little change 
from previous months, with dealers 
meeting demands and giving more 
attention to replacement parts and 
service. 

One firm, Mission City Pontiac 
Co., headed by George H. Stable- 
ford, put on a selling spurt, offer- 
ing cars to those entitled to pur- 
chase them, without trade-ins, and 
selling out its entire stock of cars 
on hand. 

Sales reported follow: Buick, 10; 
Cadillac, 3; Chevrolet, 9 (and 2 
commercial units); Chrysler, 5; 
De Soto, 2; Dodge, 8; Ford, 2 
trucks; GMC Truck, 2 commercial 
units; Hudson, 5; Nash, 4; Olds- 
mobile, 4; Packard, 2; Plymouth, 5; 
Pontiac, 43, and Studebaker, 6. Two 
IHC trucks were registered by out- 
of-county dealers, making a total 
of 114 units. May, 1942, sales to- 
taled 139 units. 

Dealers’ stocks of new cars are 
running low, and it is expected 
that many will be sold out before 
the end of summer, with all stocks 
depleted before the end of the 
year. Service operations and sales 
of accessories and replacement 
parts continue strong, however, and 
business volume is satisfactory. 


4,132 Cars Are Financed 
In Canada During April 


MONTREAL.—The Dominion bu- 
reau of statistics stated that new 
and used motor vehicles financed 
in Canada during April totaled 
4,132 units with a financed value of 
$1,422,039, 38 percent lower in num- 
ber and 43 percent lower in dollar 
volume than in April, 1942. Only 
45 new vehicles were financed in 
April of this year for $43,883. 

“Cumulative results for the first 
four months of this year showed 
205 new motor vehicles financed as 
compared with 5,390 in the cor- 
responding period of 1942,” the bu- 
reau said. “Used vehicles financed 
in the January-April period num- 
bered 10,170 units this year and 
18,452 in the similar period of last 
year.” 


Welding Handbook 


As a helpful step in instructing users 
of the oxy-acetylene welding and cut- 
ting process how to prolong the life of 
equipment, International Acetylene 
Assn. has prepared a 20-page. pocket- 
size booklet entitled, Handbook for the 
Welding and Cutting Operator .Written 
in easy-to-understand style, it contains 
a list of concise do’s and don'ts. 


1943 
Owners Rush to Sell . . . 
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Driving Ban Depresses 


U.C. Prices in East 


WILMINGTON., Del.—(UTPS)— 

The pleasure-driving ban, 
coupled with wholesale stopping 
of cars here by OPA authorities, 
has caused a rush on the part of 
holders of A gasoline ration books 
to sell their cars and has resulted 
in a drop in the price of used cars 
in the market here. Apparently 
fearing the pleasure-driving ban 
would continue for sometime, 
owners decided to sell their auto- 
mobiles rather than store them in 
garages for the duration. 

Prices, which 30 days ago were 
about $100 above the “book” 
value set by the National Used 
Car Market Reports, dropped as 
low as $50 and $75 under the 
book value, according to dealer 
reports. In one instance a dealer, 
who normally buys between 
seven and 10 cars a week, re- 
ported that more than 15 owners 
attempted to sell their automo- 
biles in a single day. 

“We are not buying unless the 
car is a particularly good one and 
a good bargain because conditions 
as they are today leaves us no mar- 
ket for used cars and we don’t 
feel as though we can afford to 
store a huge number and hold 
them until after the pleasure ban 
is lifted,” this dealer stated. 

He also pointed out that if this 
condition continues, Wilmington 
dealers will probably become pur- 
chasing agents for distributors in 
the western states where a great 
many cars from the East are al- 
ready being shipped. “This would 
mean a gradual depletion of cars 
in this area,” the dealer forecast. 

Another dealer said his company 


Herring, Larson 
To Address 
Chicago Dealers 


CHICAGOW—Heralded as the 
“most important and largest of the 
year,” the 39th annual meeting of 
the Chicago Automobile Trade 
Assn. is expected to attract close 
to 500 dealers and their key men 
Monday night at the Drake hotel. 

Chief reason for this record turn- 
out will be the appearance as 
speakers of Clyde L. Herring, 
senior assistant of OPA, and Hu- 
bert G. Larson, head of the auto- 
mobile rationing branch, who will 
submit to a question-and-answer 
period at the conclusion of their 
addresses. 

A dinner will precede a short 
business session to be persided over 
by Ben T. Wright, president of the 
CATA. Five directors are to be 
elected, and Edward L. Cleary, 
manager, will present a report on 
association activities during the 
past year. 


Delaney to Quit OPA; 


Joins Borg-Warner 

WASHINGTON.—Joseph F. De- 
laney, who had a role in govern- 
ment during NRA days and has 
been in OPA for the past year and 
a half, has resigned and will leave 
the employ of the government on 
June 19. 

He is joining the organization of 
Borg-Warner, Chicago. 


Read Jack Weed’s Backshop for some 
highlights in the service field. 


Alabama Urged to Weed Out 
Fringe Auto Dealers 


MONTGOMERY, Ala. — Alabama 
needs a_ state commissioner of 
motor vehicles to aid in weeding 
out the “gyps” and crooks” among 
automobile dealers, the senate pub- 
lic roads and highways committee 
was told at a hearing last week. 

Headed by Don Drennen, Birm- 
ingham, a group of automobile 
dealers asked the committee to 
approve a bill creating a commis- 
sioner with power tO pass upon 
applicants for license to sell auto- 
mobiles. Action on the bill, intro- 
duced by Sen. John L. Sherrer, of 
Dallas, was postponed for a week. 


Drennen said the bill was needed 
to correct abuses in the trade, de- 
claring many “fly-by-night” dealers 
sell stolen cars and otherwise “gyp” 
the public. He said the office would 
be self-financed through a $25 fee 
to be charged dealers, bringing a 
total income of from $20,000 to $25,- 
000, with probable expenses of $10,- 
000, including a $4,200 annual salary 
for the commissioner. 

The bill also would set up an ad- 
visory board, composed of three 


was still paying the same prices 
for late model good used cars but 
admitted that the number of calls 
to sell cars had been increasing 
during the past week. “We feel it 
won't last long and we are continu- 
ing to operate the same as we did 
during the last pleasure-driving 
ban,” he commented. 


He also asserted that the mar- 
ket would continue for used cars 
in this area because of the large 
number of vehicles needed by de- 
fense workers in getting to and 
from work. Dealers from nearby 
states are buying used cars from 
the Wilmington dealers, he said. 


Concurrent with the driving ban 
and stoppage of cars, it was re- 
ported that there had been a slash 
of some 90 percent in the business 
of car repairs by a number of 
local dealers. 


N. C. Dealers Set 
June 26-27 For 
Raleigh Conclave 


RALEIGH, N. C.—Annual meet- 
ing of the North Carolina Auto- 
mobile Dealers Assn. will be held 
here June 27-28 at the. Hotel Sir 
Walter. 


Frank Anderson, president of the 
Raleigh Automobile Dealers Assn. 
and manager of Sir Walter Chev- 
rolet Co., has been named general 
chairman of the committee on ar- 
rangements. Other Raleigh dealers 
will serve with him on the com- 
mittee. Appointment of Anderson 
as general chairman was announced 
by C. Fred Brown of Asheville, 
president of the state association. 


The program of the 1943 meet- 
ing was trimmed, and the conven- 
tion virtually will be a one-day af- 
fair. Only event scheduled for the 
opening date—Sunday, June 27—is 
a get-together supper in honor of 
the officers. The meeting will close 
Monday evening with ‘the annual 
dinner. The program committee 
plans a series of addresses by 
speakers who will be able to pre- 
sent information and guidance on 
current and anticipated problems 
of dealers. 


Officers of the state association 
are President Brown; C. L. Carrow, 
vice-president; P. L. Abernethy, 
secretary; S. Parks Alexander, 
treasurer; Mrs. Bessie B. Phoenix, 
executive secretary, with offices in 
Raleigh. Penn Marshall of Raleigh 
is director of the Raleigh district. 


Berry Praised 


On Subcontracts 


ST. LOUIS.— Berry Motor .Car 
Co., headed by George M. Berry, 
has been cited by Maj. Gen. H. A. 
Aurand, commanding officer of the 
Sixth Service Command, as an out- 
standing example of a war produc- 
tion plant that is making effec- 
tive use of smaller plants through 
subcontracts. Gen, Aurand said 
the St. Louis plant has placed 90 
percent of its dollar volume of 
production with 21 subcontractors. 
The plant manufactures trucks and 
tractors for the Quartermaster 
Corps. 

The War department was quotea 
by Gen. Aurand as saying the 
Berry company is now being con- 
sidered for larger contracts. 


Stampp, O’Donohue Buy 


San Antonio Dealership 


SAN ANTONIO. — George Jones, 
Ford dealer here, operating under 
his name, has sold his business in 
order that he may devote all of 
his time to his Ford dealership in 
Corpus Christi. The purchaser. or- 
ganized as Downtown Motors, Ltd., 
is composed of J. Frank Stampp 
and C. H. O’Donohue. 

Both men were associated with 
the now-closed Ford factory branch 
at Houston. Stampp was with Ford 
18 years, while Donohue has been 
with Ford 25 years, his last po- 
sition being manager of the Hous- 


automobile dealers and two repre-| ton branch until it closed. Stampp 


sentatives of the public. 


will be active head of the business. 
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AUTOMOTIVE 
rc OUR FIELD DEFINED 


Automotive: Self-propelling, hence, of, pertaining 
to, or concerned with, vehicles or machines, as auto- 
mobiles, airplanes, or motorboats, that contain with- 
in themselves means of motion, control, & direction, 
as, automotive engineering.—Websters New Inter- 
national Dictionary. 


| Just Another Agency? 


OTHING has occurred thus far that would indicate 

the new Office of War Mobilization, headed by Ex- 
Stabilization Director Byrnes, is anything but a typical 
Roosevelt solution to a tough problem, i. e., creation of a 
new top agency. As virtually everyone, except perhaps its 
creator, will agree, the new OWM is a “sop” to congressional 
criticism of the war effort, first of all, and secondly is an 
effort to take the load of home-front problems off the 
shoulders of the commander-in-chief. 


Whether the new agency will be able to bring a sem- 
blance of commonsense out of the confusion and bickering 
now prevailing in home-front administration, depends 
mainly of course on whether President Roosevelt has 
delegated complete powers to OWM. If, as has been the 
case only too often in the past, the agency’s powers are 
not higher than those selfish interests who appeal to 
Roosevelt to overrule OWM, then we can put the Office of 
War Mobilization down as just another stop-gap to be 
succeeded later on by a still more super-duper agency. 
A DEALER-READER questions our suggestion that 

auto retailers should not sell their remaining new cars 
to the RFC after July 1, unless forced by extreme circum- 
stances. He wonders if the government may not be in direct 


selling competition with dealers after the RFC has taken 
over some of these frozen cars. 


RFC has not divulged exactly what it will do to dispose 
of any new cars offered the agency, but it’s assumed that 
the government will dispose of any such vehicles through 
established dealers in car-short areas on a fixed fee basis. 
Even if this most-likely action does not eventuate, and the 
government goes into the business of selling new cars at 
cut prices, a dealer unable to meet this competition will still 
be able to sell his cars on hand at Schedule 85 prices to 
RFC at any time up to Jan. 1, 1944. 


ODT’s Sane Move 


FFICE of Defense Transportation, in rechecking the 

gasoline rations of farmers in their national endeavor 
to eliminate the excess use of this commodity, has 
enlisted the aid of the county farm agents. 


We wish to compliment ODT for this sane move. 


The farm situation is critical enough this year without 
having it further confounded by the usual rationing prac- 
tices, as followed by the Washington bureauacies who 
have been charged with this duty. 


County agents know their farmers. They know which 
are entitled to supplemental allowances and those who are 
not. At least any impending food shortage will not be 
compounded by lack of sufficient gasoline to sow, reap and 
transport the crops, with the county agent setting the 


allowances. 


One Way Out, Anyway 


After a solid month of rains here 
in Detroit which have left the 
Detroit River, a famously docile 
and dependable stream, just under 
the highest stage in recorded 

history, the weather 

NIFNAWS is clearing. With the 

AND sun beginning - 

NITN. shine, last weeken 

_— the Rolls Royce as- 
sembly line at Packard was shut 
down because the men objected 
to three Negroes who were being 
stepped up to jobs on the line. It 
made a good excuse for a little 
vacation over the weekend. When 
a soldier on furlough back from 
Guadalcanal tried (over the loud- 
speaker) to get the men back to 
work, he was booed! The men who 
are fomenting and _ condoning 
strikes now, are going to have to 
answer to the boys when they get 
back from overseas, and I don’t 
mean maybe! 

*. * # 

The injustice of the corporation 
income tax law was brought home 
to me forceably during the past 
week. It happens that I have an 
interest in a small company which 
has been selling its products for 
more than a hundred years, and so 
is hardly to be compared with the 
thousands of “war babies” which 
have sprung up all over this dis- 
trict. This company does not sell 
to the government, nor has it any 
direct connection with the war 
activities. In the course of its long 
history, it has had years of good 
profits and years of actual losses 
so that over the average, it is just 
a fair and_ substantial money 
earner. This year, because the 
market it supplies is in good con- 
dition, the company shows a very 
substantial profit, part of which, 
good judgment would dictate, 
should be invested in government 
bonds held as surplus to carry 
over the recession if it should 
come. Because the profit record 
has not been too good during the 
previous three years, the average 
earnings amount to only approxi- 
mately 25 percent of what the com- 
pany will earn this year, and yet 
everything above that small aver- 
age profit will be subject to 90 per- 
cent excess profit tax. 

hope I am one of the last to 
join the ranks of those who are 
howling over taxes. We all realize 
that this war is yet to be won and 
has got to be paid for. We are 
willing to carry our share but ’m 
wondering how many other small 
businesses of the old fashioned- 
conservative type, which are not 
directly profiting from the war, are 
being penalized as is this one? 

x 


For nearly two years, Chrysler 
and its divisions depended almost 
entirely upon the Major Bowes 
radio program for keeping its car 
names alive and maintaining the 
goodwill built up, since its concep- 
tion, by intensive advertising. 
Chrysler is now back in the adver- 
tising picture and again using 
newspapers and magazines in ad- 
dition to the radio program for 
each of their divisions. This is a 
bold step in the right direction 
which will, I’m sure, be welcomed 
by every man who sells Chrysler 
products. It is a good sign, too, be- 
cause it indicates that the opinion 
of the automotive industry is now 
unanimous, i.e.: that only aggres- 
sive advertising of the old trade 
names will prepare the public for 
the great market which it must 
open, Once the Axis in Europe has 
collapsed. 

* * ¢& 

I find plenty of my friends who 
agree with me that once the war 
in Europe is won, we can begin 
to return to a restricted production 
of civilian goods. My own guess is 
that we have enough trucks and 
tanks already built and on rubber, 
to take care of the Japs. Maybe 
the next automobile show isn’t as 
far away as some of you believe! 

GMS. 


ORDER 
ALMANACS NOW! 


To avoid disappointment order 
extra copies of the deluxe, spiral- 
bound 1943 Almanacs now at $1.50 
each or four for $5, post-paid. 
Will be shipped in July. 
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The views expressed in this column are those of our readers. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


Sales to RFC 

We have a sizeable inventory of 
new Fords and used cars. 

Your advice to dealers is to re- 
frain from selling the new units to 
the RFC on the basis of the 1 per- 
cent per month that accumulates. 

We are somewhat confused as to 
what the government considers a 
fair retail price, for when we bid 
to any Ordnance office we find that 
they are able to buy of others at 
much less than the fair retail price 
that is set up by the Murray-Pat- 
man Act and we are not successful 
in our bidding. 

If, say 50 percent of the new cars 
now in dealers stocks find them- 
selves in the hands of RFC after 
July 1, are those of us who are 
inclined to sell ours at retail going 
to find ourselves in competition 
with the government? What is the 
government going to do with the 
cars RFC purchases? 

Should the automobile manufac- 
turers be permitted to manufacture 
cars soon to absorb manpower as 
some of the papers suggest (I don’t 
see where the tires are to come 
from) why will the public not de- 
sire these to the ones we have in 
stock? 

Are these questions not in suf- 
ficient dealers minds to be deserv- 
ing of note and comments in your 
columns?—Le Roy Casper, presi- 
dent, Le Roy Casper, Inc. (Ford) 
Syracuse, N. Y. 

Eprror’s Note: RFC has not an- 
nounced how it will dispose of 
cars bought from dealers, but it 
is assumed they will be handled 
by other dealers in short areas on 
a fixed fee basis. However, should 
a dealer find at any time after 
July 1 he cannot sell his cars 
profitably, he may sell them to 
RFC under Schedule. 85. 


Memories 

I got quite a pleasant surprise the 
other day. I was working away in 
my Office in the Department of 
Training Publications (the library), 
when I was handed a publication 
for filing. Imagine my _ surprise 
when I saw that it was AUTOMOTIVE 
News. Which, I guess, just goes to 
prove that this is a small world 
after all. 

It brought back pleasant mem- 
ories of the days when I used to 
be your correspondent in Harris- 
burg, Pa. And which I hope to soon 
be again. 

Incidentally, I have recently been 
promoted to corporal. If the war 


lasts another 200 years or so Ty 
probably be a general.—Cpl. Geg 
E. Shelley, Camp Davis, N. C. 


Breath of Air . 


Every once in a while my goo 
friend Howard Grove, of Hudse 
Motor Car Co., Los Angeles, for- 
wards a copy of Automotive New, 
—and it is grand to receive it 
it is like a breath of fresh air. 

Just so the happenings of th 


home front won’t be too strange on — 


returning, I am enclosing a money 
order for $4 for a one year’s sub 
scription.— William Alen, Major, 
Ordnance Department, A.P.O. 871. 
New York, N. Y. 


Never Equalled 


The 
gives is so complete, varied, rich in 
high “human” quality, and speedy 


that it has been a constant wonder” 


to me. I feel sure it never has been 
equalled by any other motor trad 
journal. I doubt if it has been 
equalled by any trade publication. 


service AuTomoTiveE Ngws.- 


L. J. Bergere, Manhattan Beachw 4 


Calif. “ 


In the Army 


Out of business and in the Arm 
for the duration; will look you uf 


when it is over and I get opened" 


up again. 

I sincerely hope that you wil 
be able to continue the wonderful 
dealer service that is offered by, 
your paper.— WarrREN EsworTHy; 
Halethorpe, Md. 


Fine Paper 


Like all of the other employes of 
Universal C.I.T. Credit Corp., with 


whom I have discussed your finee*" 


trade periodical, I look forward tg 
careful reading of each new issue. 
W. A. Kefanoer, Universal C.LT: 
Credit Corp., Hartford, Conn. 


Coming Event 


JUNE 


27-28—Raleigh, N. C. (Hotel Six 
Walter) North Carolina Automo- 
bile Dealers Assn. annual conven- 


tion. 
24—Philadelphia (Ben Franklin Hotel) 4 
Motor quipment Mfrs. Assn., 
Credit Managers. 
JULY 
26-27 — Pittsburgh (William Penna 
Hotel). Pennsylvania Automotive 
Assn.—War Conference. 
SEPTEMBER 


23-24—Milwaukee (Schroeder Hotel). 
SAE National Tractor meeting. 


— 
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MY HATS OFF TO 
HUDSON FOR 
THIS WARTIME 
SERVICE PLAN 





ScoTT A. RoGeERs, Vice President, Ferguson-Wells, Inc., Cleveland, Ohio 


“HupDson’s long range pre-war planning has proved out, and produced all 
the results that they promised,” states Scott A. Rogers, Vice President, 
Ferguson-Wells, Inc., Hudson distributor in Cleveland, Ohio. 


“As our part, we modernized and enlarged our service facilities. Many 
dealers followed suit. We put into operation, in our entire territory, the 
completely balanced parts stock set-up. This program in the Cleveland terri- 
tory, together with Hudson’s method of parts distribution, assures the 
maintenance of well-balanced parts stocks at all times. We have yet to 
have a Hudson car laid up for lack of parts. 


“My hat’s off to Hudson for this wartime service 
plan. Hudson has, through its foresightedness, taken 
care of its owners. It has enabled its distributors, dealers 
and authorized service stations to fulfill their pledge to 
maintain highway transportation during this critical 
war period. 


“At the same time, Hudson’s factories are engaged 
100% on war production of a wide variety of war 
materials, calling for the highest type precision manu- 
facture. Again I say my hat’s off to Hudson.” 












Ferguson-Wells, Inc., Parts Depot, one of 73 maintained 
by Hudson distributors throughout the United States. 
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Death to Enemy Dive 
Bombers. Among the vital 
weapons that protect United 
Nations’ ships from air at- 
tack is the Oerlikon 20-mm. 
anti-aircraft gun, which has 
long been mass-produced. in 
the U. S. Naval Ordnance 
Plant operated by Hudson. 


SOSGEReyR! 


A River of Pistons for Wright- 
Cyclone Engines. Finish dimensions 
must be accurate within 10 millionths 
of an inch, and weight within 4 
hundredths of a pound. Hudson also 
makes wings for Hell Divers (above), 
and fuselage sections for Marauder 
bombers. 
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Power for Invasion. America’s first 
line of offense hits the beach. Here 
at Hudson we are working night 
and day building husky Hudson In- 
vader motors which play a vital part 
in landing our magnificent fighting 
men on enemy shores. 







oe Aviation Division 

| Awarded Army-Navy "E” 

for High Achievement in 
War Production 


Buy U.S. War 
Savings Stamps 
and Bonds 













MOTOR CAR COMPANY 
DETROIT, MICHIGAN 


















33 Years of Engineering Leadership 
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Speedup in Planning 


For Re-Conversion 


NEW YORK.—Seven months of 
experience by the Packard Motor 
Car Co. in planning for peacetime 
re - conversion 
while, at the 
same time, con- 
tinuing to meet 
and beat its war 
production sched- 
ules, has made it 
clear that the 
transition from a 
war to a peace 
economy can be 
expedited so that 
postwar employ- 
ment will be ac- 
celerated, Geo. T. 
Christopher, president and general 
manager of Packard, declared here 
last week. 

We want to shorten the interval 
between all-out war and all-out 
peace production to provide the 
quickest possible postwar employ- 
ment,” Christopher said. “To ac- 
complish this, definite decisions 
and action relating to the re-con- 
version period are necessary now 
on the part of both industry and 
the government. 

“Industry must plan its post- 
war production lines so it will be 
prepared to move quickly into 
peacetime manufacturing when 
it receives the green light. The 
government must provide the 
necessary legal steps to demobil- 
ize its war production functions 
@S SOON aS peace comes.” 
Christopher disclosed that he has 

been discussing the need for legal 
procedures with various represen- 
tatives of the government, who 
have agreed that prompt action, 
perhaps legislation by Congress, is 
necessary to insure the rapid de- 
mobilization of war plants, ma- 
chines and war contracts when 
peace comes. 

“Packard’s postwar re-conversion 
planning has been going on since 
last October, without interfering in 
the slightest with our production 
of Packard-built Rolls-Royce air- 
craft engines and our production 
of engines for the United States 
Navy’s famed PT-boats,” he said. 

“Our five-man postwar planning 
committee, consisting of motor car 
production veterans, meets after 
hours and Saturday afternoons. 
They have discovered two major 
problems confronting future re- 
conversion. The two problems can 
be broadly classified as ‘paper 
work’ and ‘actual work.’ 


Gasoline 


(Continued from Page 1) 


the Illinois-to-East Coast leg of 
the 24-inch pipeline — termed 
Project No. 8—will be completed. 
“We are approaching the time 
when it is quite possible that we 
shall be able to move so much out 
of the Middle West that greater 
civilian restrictions in that section 
may be necessary in order to make 
suflicient supplies available. 


“When that time arrives, we 
shall without a moment’s hesita- 
tion recommend the imposition 
of additional restrictions, just as 
we have said time and again 
we would.” 

While Ickes gave the Eastern 
committee members little encour- 
agement that rationing rules in the 
coastal area would be eased, it was 
disclosed that motoring to summer 
homes by East Coast residents may 
be permitted by OPA. 

Paul M. O’Leary, deputy admin- 
istrator, said that where summer 
home residents would consume less 
gasoline than if they were to re- 
main at their winter places he 
would recommend allowing them to 
drive to their summer cottages. 

He emphasized, however, that 
though he would like to recommend 
that persons be allowed to use 
their care for vacations, he was 
obliged to make rationing rules 
conform with gasoline allotments 
set up by the Petroleum Admin- 
istration for War. 

It is understood that Ickes has 
requested that gasoline rationing 
be taken from OPA and placed 
under the wing of PAW. 


Christopher 


“The first of these major prob- 
lems is the lack of definite legal 
provisions that will enable us to 
re-convert our war plants. These 
plants were laid out, and highly- 
specialized equipment installed, 
for mass-production of Rolls- 
Royce aircraft engines and Pack- 
ard marine engines. 

“Obviously, there will be plenty 
of legal ‘paper-work’ before we can 
start rearranging the plants and 
setting up the machines needed for 
motor car production. If this 
‘paper-work’ is postponed until 
after the war, postwar employment 
will be correspondingly delayed. 
Therefore, government steps. to 
provide this legal machinery are 
needed now. 

“The second major problem is 
that of mapping out our postwar 
plan layouts and installing the re- 
quired production equipment. This 
is a tremendous job in itself, par- 
ticularly with Packard, because our 
plants were so completely torn up 
for war production. However, we 
estimate that re-arrangement can 
be rushed through in as short a 
time as it will be possible to get 
materials to produce automobiles.” 

Christopher also pointed out that 
similar reconversion problems face 
Packard’s 350 sub-contractors on 
war production work. Here again, 
government steps to provide the 
necessary legal machinery are 
necessary, he declared. 

“Unless the postwar situation is 
faced squarely now we may find 
it a whole lot harder and a lot 
longer to get out of war produc- 
tion than it was to get into it,” 
Christopher commented. 

“When war was declared, pri- 
vate enterprise lost no time in con- 
verting to war production, leaving 
the legal ‘paper-work’ between gov- 
ernment and industry to follow 
along later. But that process can- 
not be reversed with equal ease. 
The ‘paper work’ will have to pre- 
cede the changeover back to peace 
production, or we will have to wait 
too long for authority to move a 
single government-owned machine 
out of the plants. 

“We may find our difficulties 
greater at Packard than those of 
some other plants because of our 
need to replace large numbers of 
our machines and tools released to 
help break production bottlenecks 
of other companies. Packard was 
the first company to supply a com- 
plete list of its available equipment 
to WPB and, as a result, we were 
drawn upon heavily by other 
manufacturers who couldn’t get 
vital equipment soon enough from 
other sources.” 

In all of its postwar planning, 
the company is particularly con- 
scious of its obligations to the 
many loyal Packard dealers as 
well as to Packard employees, 
Christopher declared. It is in the 
interests of dealers as well as 
employes that the gap between 
war and peace production be 
made as narrow as possible, he 
said. 

“Because our conversion from 
the manufacture of motor cars to 
war engines was so complete, our 
re-conversion will be like starting 
from scratch. Therefore, the Pack- 
ard postwar planning committee is 
working toward a totally new 
peace-time production § arrange- 
ment. We will incorporate not only 
the best methods known to the 
automobile industry at the stop- 
page of car production in early 
1942 but many new ideas which we 
have developed in the mass produc- 
tion of aircraft and marine engines. 

“We expect that our motor car 
production will be one-third higher 
than it was during our previous 
peak year. Better utilization of 
floor space and more efficiently 
planned production lines will aid 
this result. 

“To speed employment and pro- 
duction, Packard intends to manu- 
facture its streamlined Packard 
Clipper model. If we did not re- 
sume with these models, produc- 
tion and employment would be 
delayed for months during the 
designing and building of new 
dies and tools for brand-new 
models.” 


BUTADIENE, chief ingredient of synthetic rubber, is stored in nine 30,000- 
gallon tanks at the Institute Plant operated for the government by United 
States Rubber Co. at Institute, W. Va. These tanks will hold enough butadiene 
for three days operations, the equivalent of 190,000 passenger car tires. 


POLYMERIZATION—The actual making of synttetic rubber is called 
polymerization and takes place in large glass-lined vessels called reactors at 
the Institute Plant. When polymerization reaches the proper stage the batch 
is forced by its own pressure to a “blow-down” tank, shown here, where the 
Process is arrested. he butadiene and styrene, which did not combine to 
make synthetic rubber, are recovered to be used again. 


MANY BATCHES of synthetic rubber latex are batched and blended in 12 
30,000-gallon concrete storage tanks at the Institute Plant; this blending 
assures uniformity of the product. The latex is then pumped to other tanks 
where the rubber content is coagulated in the form of flocs or crumbs. 
After the coagulation, the flocs or crumbs of synthetic rubber are washed 
and the excess water is removed, as shown above. It is then conveyed in form 
of a blanket to machines which reduce it to smaller particles Gelose drying. 


SYNTHETIC RUBBER is pressed to a loaf 14 x 28 x 6 inches weighing 
75 pounds and is packed in a carton to prevent damages in shipment. Nine 
thousand such loaves will be produced every day at the Institute Plant. 
This is enough rubber to make 63,000 passenger car tires daily. 


Rubber 


(Continued from Page 1) 


tion to the nation’s gasoline crisis! 
and speculated that Jeffers might 
be called into that picture in the 
near future. 

The Institute plant, the rubber- 
manufacturing portion of which 
handled by U. S. Rubber Co., is 90 
percent complete and is considered 
a monument to “coordinated ce 
operation” of American business. 
Begun in April, 1942, the 17-acre 
plant was producing buna (GR-& 
the American name of Germany’s 
original product) in less than 
year. 

Substantiation of this is con- 
tained in a statement by Jesse 
Jones, Secretary of Commerce and 
chief of Reconstruction Finance 
Corp., who asserted Friday ths 
“Normally such a _ development 
would require a dozen years. To 
compress this into less than 
years is almost a superhuman 
task.” 

Production of butadiene, the main 
ingredient of synthetic rubber, 
started four months ago and each 
of the 20,000 ton units, using grain 
alcohol, is now in production. One 
of the styrene units—production.of 
which is now causing some con- 
cern—will be in production next 
week, it is expected. 


Polymerization of the butadiene 
and styrene is being held up by the 
styrene production, but it is ex- 
pected that this will be ironed ou 
in the near future. 


It was reported that buna, as 
produced in various plants in the 
nation, is not uniform in specifica- 
tion but it is expected that govern- 
ment Officials will soon correct this 
problem. 


Romney Urges 
Speed in Auto 


Reconversion 


DETROIT. — Pointing out that 
eight months passed before the 
automotive industry could “cléar 
away the underbrush so we could 
get at the real job of conversion,” 
George Romney, managing director 
of the Automotive Council for War 
Production, told a clinic on post- 
war problems here last week that 
“we cannot afford to wait that 
long for reconversion.” 

In his discussion of problems cer- 
tain to confront the industry even 
before the changeover to normal 
peacetime production, Romney em- 
phasized that such problem were 
greater in this area since conver~ 
sion to war output here reached 
degrees not attained in other sec- 
tions of the country. 

He said that industry-wide co- 
operation would be necessary ,to 
rapid reconversion, rather than 
expecting the government to take 
the initiative. Romney reiterated 
that most of the automobile com- 
panies have indicated they are go- 
ing to reconvert “substantially to 
1942 models.” 

Maj. Edward Adams jr., Office 
of the Fiscal Director, Army Serv- 
ice Forces, said at the clinic tha 
the war was building up huge U. S. 
dollar credits in other countries, 
with brisk foreign trade a resul 
after the war. . 

He said that a gradual tapering 
off of war contracts during the 
period of adjustment is possible; 
adding that the government might 
adopt a policy of guaranteeing 
back loans to finance reconversion 
costs to industry. 


DPC Adds to Contract 


With Studebaker 

WASHINGTON. — Secretary of 
Commerce Jesse Jones last week 
announced that Defense Plan 
Corp., has authorized an increase 
in its contract with Studebaker 
Corp. to provide additional facilities 
at plants in Illinois and Indiana at 
a cost of approximately $3,600,000. 

This puts DPC’s over-all com- 
mitment with Studebaker at 
proximately $87,000,000. Studebake 
will operate these facilities, title 
remaining with the RFC sub- 
sidiary. 


‘Dealers Tell Me,’ by John O. 
Munn, is an open forum for the 
expression of dealers’ opinions. 
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Arms... and the man! 


29 


“Arms and the man I sing... 


Thus Virgil started the story of a war two thousand 
years ago. The combination is still worth singing about. 

Equipment counts for a lot, but it’s the man who 
wins wars. The man who puts a bayonet or grenade in 
the right place at the right time. The man who holds 
the bomber on the line until the bombs go home. The 
man who steps out in front and says “Follow me.” 

You people in the automotive industry use more 
machinery, more resultfully, than anyone else in the 
world. But you know, too, that every mechanical marvel 
on your floors was first tinkered together by some lone 
guy in overalls, or sweated out solo on a drafting board. 
The most complex production line started as a line in 
one man’s mind. And no machine ever beat a quota 


before the operator did. 


Ix tus pay of big issues, large affairs, statistics 
gone haywire . . . this magazine never forgets the man. 

Our editors have probably published more pig iron 
—more serious articles on world affairs, national 
policies, conduct of the war, accomplishments of 
American industries—than any other popular periodical. 

But they never forget that individual initiative and 
enterprise are always big stories. The plane pilot is as 
important as plane production. The person solving a 
problem is often more interesting than the problem 
solved. The first steps taken by somebody are more 
significant than great strides by group effort. 


Bud Schirmer, DETROIT MANAGER * Bob Woodruff, AMERICAN MAGAZINE REPRESENTATIVE 
THE CROWELL-COLLIER PUBLISHING CO., GENERAL MOTORS BUILDING, DETROIT 


Initiative interests initiative. Ability attracts the 
able. Enterprise excites the enterprising. Ideas click 
. And today The 


American Magazine, in consequence of its editorial 


only with people who have ’em. . 


platform and performance, has rounded up more in- 
dependent, thinking and responsible individuals than 
any other major publication can show. It has drawn 
together more of the “people who give a damn”... 
people who have a stake in this country, and a voice 
in its future. People who set styles and standards, 
produce policies and opinions. People who represent 
the front door to the mass markets. 


Waar YOUR industry is doing today, and must 
do tomorrow . . . is hot news to such people. It’s only 
common sense to keep them informed and advised 
through your advertising, because they are the market 
that makes tomorrow’s markets. The American 
Magazine has rounded up a majority of them, that you 
can reach easily in a single package. 

Look through any recent issue . . . and you’ll see 


what we mean. 


| | IN THE SERVICE OF THE NATION 
: lit (} | Gd | 


MAGAZINE 
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Used Car Sales Spotty... 


AUTOMOTIVE NEWS, JUNE 14, 1943 


Dealers Plan Few Sales 


To RFC After July 1 


(Continued from Page 1) 


tion have momentarily held up 
volume, service business through- 
out the nation is gradually 
reaching the saturation point, the 
survey reveals. Volume in most 
cases is setting all-time records 
and, with manpower growing 
steadily shorter, most dealers 
believe they will be able to 
handle no additional repair work 
for the duration. 

Because of the heavy volume, 
dealer shops for the most part are 
now able to select the type of 
service work they want, and in 
most cases are concentrating on 
vehicles owned by holders of T, C 
and B gasoline cards. 

Following is the city-by-city sur- 
vey by Automotive News cor- 


respondents: 
* *¢ # 


Phila. Sees Few RFC Sales; 


Used Car Activity Off 
By M. C. Nissman 
Staff Correspondent 

PHILADELPHIA.—Not more 
than 10 percent of new-car stocks 
here will be sold to RFC after 
July 1, a sampling of opinion 
among automobile dealers in this 
city revealed last week. The come- 
down in the figure, as compared 
with that of a few months ago, is 
attributed by dealers to the pres- 
ence of new elements in market 
conditions. 

Sales of new cars are about as 
they were, dealers agreed, and 
most of them said that new-car 
stocks are sufficient to last out the 
year at the present rate of sales. 

Used car stocks are normal, but 
sales have fallen off sharply as a 
result of the gas famine and 
pleasure-driving ban. Only excep- 
tions, according to the dealers are 
scattered essential buyers. The 
same two factors are responsible 
for a drastic curtailment in service 
volume. 

One dealer said that since the 
pleasure-driving ban was enforced, 
his service volume has dropped 40 
percent, Another dealer reported 
activity in his service department 
was “off sharply.” 

There was general agreement 
that the situation would continue 
so long as the gas famine exists. 

Dealers were inclined to doubt 
that there would be relief in the 


immediate future. 
* a: * 


St. Louis Used Car Sales 


Reach All-Time High 
By Sam X. Hurst 
Staff Correspondent 

ST. LOUIS.—New car sales in 
St. Louis are progressing at a 
normal rate (6 to 12 weekly) since 
the freezing edict has been par- 
tially thawed out, but the supply 
is becoming slimmer with each 
passing week. 

Sidney Weber, president of Sid- 
ney Weber, Inc., and vice-president 
of the Automobile Dealers of 
Greater St. Louis, said he does not 
believe any of the major dealers 
here will dispose of any of their 
ears to RFC after July 1, prefer- 
ring to sell to individuals who ob- 
tain purchase certificates. 

Used car sales are reaching an 
all-time high, due principally to 


out-of-town dealers paying more 
for these cars than are obtained 
at the retail price in St. Louis. It 
is reported that cars are wear- 
ing out quickly in the farming 
areas in the West, and dealers 
who service these districts are 
combing the country for used 
cars. 

One dealer said, “They are will- 
ing to pay high prices, so long as 
they get delivery. Out-of-town 
buyers are picking up every car 
that we have on our lots. And St. 
Louis owners of cars that have 
passed the peak of their usefulness 
are hanging onto them. As a con- 
sequence there are fewer sales to 
used car dealers.” 

In addition to dealers from 
Missouri, Illinois and Kansas 
there have been some from Okla- 
homa, Texas and Colorado who 
have traveled to St. Louis in 
search of used cars. It has been 
reported that the four low-priced 
cars before the war are selling 
at a premium and stocks of used 
cars are being rapidly depleted 
in St. Louis. 

The volume of service business 
is nearing the saturation point 
here, and it is now a question of 
when a dealer’s service department 
will put a customer’s name on its 
waiting list. There is little likeli- 
hood of service volume diminishing 
for some time to come. 

* ca * 


Denver Stocks Dwindle:; 


Service Volume High 
By Ira R. Alexander 
Staff Correspondent 

DENVER.—New car sales here 
are good, with dwindling supply on 
hand causing dealers to use cau- 
tion in disposing of stocks. Biggest 
worry of Denver dealers at pres- 
ent, in regard to new cars, is fear 
stocks will not last until manufac- 
turing of new cars gets under way 
again. 

At present time, not a dealer in 
Denver has signified his inten- 
tion of selling any cars to RFC 
after July 1. 

Used car sales are good, with 
dealers stocks low. Stocks in hands 
of dealers at present is at least 25 
percent below what it was this 
time a year ago. Denver dealers are 
adding to their used car stocks by 
purchasing cars from dealers in 
the east and other parts of the 
country whenever possible. 

All dealers report service de- 
partments busy, with the sum- 
mer season just ahead. 

Tom Braden, secretary, Denver 
Automobile Dealers Assn., states 
that he does not have exact figures 
as to number of new cars in hands 
of dealers but number is lower than 
the dealers would like to have it. 
Unofficial estimate places number 


between 500 and 600 new cars. 
ck * * 


Boston Car Sales Slower; 


Dealers Optimistic 
By Jim Sullivan 
Staff Correspondent 
BOSTON.—New-car stocks in the 
hands of dealers in Boston and 
vicinity were diminishing faster 
than was anticipated for some 
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ALL MAJOR CADILLAC service salesrooms now feature a large map of 


the world. 
board aircraft and pilots. 
their 
compe 


Across this map on runners attached to the boundaries slide card- 
The miniatures designate service salesmen, and 
 . on the map is the distance they have traveled in a $20,000 
ition sponsored by the Cadillac Motor Car division. 


The contest is 


based on the sale of certain specified items, including lubrication plans and 


accessories that are especially applicable to Summer driving. 
a different rating in ‘‘miles flown’ and in cash bonuses. 


as well offers periodical and grand 
general sales manager, and George 
manager, examine map. 


weeks, but now sales have slowed 
up somewhat. But the dealers are 
optimistic and they are not rush- 
ing to make plans to unload the 
new cars on RFC after July 1. 

A few dealers stocked up by 
buying any new cars available 
of any make, planning to sell 
them to the government. They 
are likely to run into trouble for 
some of them did not have the 
facilities to protect the cars 
based on the strict government 
requirements, other dealers say. 
Sales of new and used cars 

slowed when the first cut was 
made in the coupon values in the 
A car bracket. Now with further 
reductions in the B and C class 
coupons, plus the drive to make all 
owners adhere strictly to using 
ears only for essential driving, 
some effect on sales has been 
noted. However, dealers feel that 
there will be a compromise in the 
drastic orders so they are adver- 
tising for cars. . 

The plan to put a ceiling on used 
ears disturbed dealers after the 
New York meeting, but they have 
hopes that the situation will not 
be as serious as the ceiling on used 
trucks. Some dealers are refusing 
to take any used trucks as trade- 
ins. 

* *x * 


Car Sales Steady, Service 


Up in San Antonio 
By B. C. Reber 
Staff Correspondent 

SAN ANTONIO.—New car sales 
here have averaged 115 units 
monthly this year, which is slightly 
below the average for 1942, and 
the majority of dealers have suf- 
ficient cars on hand to carry them 
through most of 1943. Truck 
dealers are very well stocked, with 
sales slow due to difficulty on pri- 
orities. 

No cars will be offered to RFC, 
dealers unanimously preferring to 
carry on under present circum- 
stances. Used car sales have held 
up very well, but stocks are get- 
ting low and several dealers have 
ony a few cars on hand. 

Dealer service operations and 
sales in parts and accessories 
continue strong, showing an all- 
time high in these departments. 
Since this is an important mili- 
tary center with thousands of car 
owners engaged in some form of 
work, continued good business in 
these departments is predicted 
indefinitely. 

Dealers are confident they will 
go through the current year in 

good shape and as one dealer ex- 
pressed it, “We won’t worry about 
next year until it gets here.” 
* * * 


No Car Sales to RFC 


Planned in Conn. 
By Fred Russell 
Staff Correspondent 
HARTFORD, Conn.—With new 
ear sales nearing quota, dealers’ 
definite preference is for selling 
their dwindling stock to qualified 
buyers rather than unloading sur- 
plus on RFC. With less than 3,800 
new cars out of pre-ration total of 
10,500 for this state, dealers clearly 
see advantages in selling to pub- 
lic. 
With four critical defense 
areas, Connecticut’s service vol- 
ume is at peak, according to 


Each item has 
The bonus system 
D. E. Ahrens, Cadillac 
general parts and service 


rizes. Here 
Otto, 


Robert Pringle, president of the 
Connecticut Automotive Trades 
Assn. 

Due to slackening of activities 
in certain industries, notably fire- 
arms and machine tool, Pringle 
finds industry accelerating plan of 
realeasing auto mechanics for serv- 
ice in their original jobs. Surveys 
of Waterbury, New Britain, Bridg- 
port and Hartford areas indicate 
not only in creases in service vol- 
ume but boost in dollar value of 
average job. 

CATA president finds buying of 
used cars for western sale is a 
widely exaggerated trend, pointing 
out that many Connecticut dealers 
have been in New York market 
recently to bolster their stocks. 

* * * 


Portland Sales Steady, 


U. C. Stocks Low 


By F. K. Haskell 

Staff Correspondent 
PORTLAND, Ore.—The supply 
of new cars in the Portland trade 
area as of May 1 was estimated at 
1,100, while that of June 1 was re- 
ported at approximately 900 units. 

According to Portland dealers, 

1,000 new cars have been sold since 
the OPA “freeze.” At the present 
rate of sales, new car stocks here 
will have disappeared within a few 
months’ time. Dealer-to-RFC sales 
are not anticipated, a survey re- 
veals. 

Used car stocks here are at the 
lowest point ever experienced, 
with an estimated sales volume 
of 70 percent involving individ- 
ual-to-individual transactions. 
Service on practically all makes 

of cars will keep up, dealers say, 
until it is no longer possible. Just 
what the situation will be at the 
end of this year, the majority hesi- 
tate to prophesy. 

Dealers throughout Oregon are 
out of the used truck business 
and will remain so, it was re- 
ported, until the regulatory 
measures now in effect are 
amended. Business and activity 
along this line have been dis- 
couraged to the point of market 
stagnation, since it is felt that 
the margin allowed is an impos- 
sible one under which to operate. 
Oregon dealers believe that the 

truck price ceiling is the most rot- 


ten egg OPA has hatched. 
* * * 


Casual Sales Up in Chicago 


Few Sales to RFC 
By Mel Adams 
Staff Correspondent 

CHICAGO.—New car demand in 
this area is good. With many 
dealers rationing their sales on a 
monthly basis to assure enough 
cars to last throughout the year. 
It is estimated that the supply at 
present is about 3,000 units. The 
range is from none for some 
dealers to as many as 800 for one 
large dealer. 

In general, stocks of new cars 
are low. A recent bulletin of the 
Chicago Automobile Trade Assn. 

reporting that a Pennsylvania 
dealer wanted to sell some of his 
cars brought numerous inquiries 
to CATA from members in the 
market. 

Few dealers in this territory are 
interested in selling new cars to 
the RFC after July 1. 

The used car situation finds 
sales holding up well and stocks 


‘depleted, because of the alarming 
number of sales by individuals to 
other individuals. Dealers are cau- 
tious about paying high prices for 
used cars, due to the possibility of 
price ceilings. For this reason also 
dealers are curtailing their pur- 
chases of used cars from indi- 
viduals having no cars to trade, 

Service volume is increasing by 
reason of demands among de 
fense workers and others en- 
gaged in essential war efforts, at 
a time when the number of me** 
chanics is dwindling,. thereby 
adding to dealer problems in 
handling service requirements of 
owners. 


* * * 


Car Sales Good in Ala.; 


Service Volume High 


By Geo. H. Watson 
Staff Correspondent 

BIRMINGHAM, Ala.—The supply 
of new automobiles in the hands of 
Alabama dealers is quite limited 
and with sales good even at high’ 
prices, there are no reports of 
dealers who propose to turn their 
cars over to RFC after July 1. 
supply of the better known makes 
of cars is small indeed, especiall 
in sedans and coaches. 

Dealers of some of the least- 
wanted makes of cars still have 
@ pretty good stock of cars 
hand and, since they figure they 
will be next on the demand ite 
they are not anxious about - 
ing to the government. These 
cars have been more or less ae 
cumulated in the hands of the 
bigger dealers, ones with ample 
financing to hold the cars for thé 
increment allowed by the govern- 
ment. 

Used car sales remain good, with 
dealers finding it increasingly 
harder to get hold of units which 
they can recondition and resellat 
a profit. Dealers say they have to 
appraise cars much more caref 
or they may get hold of one wHich 
needs a part which can not be ob- 


tained without undue delay. Then‘ 


too they do not want to sell cars 
with a “come back” as they wish to 
maintain their reputations un- 
scathed for postwar business. 

As to service business, dealers 
and garages still have more than 
they can do. It is unusual to find 
a shop that does not turn a 
business. With such a cheat 
business, many shops are quite 
selective, taking that type af 
work which they can do to 
best advantage and referring the 
balance to others. 

The help shortage continues and 
more and more dealers, garages, 

and service stations are putting 
women to work. 
* * * 


N. Y. Halts Wholesaling 


Of Its Used Cars 


By Bethune Jones 

Staff Correspondent 
NEW YORK.—Although the sup- 
Ply of new cars in the hands of 
dealers here is probably propor-, 


tionately greater than in any other™ 


section of the country, present in- 
dications are that comparatively 
few will be sold to the RFC after 
July 1. 

Dealer opinion has been chang- 
ing almost daily, with the number 
planning sales to the government 
steadily decreasing. This is a com- 


plete reversal of the situation exist-- 


ing earlier, when it appeared the 
RFC would be flooded with cars 


—_— 


from this city, where new car salesr"'"” 


have been slowed by failure of po- 
tential buyers to show lack of 
other adequate means of trans- 
portation. 

While the RFC will, of course, 
get some cars from here, most of 
the big dealers have been in- 
creasingly adopting a more for- 
ward-looking attitude and see a 
necessity for holding their stocks 
in order to stay in business. In 
the belief it is sound business to 
hold a scarce supply, they are 
looking forward to next year as 
well as today. If this attitude 
changes, it probably will be in 
December rather than July. 

This trend toward greater con- 
sideration of the future also is be- 
ing noted in the used car field 
here. With used car inventories 


— 


very low due to former widespread _.... 


wholesaling, many dealers now be- 
lieve they were “selling themselves 
down the river” by permitting large 
numbers of used cars to be drained 
out of this area through wholesal- 
ing to other sections. 
Anticipating a coming shortage 
(See SURVEY, Page 30, Col. 4) 
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() No. 9 of a series x heroic episodes WORLD WAR No. If 


M lec plhur On Bataan gave one company 


of savage Igorots, along with a few Mmerican tank 
units, a position to defend against a track Japanese 
regiment. When ordered to counter-atkack, the dense 


matted jungle was a hopeless puzzle td the American 


tank drivers. The Igorots, jungle-wisd as monkeys, 
jumped onto the tops of the tanks, whpre they served 





© esaquime, we, 1943 


‘the boys on Bataan were trapp 


* For our side this war may know no more Bataans, 
and no more Dunkirks. It may have passed that 
point up to which the hard road to vidtory had to be 
paved with defeats, withdrawals and|retreats. But 
until this war is won Bataan mustj| stand as the 
American measure of endurance and yardstick for 
sacrifice. There our troops, both brown and white, 
lived and died in fulfilling that classic definition of 
the soldier’s duty: to make “his breagt the bulwark 
and his blood the moat.” Beside the standard of en- 


durance and sacrifice established in those last dark 







as “eyes” for the drivers inside. They were armored 
only with their own battle-lust, armed only with their 
own bolo knives and pistols. “Gentlemen,” said 
MacArthur, “when you tell that story stand in tribute 
to those gallant Igorots. Bataan has seen many wild 
mornings, but nothing equal to this. No quarter was 


asked and none was given. Always above the din of 


a 
(am ee ee 
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hopeless days on Bataan, nothing that any of the 
rest of us are likely to be called upon to endure, on 
the so-called “‘home front,” can ever honestly be 
classed as anything but trivial. Rationing and con- 
servation, bonds and taxes, overtime and even over- 
work—none of that bulks very big beside the price of 
patriotism that the boys in uniform so gallantly 
pay. That’s why the favor of America’s fighting men 
is so important to us, these days. Quantitatively, 
the armed forces stil] do not constitute majority of 


the magazine’s readership. But qualitatively, we are 


A FAVORED 


MAGAZINE 
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battle rose the fierce shouts of the Igorots as they rode 
the tanks and fired their pistols. No gun, no thicket, 
only death itself could stop that mad rush. I have seen 
last ditch stands and innumerable acts of personal 
heroism that defy description. But for sheer, breath- 
taking and heart-stopping desperation, I have never 
known the equal of those Igorots riding the tanks.” 
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ed like rats but they died like men”’ 


frank to say, we consider them first. The degree of 
affection which they have manifested for this maga- 
zine, and the intimacy with which they regard it as 
peculiarly their own, these are the things that count 
most with us—because these are the men that count 
most with America, today and tomorrow. 

* Independent surveys have shown that a measurable 
percentage of America’s armed forces (34m is the cur- 
rent estimate) are now reached regularly by Esquire. 
The Army’s own surveys show that 41m of its mem- 


bers regularly read magazines in their off-duty hours. 


OF FIGHTING MEN 
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Utah Dealers Study Impact 
Of War on Car Sales 


OGDEN, Utah.—(UTPS) — Auto- 
mobile dealers from all Utah met 
at the Ben Leonard hotel here to 
discuss effects of the war on the 
car market. 

“It was the largest dealer meet- 
ing ever held in Ogden,” stated S. 
H. Blair, Salt Lake City, president 
of the Utah State Automobile 
Dealers Assn. 

Fred A. Carlson, in his report on 
the used car situation said: “With 
the stock of new cars almost ex- 
hausted, and used cars going to 
the junk pile at the rate of about 
8,000 per day throughout the na- 
tion, good used cars are becom- 
ing so scarce rationing is appar- 
ent within a very short time.” 

“There will be a shortage of 
10,000,000 cars in the United 
States by the end of 1944 if the 
war continues,” declared Melvin 
A. Ballard, speaking on the fu- 
ture of the automobile business. 

Ballard also stressed that even 
though dealers ar ehaving a diffi- 


cult time at the present, he feels 
they should do everything they can 
to “hold on until after the war, as 
they will then have excellent op- 
portunities.” 

A letter from Joseph S. Mayer, 
which was read to the group, ex- 
plained that auto mechanics had 
been placed under jurisdiction of 
the U. S. Employment Service, in 
view of their essentiality to the 
nation’s transportation. 

Homer Warner emphasized for 
the convention the important 
Phases in maintaining strong 
dealer’s associations throughout 
the country. 

Frank B. Streator said that parts 
men are increasingly important in 
this defense area. “The entire war 
program depends on automobile 
transportation, and any dealer who 
fails to exert every effort to keep 
cars rolling is not doing his part 
to further the war effort.” 

The USADA will hold two meet- | 


Bulk Goes to Charity . . . 


Estimate Ford Estate 
Tax at 12 Millions 


DETROIT.—Leaving the bulk of 
his Ford Motor Co. stock to the 


_|non-profit Ford Foundation, the 


will of the late Edsel Ford was 
filed for probate last week. 

The estate of the late president 
of the Ford company was estimated 
; at $200,000,000. 

Because Mr. Ford left the bulk 
of his stock to the Foundation for 
| educational and charitable purposes 
the total of inheritance, transfer 


| .and other taxes to be assessed 


WENDELL WILLKIE, after a ride 
in a Chrysler tank, while on a trip 
to Detroit recently. 


ings every year in Ogden, by deci- 
sion of the executive committee. 


|against the estate will be reduced 
to about $12,000,000. 
| The figure, according to Clifford 
'B. Longley, principal attorney for 
|the family, was based on the fact 
that gifts to organizations of the 
Ford Foundation type are for the 
public welfare and therefore tax 
exempt. Mr. Ford was president of 
the foundation. 

The will bequeaths Ford’s voting 
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After months of talking about postwar plans, 


sj ah’ we c 


a special advance report to executive manage- 


the time has come when the planners must be 
prepared to act. 


The radioed warnings of invasion which are 
right now electrifying the weary, sad, hungry 
people in the dark cellars of Europe are sober- 
ing .. . almost frightening . . . to responsible 
citizens in America. ; 


The crisp promise, “‘A bientdt, we'll be seeing 
you soon!” means that, for instance, the United 
Nations’ conferences — the one on food, the 
coming ones on international trade and mone- 
tary problems — have suddenly become to us 
matters of immediate urgency. 


A; the conferences come along, of course 
Business Week will report each in detail. But in 


ment-men in the May 22 issue, BW has set forth 
the facts, figures, problems, proposals, that es- 
tablish a basis for postwar planning of inter- 
national economic relationships. 


Since Business Week’s management audience 
has read “Our Stake in the Pre-peace Confer- 
ences,”’ requests for reprints for further widened 
distribution have been flooding in. If you 
haven't read it, write for a reprint copy. It will 
lay the dust, clear the atmosphere, refresh you 
.. - help you to think straight along the road 
to the biggest responsibility you ever had. 


Nearly a half million management-readers al- 
ways find that refreshing quality about Business 
Week's pages. 


BUSINESS WEEK—The News-base of Management’s Decisions 


330 West 42nd Street, New York 18 


stock in the Ford Motor Co.,. re- 
puted to be 41% percent, equally to 
his widow, Mrs. Eleanor Clay Ford 
and their four children—Henry 
Ford II, Benson Ford, Mrs. Walter 
Buhl Ford II and William Cle 
Ford. : 

It was also disclosed that in 1935, 
Ford executed four trusts, repor 
to be $250,000 each, one for each of 
his four children, to remain opera; 
tive unti] the beneficiary becom 
25 years old. 

Hearing on the petition for pro 
bate of the will will be July 12. 
Mrs. Ford has been named admin- 
istratrix under a nominal bond 0 
$1,000. ; 

No inventory of the will was filed 
but Longley agreed to try to sub: 
mit such an inventory, but said it 
would be a “protracted job” to 
estimate the value of some of 
property of the vast estate. 

Ford owned a majority of the 
stock of the Manufacturers } 
tional Bank of Detroit, and this 
stock as well as the family estate 
in Grosse Pointe Shores, a seaside 
mansion at Sarl Harbor, Me., the 
White Hart Inn in New Hamp 
shire, a residence in Florida and 
several other pieces of property are 
bequeathed to Mrs. Ford. “ 

The company which Ford headed 
was a Delaware corporation and 
capitalized at $100,000,000—20,000, 
000 shares at $5 each. Only 3,452,900 
shares were issued and outstanding 
as of Sept. 1, 1942. os 

One of the difficulties of deter- 
mining valuations of the estat 
hinges upon the actual value ofa 
share of Ford stock. Edsel Ford 
was understood to have owned no 
less than 41% percent, his mother, 
Clara Bryant Ford, 3% percen 
and his father the balance. Nobod 
ever has undertaken to estimate 
the market value of the stock. 

Another difficulty lies in the : 
that the great bulk of the estate 
aside from the Ford and bank-stoc 
holdings is not in cash or immedi 
ately convertible assets but in fac- 
tories and real estate. 

Ford’s former home on Jeffergon, 
his country estate at Milford and 
other properties are given to th 
Ford Foundation. The widow was 
given all personal effects such ag 
automobiles, furniture and an 
thing “of sentimental value she 
wants.” 

The will was signed July 15, 1936" 

Among functions performed by 
the Ford Foundation is that o 
making up the deficits in operating™ 
costs of Greenfield Village, the 
Edison Institute in Dearborn an 
Henry Ford Hospital. It also sup- 
ports the Greenfield Village schools 


Goad Is Elected 
GM Vice-President 


NEW YORK.—L. C. Goad, ger 
eral manager of the General Mo- 
tors Eastern Aircraft division, Li 
den, N. J., was 
elected a_ vice- 
president of the 
corporation last 
week by the 
board of direc- 
tors. All other of- 
ficers of the 
corporation were 
re-elected. 

Goad, 42, was 
formerly with the 
A. C. Spark Plug 
division of GM in 
Flint before go- 
ing to Linden in 1941. 


L. C. Goad 


Davies Buys Dealership 


As Thompson Retires 

COLUMBUS, 0.—J. L. Thompsor, 
prominent in automobile circle here 
since 1914, has announced his r 
tirement from ‘Thompson - Davies 
Chevrolet, Inc. Selling his interes 
in the company to his partner, 
Paul Davies. 

Davies, who came to Columbus 
in 1934, was formerly engaged 
the automobile business in Cin- 
cinnati. He bécomes president q 
the company. 


What do you want to buy, sell q 
trade? See Dealer Want Ads, insid 
back cover this issue. 
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bx St that America’s parachute troops — today the best equipped in the GZ Cm that the battle helmets worn by America’s hard-hitting, hard- 


world—use effective shock-absorber parachute seats made of cushiony AIRFOAM. fighting Navy are lined with airroam for maximum shock-protection. 


What every 


person should know about 


e Mainly: that amroam is the world’s best 
name for blissful comfort. 


¢ Technically: that airoam is a pure cel- 
lular latex product made only by Goodyear— 
whipped soft and smooth as an angel food cake. 


e Domestically: that airroam makes the most 
y 


sleep-inviting mattresses — the most restful 
SO Ged that soldiers convalescingin many of America’s hospitals are given scientific-support mat- furniture seat cushions that you ever hoped to 


tresses of aiRFOAM. So buoyant, it prevents bed sores. So sanitary, too—verminproof, easy to keep forever-clean. rest upon. 


e Patriotically: that aimroam today is a war- 
worker-only — doing, among other things, the 
war jobs you see on this page. 


e Practically: that a very little airroam, in 
furniture and mattresses from prewar stocks, 
remains in America’s stores — that after Victory 
you will again be able to buy in any quantity 
you like the incomparable comfort, the indes- 
cribably restful ease of airroam. 


AIRPOAM—T.M. The Goodyear Tire & Rubber Company 


GBS Gott vas some of America’s submarines YB 9 Linus that many of America’s qa ti psY EAR 


now use mattresses of AiRFOAM, for maximum comfort, crack trains have long since installed mattresses and 
minimum space in a submarine’s crowded quarters. seat cushions of smooth-riding, smooth-resting AIRFOAM. 
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4. Southeastern States Ask = 
Separate Gas Ration Setup 


ATLANTA.—Designation of North 
and South Carolina, Georgia and 
Florida as a separate unit for 
gasoline and oil rationing purposes, 
is urged in a resolution adopted 
here by the Southeastern Oil Job- 
bers Assn. 

Directed to Petroleum Coordina- 
tor Harold Ickes and the gov- 
ernors and senators of the four 
states, the resolution requested 
that Ickes issue an order placing 
the states in a separate district, 
to be known as District 1-A, dis- 
tinct from the balance of District 
1, which embraces the Atlantic sea- 
board. 

The association declared that 
“the operating and marketing 
problems of these four states vary 
from those existing in the balance 
of District 1, in that a great bulk 
of the sales are handled by inde- 
pendent jobbers who are without 
adequate representation in the af- 
fairs of personnel comprising the 
representation of District 1.” 


The representatives, in most 


cases, the resolution said, are em- 


~ Meet the Rural Money 
Way 


ployes of major oil companies who 
do not understand jobber opera- 
tions. 

“These four states,” the resolu- 
tion asserted, “are much nearer a 
source of supply and since three 
pipelines, namely: Plantation, 
Southeastern and _ ‘Trans-Florida, 
supplemented by the Inland Water- 
way, now serve this area, they are 
not as dependent on rail trans- 
portation as are the states further 
OTT. 6 is 

Georgia Public Service Commis- 
sion Chairman told the association 
that the Southeastern states should 
be treated no differently than the 
Western states. 

“Our people,” he declared, “are 
growing increasingly impatient 
with the unfair and inequitable 
handling of the gasoline rationing 
program.” 

Gordon Duke of Jacksonville, 
Fla., was elected president of the 
association. 


3 Need a Service Man—Want a Job— 
try a want ad in Automotive News. 
They get quick results! 


Half 


Brazil Sees Big Future 


In Rubber Industry.- - 

HOT SPRINGS, Va—Brazil 
expects a great future for its 
rubber industry, despite the de- 
velopment of synthetic rubber in 
this and other countries. 

So said Chairman P. Carlos 
Muniz, of the Brazilian delega- 
tion to the United States Food 
Conference, at a press confer- 
ence discussion of his country’s 
agricultural progress. 

In cooperation with the United 
States, Brazil and other Latin- 
American countries have under- 
taken to develop and expand 
the production of natural rub- 
ber so that the Western Hemi- 
sphere will be freed from de- 
pendence upon Far Eastern 
supplies. 


On Ameripol D 


_A revised edition of the catalog sec- 

tion of ‘‘The Properties of Ameripol 
D,”’ its oil and heat resisting syn- 
thetic rubber used in many specialized 
industrial applications, has just been 
published by B. F. Goodrich Co. an 
is now available upon request. 


Want to buy or sell new or used 
cars? Dealer Want Ads (see inside 
back cover) will solve your problem. 


But Research Continues— 


Alcohol-Gasoline B 
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OK, Tests Indicate 


WASHINGTON.—Research con- 
ducted at the U. S. Bureau of 
Standards during the past year and 
still underway holds out some hope 
that, as the gasoline shortage be- 
comes more serious, substitute 
fuels may find limited use in af- 
fected areas, but at greatly in- 
creased cost, according to the De- 
partment of Commerce. 

This work was undertaken at the 
request of the Board of Economic 
Warfare primarily with a view to 
developing substitute fuels from 
vegetable products in countries to 
which lend-lease gasoline is being 
shipped. 

The tests so far have disclosed 
no feature that would prohibit the 
use of various substitutes in pres- 
ent-day engines. However, tests to 
determine the amount of wear in 
engines using these fuels have not 
been completed. 

An earlier project, carried on in 


| cooperation with the American Au- 


What do you suppose will happen to the billions of new money that 
will be paid for farm products this year? Some of it will go into War 
Bonds of course. But most of it will roll into stores, just like any other 
money. To buy the things you are selling—more goods and in larger 
quantities than rural ‘people have ever been able to buy before. 

Meet this money half-way. Display the products advertised in the 
FARM JOURNAL which is welcomed and read in 2,700,000 rural 
homes. It is by far the leading rural magazine in America—both in cir- 
culation and influence. 


These are the products in your line 
advertised in current issues of 
the FARM JOURNAL. Display them. 


A C SPARK PLUGS 
AUTO-LITE SPARK PLUGS 
BUICK 
CATERPILLAR TRACTORS 
CHAMPION SPARK PLUGS 
CHEVROLET 
CONSOLIDATED VULTEE 
AIRCRAFT 


CONTINENTAL RED SEAL 
ENGINES 


JOHN DEERE 

EXIDE BATTERIES 
FIRESTONE TIRES 
FISHER BODIES 
FORD 

GENERAL ELECTRIC 
GENERAL MOTORS 
GOODRICH TIRES 
GOODYEAR TIRES 
INTERNATIONAL 


MOBILGAS 
MOBILOIL 
PENNZOIL 

PHILCO 
SANI-FLUSH 
STUDEBAKER 
TEXACO 

U. S. TIRES 
WESTINGHOUSE 
WILLARD BATTERIES 


Of the FIRST FOUR 
magazines of 
general interest, 
only ONE 

és rural, 


mie 


Do you know that in more than two thousand counties out of 3,072 
in the United States, the FARM JOURNAL has more readers than the 
Saturday Evening Post, Life or Collier’s. Let us give you the actual 
figures for your county. Write for them today. 


FARM 


3 


JOURNAL 


GRAHAM PATTERSON, Publisher 


AND 


Washington Square, PHILADELPHIA 


armers Wife 


‘tomobile Assn, results of whic 


were announced in the fall of 2941, 
indicated that percentages of alco- 
hol blended with gasoline can_be 
used as motor fuel, within certain 
limitations. Such blends would 
measurably increase fuel costs. The 
blending of alcohol with gasoline 
is obligatory in certain foreign 
countries. : 

Dr. Lyman J. Briggs, director of 
the bureau, has authorized the fol- 
lowing statement concerning pro* 
gress on the present broader re- 
search project: 

“The research carried on so fa¥ 
has covered the possibilities of 
converting various alcohols of vege- 
table origin to hydrocarbon fueTS, 
and the suitability of fuels partly 
or wholly of vegetable origin for 
use in non-military vehicles. e 
latter phase of this work has in- 
cluded a laboratory study of the' 
volatility and water tolerance of 
blends» ef ethyl alcohol and of 
acetone with selected petroleya 
fractions, with gasolines, and with 
typical naptha, and of acetone- 
ethanol-butanol blends. 

Engine tests were made to de- 
termine the knock ratings of cer- 
tain of these blends. An investiga- 
tion was made to determine the 
durability of fuel-pump diaphragn 
when handling these blends. Start- 
ing tests were carried on in auto- 
mobiles using these blends during’ 
the winter, and are being con- 
tinued in a cold room. Engine 
tests are being made to determine 
power output, fuel consumption, 
and requisite engine alterations 
when operating on selected fuels 
of vegetable origin. Engine-wear 
tests on these fuels are in progress 

“Gasoline substitutes, even if not 
subject to tax, will be several 
times as costly as gasoline, andé 
will yield fewer miles per gallon. 
With proper readjustment of car- 
buretor and ignition timing, powe 
and perforrnance should be as good 
as with gasoline. 


Use Businessmen 
In Postwar, NAM 
Urges Govt. 


NEW YORK.—Full use by the 
government of business and indug- 
trial executives in the postwar 
period just as they have been em 
ployed to achieve all-out produc-... 
tion has beén urged by the National 
Assn. of Manufacturers, according 
to Frederick C. Crawford, associa-« 
tion presidem 374.4... 

A resolution pted by the 
NAM board and sent to top gow” 
ernment officials declared: 

“The government should be urgec 
to use businessmen after hostfii- 
ties cease for the purpose o 


aot 


preparation and responsibility for. 


the changeover from a wartime to 
a peacetime basis, just as the gov 
ernment is now using responsible 
business men in the conduct of the 
war effort. Business men _ thu 
designated should be urged to ac- 
cept such positions of responsi- 
bility.” =, 


Auto-Lité, Wire, Cable Sale @ _] 


Shifted to Toledo 


TOLEDO.—Sale of Auto-Lite 


automotive replacement wire ané 


— 


cable has been transferred from. 


the company’s Wire division a 
Port Huron, Mich, to the Mer 


— 


chandisimg division, Toledo. F. Ase" 
‘| Nealon, ~~ Merchandising division 


sales manager, will direct sales and 


promotion on these products .ine-" 


addition to Auto-Lite spark plug 
driving and passing lights, lenses 
and sealed beam units. 
Meanwhile, the Merchandising 
division .has announeed a new 
streamlined line of replacement 
automotive wire and cable. In 


cluded in the wartime line are high ... 


tension cable, battery cable and 
ignition cable sets, * 


Allen a N 


CEDAR RAPIDS, 


Office 


W. Allen, 


of Allen Motors Co., has been commis-"“"~ 


sioned a lieutenant (j.g.) in the U. 8 
Naval Reserve. He is now at Harvard 
for Naval indoctrination. The company 
will be continued under the direction 
of Ray Allen. 


on eee 
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Where have you seen her before? 


his picture shows a flower vendor warming 

her hands over an incendiary bomb that the 
Nazis dropped on Trafalgar Square during the 
Battle of London. 


Even though it appeared in LIFE nearly 
three years ago (on October 7, 1940), chances 


are that a great many of LIFE’s millions of 


readers could reeall it and where they saw it. 


The fact is, people do remember things they 
see in LIFE. And leading automobile makers, 
now putting full time on the war effort, want to 
be remembered. That’s one big reason why 
many of them have chosen LIFE’s pages as the 
place to remind the public of their famous 
names. - 


They kgow LIFE has the largest reader 


audience of any magazine in the world—that 
23,000,000 read it every single week! 
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Klingler Sees Postwar Car 
As Being Evolutionary 


PONTIAC.—The automobile busi- 
ness has progressed by evolution 
instead of revolution and probably 
will continue to 
do so despite the 
“dream car” de- 
signers, Harry J. 
Klingler, general 
manager of Pon- 
tiac Motor, told 
members of the 
division’s  super- 
visory staff. 

Because of the 
growth of the 
number of super- 
visors, Pontiac 
held three meet- 
ings in the plant dining room. 
They were the first general meet- 
ings of this type to be held since 
December, 1940. Such meetings 
were inaugurated by Klingler at 
Pontiac when he became general 
manager of the division in 1933. 

“It would be impossible to bring 
out anything drastically or start- 
lingly changed, since all the engi- 


H. J. Klingler 


"YOURE RIGHT... WAY BACK 
D COMPANY GARS 


IN 1940 THEY HA 
catia GOODRICH TIRES 


RUNNING ON BF 


MADE WITH 


neering resources of the country 
are centered on war problems and 
war production,” Klingler said in 
discussing the postwar car. 


“Furthermore, the dies and jigs 
will not be available for any de- 
partures from the 1942 model. 
Pontiac, as most other major com- 
panies, will face a tremendous task 
in starting out where we left off 
as we have loaned and leased ma- 
chinery all over the world. Some 
has gone to Australia, Russia and 
other distant points. This was done 
to hasten war production and serve 
the Allied cause in every manner 
possible. But that machinery must 
be replaced when the war is over.” 


Excellent business for the auto- 
mobile business for a period of 
from two to four years after the 
war was predicted by Klingler. It 
will take that long to fully satisfy 
the automobile-hungry market, he 
believes. 


All Wars End! There'll be Cars and 
Trucks and Tires to sell again. 


IORA VICTOR holds a strip of 
grommets as they come from an injec- 
tion molder at Auto-Lite’s Bay Manu- 
facturing. Note that each cycle of the 
machine molds 10 grommets of four 
different sizes. The grommets which 
will replace those made of rubber in 
aircraft, Army vehicles and other war 
equipment, are snipped from the strip 
all of which is reclaimed for further 
plastic molding. 


SYNTHETIC RUBBER” 


“Thousands of these tires were sold 


Full Probe Is Asked . . . 


Baruch Urged to Settle 
Gasoline Muddle 


DETROIT.—Making an appeal to 
“straighten out the muddled, con- 
fusing and seriously menacing pe- 
troleum situation,” by appointing 
an investigating committee to be 
headed by Bernard M. Baruch, 
James Vernor, president of the 
Automobile Club of Michigan, last 
week sent telegrams to all Michi- 
gan Congressmen. 


At the same time, the club re- 
ported intimations that the present 
tight ban on all nonessential driv- 
ing along the Atlantic Seaboard 
might be extended westward into 
this area. 

Vernor’s telegram read in part: 

“Presently it appears inevitable 
that petroleum confusion will pro- 
long mileage rationing long after 
rubber situation has been solved. 

“Suggest Baruch committee 
should make immediate and ex- 
haustive survey aimed at two prin- 


cipal objectives. To develop body of 
facts to be given the public to pro- 
mote better understanding, lessen 
existing resentment and re-estab- 
lish public confidence; to place na- 
tional petroleum policy on a defi- 
nite track assuring ample mili 
supplies and at the same time suf- 
ficient fuel for essential civilian 
activities.” - 
Vernor pointed out that automo- 
bile transportation is vital in the 
present emergency, particularly”iIn 
Michigan, and must not be jeopar- 
dized by jurisdictional conflict 
among governmental agencies. 


Tenn. Plant 
Boosts Output 
Of Plexiglas 


st 

PHILADELPHIA.—Opening of a 
new plastics plant, which wil 
quadruple the production of Ple 
glas sheets for bomber noses, gun 
turrets, astro domes, and other 
transparent plane enclosures, 
announced by Rohm & Haas Co. 
It lifts today’s transparent plastica 
output to a volume more than 40 
times greater than the volume at 
the outbreak of World War II. . 

Located in Knoxville, Tenn., the 
plant ingeniously utilized mostly, 
second-hand equipment when n 
tailor-made furnishings could not 
be found immediately, even wit 
top priorities. Seven of the s 
less steel storage tanks were for- 
merly used to transport milk ang 
Pepsi-Cola; 11 other tanks 
from a brewery in Philadelphia. 

The plant itself was remodele 
from a former wooden auto body 
parts building, making use of al- 
ready constructed idle building 
and avoiding the use of scafce, 
new building materials. During the 


—_ 


—_— 
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then. One of my suppliers bought 
"em... and so did scores of other 
companies. Private car owners, too. 
It proved that syxthetic was okay!” 
This grocer knows—for Standard 
Brands put B. F. Goodrich tires (in 
which more than half the rubber was 
synthetic) on company cars in sev- 
eral regions of the United States. 
Some of these tires ran for more 
than 30,000 miles. And that’s good 
mileage for any tire. This was the 
greatest tire test ever made. It helped 
to get America’s synthetic rubber 
program started. 


last war, shells for our allies rollec 
off its production lines. 

As a result of this ingenuity, thg 
plant was remodeled and the f 
Plexiglas sheets were turned out 
within eight months after the De 
fense Plant Corp. awarded Re 
& Haas the building and operating 
contract. The first all plastic air 
craft nose section was built 
later put into mass production b 
Rohm & Haas. 

Opening of the Knoxville plant™ 
increases Plexiglas production 
pacity 40 times the 1939 produc™, 
tion. This tremendous expansf6n 
has been necessitated by h 
stepped-up aircraft production pro 
gram which calls for vast num- 
bers of transparent bomber nose 
gun turrets, optically precise ag 
domes, cockpit covers and other 
plane parts. 


Ind. Registration | 
At 720,000 Cars 


INDIANAPOLIS. — Under gasd 
line rationing, few cars have been 
junked or put out of service 
this state. On May 1 of this yee 
there were 720,000 registered pas- 
senger automobiles in the sta 
only 46,000 fewer than one year. 
before. -_ 

Normally more than 46,000 aute 
would have been junked in a year... 
Registration of passenger cars hit 
the peak two years ago, whe 
803,103 were registered on May. Apmew 
1941. 
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ARD BRANDS INC. 


Your War Bonds are helping to pay for the synthetic 
rubber used by our armed forces on battlefields around 
the world. Jeeps run on it, fighter planes land on it, and 
guns move on it. Synthetic rubber is used in self-sealing 
fuel tanks for planes, too. It’s easy to see why everybody 
can’t have synthetic rubber tires right now. 


What the future has in store for new car buyers, we can’t 
say. But tires seem likely to be made wholly or partly of 
synthetic. Wise buyers will look for the tire that has 
already been proved. And they’ll get that kind of tire 
from B. F. Goodrich, the company with the greatest 
experience in synthetic rubber. 
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Ambulance Builders 


On War Work 
CINCINNATI.—Since the Sayers. 
& Scovill Co. has liquidated due 
war conditions, the new compan 
Hess & Eisenhardt Mfg. Co., has» 
been organized. Included in the ne 
company are the following, all co 
nected with the management of 
Sayers & Scovill: Emil E. Hess, 
A. Eisenhardt sr., Willard C. Hes§, 
chief engineer; C. A. Eisenhardt 
jr., formerly district sales manage 
Charles Hartline, body engineer, as 
well as other S&S factory officials 
The new company’s facilities a 
devoted to warwork in various 
branches of the vehicle field, b 
after the duration will again 
sume the manufacture of ambu- 
lances, in which the principals ha 
specialized for many years. 


BFGoodrich 
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LISTEN TO JOSEPH C. HARSCH r 


in “THE )JEANING OF THE C\ews” 


OVER THE COLUMBIA BROADCASTING SYSTEM 
EVERY NIGHT, MONDAY THROUGH FRIDAY 


< 


Inside information by a man who has lived 
where the news is being made 


\ 
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OLET TRUCKS 5 


erve Our Armed Forees in iy 


Many Parts of the World 4 


ees st 


That’s the story. of these big, rugged, 
Chevrolet-built military trucks—and of 


7 
+ 


many, many other kinds of Chevrolet-. 
built war equipment—as Chevrolet plants 


* 
« 


continue to work day and night. turning 


out VOLUME FOR VICTORY 


CHEVROLET 
GENERAL MOTORS 


* BUY *® 


* U.S. WAR BONDS: x 


* AND STAMPS * 





16—(398) AUTOMOTIVE NEWS, JUNE 14, 1943 
Car Inspection Campaign On 


For Pennsylvania Dealers 


PHILADELPHIA.—A drive to 
encourage regular and more thor- 
ough automobile inspections, with 
a view to preserving present trans- 
portation facilities for the dura- 
tion, is gaining momentum 


Ryan Leaves Washington 


For Detroit WPB Post 


DETROIT.—Alfred C. Ryan, with 
the War Production Board in 
Washington since last November, 
has returned to Detroit as assist- 
ant deputy regional director in the 
WPB office here, D. J. Hutchins, 
regional chief, said last week. 


Ryan was executive assistant to 
Ernest Kanzler while he was WPB 
director of industry operations. 


New Buick Dealer 


KANSAS CITY—(UTPS)—Con Fraz- 
fer Buick Co., headed by Con Frazier, 
has pougnt the general assets of 
Simons-Wiles Buick Co., which had 
been dissolved since the death of Mr. 
Simons some months ago. Personnel 
and location of Simons-Wiles have 
been retained. 


throughout Pennsylvania, E. E. 
Brumbaugh, Pontiac dealer for 
Lansdowne, told the Philadelphia 
Automobile Trade Assn. at a/| 
luncheon meeting last week. 


Brumbaugh, who is chairman of 
the inspection advisory board in 
Delaware county, declared that 35 
meetings have been scheduled in 
the state. These will be attended 
by representatives of the Revenue 
department, the Pennsylvania Au- 
tomobile Assn. and the State 
Police. 

The campaign, educational in 
purpose, will be directed at dealers, 
mechanics and service station 
owners to impress upon them the 
alarming fact that lagging inspec- 
tions can only result in disastrous 
effects on war-time transportation. 

Automobile owners are also be- 
ing enlisted in the campaign. In 
order to avoid beat-the-deadline 
crushes at inspection stations, 
Brumbaugh said, posters have been 
prominently placed in war plants 
urging employes to “Help Us Help 


You” by bringing their cars in for!¢ 


Voice of 


Chrysler 


Calling America! Chrysler talking! Listen! 


The inspiring advertisement, reproduced above, is 


appearing this month in magazines reaching millions 


of families all over the nation. 


The message relates the important story of Chrysler’s 


war activities—the making of twenty-one distinctly 


military products; of prime-contracting to over eight 


thousand other companies; and, in turn acting as 


sub-contractor to still other concerns employing hun- 


dreds of thousands of men and women. 


The New Yorker, a national magazine cutting squarely 


across the top of the nation’s most influential families, 


is proud to have the opportunity to publish this 


Chrysler advertisement in our issue of June 12th. 


Year after year, since 1927, The New Yorker has 


Mo. Bill Would Protect 


Share-Ride Drivers 

ST. LOUIS.—The Missouri 
House of Representatives passed 
and has sent to the Senate a 
bill prohibiting from collection 
of damages for injuries suffered 
in automobile accidents anyone 
riding in a car as a guest of the 
driver, unless it is shown that 
the driver was guilty of gross 
negligence. 

The sponsor said it was pro- 
posed to protect motorists who 
give rides to other persons from 
suits arising from unavoidable 
accidents. The bill was opposed 
by Rep. Edgar J. Keating, Kan- 
sas City, who said it would give 
insurance firms a defense 
against payment of injury 
claims. 


inspection immediately and thus 
making possible thorough jobs 
with the available manpower and 
materials. 


Hoster Now a Major 


INDIANAPOLIS.—George M. Hoster, 
former general manager of . Jim 
Roberts, Inc., has been promoted to 
major in the Army Air Force. He is 
— at March Field, Riverside, 
al. 


But Just Under March Total— 
Nation’s Apr. Income Up 
25 Percent Over ’42 


WASHINGTON. — April income 
payments to individuals amounting 
to $11,161 millions, were 25 per- 
cent above the $8,913 millions re- 
corded for the same month of last 
year, Secretary of Commerce Jesse 
Jones announced last week. Slight- 
ly below the March total of $11,- 
222 millions, the decline was due in 
most part to seasonal factors, prin- 
cipally the usual March-April drop 
in dividend and interest disburse- 
ments. 

In fact, after allowance for 
seasonal influences, the Com- 
merce Department’s index of 
total income payments advanced 
from 204.9 in March to 206.9 in 
April (1935-39=100). Continued 
expansion of manufacturing 
wages and salaries and federal 
pay rolls (including the pay of 
the armed forces) accounted for 
most of the change. 

The April rise in the index of 


We were willing and able 
take YOM 


i 
es. 
, : large plant to make big airplane 
engines for —. tange bombers. We 
make the bomb racks to carty the 


b loads of the planes. We are 


Neaaty EVERYBODY seems to koow 
that the vec one makes 
Army taaks and chat t tanks give 
a good account of themsecives in battle, 
throughout the world. 


For well over a year these big fight- 
machines have ” aed in 
ever increasing quantities, but they are, 


ee GUNS AND CANNON 
ey < FOR ATTACK AND 
OEFENSE 


after ail, oaly « part of the wrai war 
prodaction of this corporation : 


tor the raisin, 


That total war production includes 
twenty-one distinctly military products. 


AT CARS TO 


~ = abe coma Aut 
MEN AND EQUIPMENT 
—~ - NTO BATTLES 


making thousands upoa thousands of 
Duratumin forgings and castings for 
all types of arecraft purposes. 


For the Navy we are making vital 
parts of searchlights thac che Navy 
uses CO spot its targets. We are i 

Mpasses that stcer the 

I :: e? ents ian a. 

€ make pontoons for lighterage 
of ships chat have been 
sunk. We make both pusher and puller 
types of tugs which are used all over 
the world from icetand to Guadalcanal, 
on the rivers of South America, India 
aod Russia. We make thousaeds of 


“OTRO-COmPASSES FOR 
THE Mav’ AND 
MARINE 


sections 
make landing gear for pianes. In 
Chicago we are just completing a very 


a 
pe GF sic mrans ences 
. a POR LONG ANGE 
/ somaers” 


marine engines for many purposes— 
some of them for commends boats aad 
things of that aacure. 


m we saw the war coming we 
knew that it would be 3 mechanical 
war and that no concern the size of the 
ne would remain out 
ot the picture. 

We fele chat institutions like ours 
should hold themselves free and in 
tesdiness w take tou jobs — those 
things that require intense couperauion 
on the part of scientists, metailurgists, 
engincers, the en that require 
intimate knowledge of the tooling aad 
mechanical processes necessary to make 
duplicate equipment in large volume. 


[ WAR BONDS ARE YOUR PERSONAL INVESTMENT IN VICTORY } 


Divisions of CHRYSLER CORPORATION 


PrymoutH : Donce - De soro : CHRYSLER 


carried advertising of Chrysler units. First, the 


Chrysler car itself. Then 


Dodge appeared in our 


magazine in 1928. When Plymouth was born in 1931 
—and De Soto in 1932—each made their first proud 


bow in our pages. 


Chrysler has always accepted the principle of talking 


to the substantial, influential families at the top of 


public opinion. Today, Chrysler is telling this same 


group of leaders what Chrysler is accomplishing in 


their all-out war effort. The New Yorker is proud to 


publish this inspiring and important story. 


THE 


NEW YORKER 


No. 25 WEST asrp STREET 
NEW YORK, N. Y. 


total payments, however, was less 
than in any month since Sept., 
1942. Farmers’ cash income from 
marketing declined in April, in 
contrast to the sharp gains 
previous months, notably February 
and March; and the rise in federal 
pay rolls, though substantial, was 
nevertheless the smallest in more 
than a year. an 
Income payments during the 
first four months of 1948 aggre- 
gated $43,574 millions—27 per- 
cent higher than the $34,290 mil- 
lions paid out in the same period 
of last year. Nearly nine-tenths”” 
of this increase may be 
to manufacturing wages and sal- 
aries, federal pay rolls (includ=” 
ing the pay of the armed forces), 
and net income of farm opera- _ 
tors. ee 
These three items constituted 
only two-fifths of total income, 
paid out to individuals in the Janu- 
ary-April period of 1942. Other 
components of the income p 
ments total either showed on 
moderate increases or approxi- 
mated their 1942 levels. - 


More Flexibility 
In Ordering Is 
Provided by CMP 


WASHINGTON. — Monthly per+ 
centage restrictions, heretofore im- 
posed on placement of controlled 
material orders, have been elimf- 
nated from the terms of CMP 
Regulation No. 1, the Controlled 
Materials Plan division of the War 
Production Board announces. 

“CMP Regulation No. 1 as 
amended May 28, 1943, provides 
manufacturers with more flexibility 
in the placement of authorized 
controlled materials orders within 
the months of a. given quarter,” 
Walter C. Skuce, director of the 
Controlled Materials Plan division, 
said. “The manufacturer must 
schedule delivery of materials re- 
quired to support his authorized 
production schedules to assure the 
utmost use of the available supply 
of materials for the production of 
items of war material. 

“The entire revision of CMP 
Regulation No. 1 is designed to 
simplify the procedures which in- 
dustry must use in obtaining ma- 
terials for production programs,” 
he continued. “The CMP division 
is making every effort possible to 
simplify the plan and ease the bur- 
den of paper-work and compliance 
which industry has been called 
upon to bear as a direct result of 
the war effort.” -_ 

CMP Regulation No. 1 prohibited, 
prior to this amendment, the place- 
ment of orders calling for delivery 
of more than one-third of the 
amount of a quarterly allotment 
during the first month of a quarter 
or more than two-thirds during the 
first two months of the quarter. 

Although the monthly percent- 
age restrictions were removed by 
the Amendment of May 28, 1943, at- 
tention is called to the prohibition 
against placing orders calling for 
delivery of controlled materials in 
greater amounts or on earlier dates 
than needed for the authorized pro- 
duction. 


Aviation Corp. Ups Cooper 
To Top Sales Post 


CLEVELAND.—W. K. Cooper has 
been named vice-president in 
charge of sales of Aviation Corp., 
it was announced by William F. 
Wise, executive vice-president of 
the corporation. His office will be 
in Washington. 

Cooper entered the aviation field 
in 1938 when he joined the com- 
pany’s Lycoming division, after 
having served for several years 
with the New York Shipbuilding 
Corp., one of Aviation Corp.’s as- 
sociated companies. After three 
years as general manager of Ly- 
coming, he became general sales 
manager of Aviation Corp. 


Allen Is Named 


CEDAR RAPIDS, Ia.—Ray H. Allen, 
manager of Allen Motor Co., has been 
elected director to represent Iowa 
automobile dealers in the National 
Automobile Dealers Assn. 
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The Honorable William O. Douglas, Associate Justice of the Supreme Court and 
the Honorable Daniel W. Bell, Under Secretary of the Treasury, congratulate 
Norman Rockwell for his inspired painting of Freedom of Speech. 


Washington Thongs Inspired at orld Premiere of 


awarded to War Bond purchasers. 


FOUR FREEDOMS 


WAR BOND SHOW 


New York Ortnine, Fripay, June 47 


Watch for Announcement 
of Arrival in Your City 


PENING June 4th in Rocke- 
O feller Center, the thrilling 
U.S. Treasury Department-Saturday 
Evening Post War Bond Show con- 
tinues its tour of the nation’s Cities. 


World premiered in the nation’s 
capital, Norman Rockwell’s origi- 
nals of the Four Freedoms attracted 
thousands who saw, for the first 
time, these pictorial representations 
of the meaning in the President’s 
historic words. 


{Crowds thronged the picture 
filled aisles of the Hecht Depart- 
ment Store to witness the first public 
showing of famous Saturday Eve- 
ning Postillustrationsand cartoons. 


War Savings Bond and Stamp 
purchases exceeded all previous 
records at The Hecht Co.—whose 
Vice-President and General Mana- 
ger, Charles B. Dulcan, Sr., received 
a citation by the U. S. Treasury 
Department for the store’s previous 
record in the sale of War Bonds 
and Stamps. Crowds came to sign 
the President’s Freedom Scroll—to 


see the exclusive display of minia- 
ture uniforms of World Wars I and 
II—to take advantage of the oppor- 
tunity to secure an original Saturday 
Evening Post illustration, cartoon 
or author’s manuscript. 


New Yorkers and visitors to New 
York are urged to attend the Four 
Freedoms War Bond Show in the 
magnificently modern International 
Building at Rockefeller Center, 
Friday, June 4th, through Sunday, 
June 13th. It will be held under the 
auspices of The Fifth Avenue Associ- 
ation, Inc. Stars of stage, screen and 
radio will be there to entertain you. 


Watch for the arrival of Norman 
Rockwell’s original Four Freedoms 
paintings in your City. 


Now On The Four Freedoms 
War Bond Show Schedule 


Rockefeller Center, New York City—June 4-13 
Wm. Filene’s Sons Co., Boston—June 19-26 
The William Hengerer Co., Buffalo—July 14-21 
Sibley, Lindsay & Curr Co., Rochester—Aug. 2-7 
J. L. Hudson Co., Detroit—Sept. 27 to Oct. 9 


a / Sb 


The Bond Counter at The Hecht Company, Washington, manned by the 
War Savings Staff working to capacity as soldiers, sailors and people in all 


walks of life invest their dollars to help preserve the Four Freedoms. 


U.S. Treasury Department and The Saturday Evening Post ‘ 


FOUR FREEDOMS WAR BOND SHOW 4 


es 


- 
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Mrs. Henry A. Wallace and Mrs. Harlan F. Stone, two of the twenty patronesses 
for the Washington Premiere, view the exhibition of Post illustrations to be 
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Survey Reveals 
War’s Effect on 


Ore. Car Sales 


PORTLAND, Ore.—Effects of a 
year and one-half of war on Ore- 
gon’s supply of new and used cars 
is graphically revealed in the re- 
lease of a survey of the situation by 
William Bell, vice-president of the 
First National Bank of Portland. 

There are today approximately 
2,000 new automobiles in dealers’ 
hands in Oregon, of which approxi- 
mately more than half are in 
Multnomah county (Portland). In 
April, there were 515 new cars sold 
in Oregon, of which 250 were sold 
here. 

There are in dealers’ hands at 
this time approximately 2,150 used 
cars, of which about 1,150 are in 
Matitnomah county. 

The number of new cars avail- 
able through rationing in April 
were 50,400 units, slightly more 
than the March quota of 48,300, and 
it is hoped that all these cars will 
be rationed out before the end of 
1943. 


Pete Wemhoff’s Fourth Dimension 


offers news of advertising. 


Blueprints of Victory now flow from Boards 
which conceived America’s Industrial Leadership 
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Prices Not the Only Factor— 


Sees Postwar Consumer 
As a Value Hunter 


NEW YORK.—A postwar genera- 
tion of “smart value hunters,” 
whose judgment of products will 
have been shapened by current ra- 
tioning and other wartime restric- 
tions, was forecast by J. N. Bau- 
man, vice-president in charge of 
sales, White Motor Co., in address- 
ing the Sales Executive Club of 


SERVICES OF A COUPLE of high class janitors were obtained recently by | New York. 


Bill Remmer (right), and Harley 
dealers of Oakland, Calif. 
onree Tom ay | (left center), 
Charles Currie, Sa 

19,000 square feet of the dealership’s 


Goodyear Promotes Four 


In Sales Organization 


AKRON.—E. L. Mefford, district 
manager for Goodyear Tire & 
Rubber Co. in New York since 1937, 
has been placed in charge of the 
company’s Washington office and 
will be succeeded in New York by 
D. H. Strong, district manager at 


tb design engineers, accustomed to overcom- 


ing mechanical obstacles in their stride, the Axis 


was just another problem for them to lick. 


So they reached into their bag of tricks...the 


old American “know-how”...and came up with 


a thousand nightmares for the Axis dream. 


And in designing these mighty weapons they 


naturally called on one of their chief stocks in 


trade—dependable Hyatt Roller Bearings, to help 


them in the job. 


ordan (left), of Remmer & Jordan, Pontiac 
song, © wager over customer labor business for 
ontiac’s 

n Francisco business management manager, swept the entire 


regional and zone manager, and 


service department. 


Charlotte, N. C., it was announced 
last week. 


O. E. Miles, district manager at 
Baltimore, succeeds Strong at Char- 
lotte and Butler Doolittle, retail 
supervisor at Jacksonville, Fla., 
becomes district manager at Balti- 
more. 


For America’s Future—For Your 


Future—BUY WAR BONDS. 


Emphasizing the importance of 
lowering distribution costs, Bau- 
man said: “The point I want to 
make is that value has taken on 
a social significance beyond the 
economic one with which we 
have always been familiar. We 
can be sure that in the postwar 
world every factor that enters 
into the cost, and therefore the 
price, of a product will be subject 
to closer scrutiny than ever be- 
fore.” 

Business is going to be criticized 
“severely and rightly” if it doesn’t 
give “intelligent thought and plan- 


For that reason, you'll find Hyatt Roller Bear- 


ings built into the tools of fighting as well as 


farming, into tanks as well as trucks, into ships 


as well as machine shops, into warplanes as well 


as war workers’ cars...carrying on their un- 


interrupted fight against friction and wear, mak- 


ing possible better design and, of course, the 


better performance which goes with it. 


Hyatt Bearings Division, General Motors Ccr- 


poration, Harrison, N. J. 


HYATT ROLLER BEARINGS 


ning to bringing distribution costs 
more into line with production 
costs,” Bauman declared. 
“Distribution costs in the 
language of our social planners,” 
he continued, “are largely waste. 
As realists in the business of get- 
ting goods into people’s hands We 
know that some criticisms of dis- 


tribution costs are unjustified. oo 


“At the same time, it is hard 
to justify the estimate, made on 
good authority, that 52 cents of the 
consumer’s average dollar goes for 
distribution and only 48 cents fo 
production.” - 

Commenting on changes in 
selling practices caused by the 
conversion to war production, 
Bauman said that he “cannot 


emphasize too strongly the im-_ | 


portance of developing phases of 
business that were never before 
considered very important, and 
recognizing their true value in a 

postwar market.” 

A result of his firm’s attention 
to truck service needs, he said, has 
been the discovery that “service 
can be operated as a profitable’ 
business and that it can contribute 
very substantially toward a satis- 
factory profit in our distributing 
outlets.” 


Early Car Buyers 
Are Sought by 
Old Timers 


NEW YORK.— After a nation- 
wide search to locate purchasers Of 
the first passenger automobiles 
built by American manufacturers, 
the Automobile Old Timers, Inc., 
has located S. G. Averell at Miami, 
Fla., who in 1902 bought the fir, 
car built for retail sale by the H. H. 
Franklin Mfg. Co. of Syracuse, N.Y. 

It is considered likely that other 
first car purchasers will be found, 
so that some suitable recognition 
may be accorded these early 
pioneers, with Averell heading the 
list. 

In the current campaign, auto* 
mobile manufacturers, as well as 
hundreds of dealers and _ dis- 
tributors are invited to cooperate 
in locating the first purchasers of 
cars, by checking their records of 
such sales. This survey may also 
disclose the names of the first 
American citizens to purchase 
foreign built cars. 


Wheaton Joins 


Bendix-West. 


ELYRIA, O.—Having spent more 
than a score of years in the trans- 
portation industry, 
Wheaton, untily 
recently superin- 
tendent of rolling 
stock for the 
department of 
Street Railways, 

City of Detroit, 
has joined the 
staff of the Ben- 
dix - Westing- 
house Automotive 
Air Brake Co. 
With headquar- 


ters in the gen- F. L. Wheaton 


eral offices of the 


company here, Wheaton will as- 


Floyd kw" 


— 


2s 


_— 


sume the post of Manager of Fielde"" 


Activity. Wheaton began his trans- 
portation career with the Detroit 
nited Railway in 1914. His last 
assignment as _ superintendent of 
rolling stock found him in charge 


of maint=-nance and repair of ap-~" 


proximately 3,350 units of trans- 
portation equipment as well as di- 
recting the activities of 1,350 
employes. 


Fla. Legislature Kills 


State Sales Levy 

TALLAHASSEE, Fla. — Florida’s 
House of Representatives has killed 
a proposed state 
amendment which would have per- 
mitted a 3 percent state sales tax. 

One percent of the levy would 
have gone to old age pensions, 
while the remaining 2 percent 
would have been in substitution of 
real estate taxes for school opera- 
tions. 


constitutional 


— 
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Save for Victory— 
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- —the 4th Dimension 


Like War Advertising; 


Recruiting Mapped 
By Pete Wemhoff 


Aye! 

Strong public sentiment favoring 
continued advertising by war con- 
tractors, was revealed in a survey 
released by the Assn. of National 
Advertisers in connection with its 
three-day wartime conference 
which concluded last week at the 
Hotel Waldorf-Astoria, New York. 


Only 7 percent of those inter- 
viewed in a nationwide study, con- 
ducted for the association by 
Psychological Corp., favored aban- 
donment of such advertising, while 
its continuance was favored by 86 
percent. Sixty-three percent said 
they would like the manufacturers 
to tell through their advertising 
more of what they are doing to 
help win the war. Twenty-seven 
percent opposed an increase in 


advertising by war manufacturers, 
while 10 percent “didn’t know.” 
That a great majority of the 
public believes that business and 
manufacturers are “doing a good 
job” in helping to win the war 


‘ also was indicated by the survey, 


which found that 84 percent of 
the people considered the work 
of industry a major factor in the 
war effort; 6 percent thought 
business was not doing a good 
job and 10 percent were unde- 
cided. 

Also revealed was an unwilling- 
ness on the part of the public to 
have its newspapers supported by 
government funds rather than by 
the present system of subscriptions 
and advertising, with 88 percent 
subscribing to the latter method 


and only 4 percent favoring 
former. 

That the functions of the adver- 
tising manager and the established 
techniques of advertising’ have 
been broadened as a result of the 
war to include a variety of tasks 
never previously handled by adver- 
tising departments, was brought 
out by a number of speakers dur- 
ing the conference. 

George Christopher, president, 
Packard Motor Car Co., told of 
the manner in which his com- 
pany’s entire industrial workers 
relations program was turned 
over to the advertising depart- 
ment with an unusual degree of 
success. 

F. S. Cannan, advertising man- 
ager, Sun Oil Co., described how 
advertising was used to prevent 
wholesale defections of oi] workers 
to war plants, because they had 
not been taught the importance of 

oil in the war effort. The threat- 
ened exodus of workers was halted, 
he said, through advertising, post- 
ers and other media, emphasizing 
to the workers the critical impor- 
tance of oil. 

Cc. C. Conner, of the Aluminum 
Co. of America, told how the ad- 
vertising department of his com- 
|pany had succeeded in solving a 


the 


similar problem. Other speakers 
told of other war problems being 
handled by advertising. 


Accuracy 

Wartime advertising in the New 
York City area “has held to a 
commendable level of accuracy and 
frankness,” according to the 21st 
annual report of the Better Busi- 
ness Bureau of New York City. 

“Newspapers and periodicals, in 
cooperation with local advertisers 
and the bureau,” the report said, 
“have held to a minimum copy 
which might be injurious to public 
confidence. There have been rela- 
tively few instances of advertising 
which would circumvent wartime 
regulations or induce consumers to 
buy beyond their normal needs.” 


Renamed 


Chester J. LaRoche, chairman of 
the Advertising Council has an- 
nounced that the organization here- 
after will be known as the War 
Advertising Council, a change, he 
said, which will describe its work 
more accurately. The new name 
entails no change in operating 
plan or objective, which continues 
to be the increased use of con- 
tributed and sponsored advertising 


A “MUST” IN TODAY’S MARKET — 


Quality Products 
Everyone Knows 


—— 
SS 


Bi tate 
wane 


Tee 


Tadd 


How Mobiloil’s Reputation for Outstanding Quality 
Helps Every Department of Your Business! 


Nir MERCHANT takes advantage 
of current trends. So sell what 


This has always been good business 
for car dealers. Now it’s vital! 
Socony-Vacuum also brings you a 


today’s worried motorists want above 
all else —quality protection they know 
they can trust! 

That means sell Mobiloil — the 
world’s largest-selling motor oil — 
known to millions as “‘the very best.” 


practical, tested plan which will help 
you feed business from one depart- 
ment to another. And Socony-Vacuum 
offers other big advantages. Get com- 
plete details today. 


to explain government war projects 
to the people. 


LaRoche has been reelected 
chairman of the board for the 
coming year, during which it is 
hoped to double the $250,000,000 
contributed by advertisers and 
media during 1942. Other officers... 
are Harold B. Thomas and Paul B. 
West, vice-chairman; Mason Brit- 
ton, treasurer, and Frederic Rew 
Gamble, secretary. 


Scotched 


Scotching rumors that Maxon, 
Inc., had lost the Ford account, 
Lou R. Maxon last week announced™ 
that Harry Wis- 
mer, vice - presi- 
dent of the agen- 
cy, had returned 
as manager of 
the firm’s radio 
department. 

Wismer, who 
has been doing 
considerable radio 
network  assign- 
ments on sports 
an ah a ee F 
events, ll con- 
tinue this work. — 
Wismer became a vice-president of 
Maxon when the agency started to” 
handle Ford institutional and 
Dearborn branch advertising. 


Recruiting 


A large-scale campaign to re“ 
cruit women workers for both 
essential civilian and war industry 
will break in September, by which 
time the need for women workers 
is expected to reach the critica} 
state, it has been announced by 
Office of War Information. The 
Advertising Council is cooperating” 
with the OWI and the War Man- 
power Commission in the cam- 
paign, which is enlisting the sup-** 
port of both national and local 
advertisers. 


Portrayal of women at work” 
on front covers of September 
issues of more than 35 national 
magazines will signalize the 
opening of the drive. The same 
subject will be the keynote of» 
many back-cover ads in Septem- 
ber magazines, as well as run- 
of-paper ads. , 
Emphasis at the outset of the 

campaign will be placed on women 
workers in essential civilian jobs, 
rather than war factory jobs, ac- 
cording to Gardner Cowles, OWI, 
director of domestic operations, 
who pointed out that the bulk of 
publicity on womanpower to date 
has been devoted to welding, rivet- 
ing and similar tasks in war plants, 
despite the fact that by the end 
of 1943 two out of every three 
women at work will be engaged in 
essential civilian tasks such as: 
telephone operators, messengers, 
clerks, elevator operators, ete. 
Background information available 
to advertisers includes a complete 
listing of essential civilian jobs in 
11 different categories and a brief* 
presentation which analyzes the 
problem and sets down a basic 
copy platform. 


Delayed 


Michigan Farmer announces the 
postponement of the publication of 
its proposed centennial edition, 
until such time as the necessary 
restrictions on the consumption of 
raw paper stock are lifted by the 
government. 


GM Symphony 

Negotiations are now going on 
to put Maestro Arturo Toscanini 
and the NBC Symphony Orchestra 
on the radio under General Motors 
sponsorship. It is said the contract 
will run into seven digits. 


Marine 
First advertising of a new pro- 
gram for the Marine division of 
the Federal-Mogul Corp. has been 
released through the © division’s 
new agency, Brooke, Smith, 
French & Dorrance, Inc. 


THE MARK OF QUALITY 


Write to Car Dealer Division, Socony-Vacuum Oil Co., Inc., 26 Broadway, N. Y. C. MOTORISTS ARE LOOKING FOR 


wri 
has enlisted in thé 


Enlists 


Edith Carolin, promotion 
for Life 
WAACS. 


Dorothy Lutz has recently joined 
the Life promotion’ staff as 4a@%% 
writer. For the last four years” 
Miss Lutz has been advertising* 
representative in the Mail Order 
division of Sears, Roebuck & Co; 
and was formerly a copywriter 
with J. Walter Thompson. ( 
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ae Aer 


SOCONY-VACUUM'S 


MODERN 
SERVICE 
oe 


HELP YOU! 


Hard-hitting promotion ma-. ._ 
terial is available to you! 


Specialists study your shop 
layout— offer sound advice. 


Experts help analyze your mar- 
ket — determine potential. 


Sales training courses for 
your entire staff! 





No Extra Gas Allowed— 


Relief From Ration Cut 
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Revoked in East 


WASHINGTON. — The provision 
under which motorists depending 
on their cars for transportation to 
work can “break” the B mileage 
ceiling, if necessary, to get suffi- 
cient gasoline for home-to-work 
travel, has been revoked in the 
Northeast shortage area, OPA 
announced last week. 


This action is included in the 
amendment which formally put 
into effect the one-half gallon 
cut in B and C gasoline coupons, 
recently announced, and other 
measures designed to reduce gas- 
oline consumption in the East. 
The B ceiling has, until now, 

been 360 miles per month in the 
East, and rations to provide more 
mileage could not be issued by 
local boards except to persons 
whose occupations qualified them 
for preferred mileage. However, 
car owners who live long distances 
from their jobs have been able to 
secure additional mileage upon a 
showing of hardship. 

The effect of the new amend- 
ment is to reduce the B ceiling 
to 300 miles per month (because 
of the coupon cut) and no addi- 
tional mileage may be allowed 
in the shortage area under any 
circumstances unless the occupa- 
tion is a preferred occupation. 
Low gasoline stocks in the East, 
and the necessity for cutting con- 

sumption to an allocation which 
the Petroleum Administration for 
ar has reduced to 326,000 barrels 
a day, make it impossible to per- 
it this relief provision to stand 
the restricted area, OPA ex- 
plained. 
The amendment also denies ad- 


Training Program 
Set for Petroleum 
Transport Field 


DETROIT. — A_ comprehensive 
manpower training program for 

e petroleum transport industry 
has been prepared by ODT to as- 
sist the industry in meeting seri- 
ous manpower shortages. 


The program was prepared by 
the Division of Transport Person- 
el, ODT, and the War Manpower 
Commission with the cooperation 
of a special committee representing 
e petroleum carriers. The report 
has been made available to the 
ndustry by the ODT’s Division of 
otor Transport. 

Seriousness of the manpower 
situation was stressed by John L. 
Rogers, director of the Division of 
Motor Transport, in letters which 
ave been mailed to all State 
Petroleum Transport Advisory 
ommittees. 

“The gravity of the manpower 
situation cannot be over-empha- 
ized,” Rogers said. “It is felt that 
in some areas the operators are 
relying too heavily upon the belief 

at they can continually receive 
deferments for eligible men. This 
belief should be corrected inasmuch 
hs every able-bodied man under 38 
years of age, regardless of de- 
pendency and essentiality, is liable 
o be called into military service 
within the next 12 months. Time 

the essence of this program and 
any delay in placing it in effect 
may result in serious loss of man- 
power without the necessary re- 
placements being available.” 

In outlining the development of 

training program, the ODT re- 
port suggests that participating 
ompanies as initial steps antici- 
pate their training needs, deter- 
mine the sources of new recruits, 
and give careful attention to the 
selection of trainees. 


New Cabinet Catalog 


Catalog 325, issued by Precision Sci- 
entific Go. Chicago, contains 48 pages 
hertaining to ‘‘Precision’’-Freas con- 
stant temperature control cabinets, 
includin an extensive variety of 
tandard models, as well 
bhotographs of constant tempera’ 
cabinets and baths built to specifica- 
tions. 


It takes a strong fish to swim against 
the current, and a good dealer to 
stay in business now! 


ditional gasoline rations to restore 
mileage lost as a result of the cut 
in B and C coupons from 3 to 2% 
gallons, and revokes provisions for 
special rations to service men on 
furlough. A_ separate provision 
denies supplemental rations to ap- 
plicants living within a reasonable 
walking distance of work. These 
measures have been previously 
announced. 


Horses in Big Demand 


Under Gas Cut 


DANVILLE, Va.—The new re- 
strictions on truck deliveries is 
increasing the demand for 
horses and mules, by some busi- 
ness concerns here. 

“Broken” mules and horses 
are not only hard to get but are 
running to $350 each, while the 
number of untrained horses and 
mule colts are not as plentiful 
as they were. The horse dealers 
look for difficulty in meeting the 
demand for animals which can 
be used immediately for delivery 
purposes because the war has 
reduced the number of men who 
break-in horses. 
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Adapt Your Trucks to Cargo, 
ODT Asks Operators 


WASHINGTON. — Canvassing 
ways and means of getting fuller 
use out of the nation’s trucks, Office 
of Defense Transportation last 
week urged operators to use their 
ingenuity in adapting their equip- 
ment to as many types of cargo as 
possible in order to obtain full 
loading and return loads. 

Referring especially to expedients 
for easing the shortage of heavy 
duty trucks and trailers, ODT cited 
the example of a Canton, O., opera- 
tor who adapted flat-bed trailers, 
such as are used for hauling steel, 


to general merchandise cargo 
merely by adding removable sides. 

The removable sides enabled the 
operator to obtain return loads of 
general merchandise, making the 
operation more profitable and con- 
tributing to the war effort by mov- 
ing additional tonnage. 

Cost of the removable sides per 
trailer unit, built by an outside con- 
tractor according to specifications, 
was less than $200. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 


Plexiglas on Mars 


(y= Africa, Europe, China 


and the Pacific, PLEXIGLAs is 
quietly doing its job aboard every 
type of Army and Navy airplane. 
From the Navy’s Mars, the 
huge Glenn L. Martin flying boat, 
to the smallest observation plane, 
permanently transparent, shatter- 


- 


proof PLEXIGLAs is used for nose 
enclosures, tail assemblies, cockpit 
covers and gun turrets. 

Despite its crystal clarity, PLEX- 
IGLAS is strong as spruce even in 
the sub-stratosphere. It’s clearer 
than ordinary glass yet only half 
as heavy. It’s easy to cut and mold 
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into smooth streamlined shapes. 
Developed in Rohm & Haas 
laboratories, PLEXIGLAS was the 
first transparent plastic unaffected 
by weather. Six years of active ser- 
vice aboard every kind of aircraft 
have proved it to be “‘Aviation’s 
Standard Transparent Plastic.”’ 


PLEXIGLAS is the trade-mark, Reg. U.S. Pat. Off., for the acrylic resin thermoplastic sheets and rods manufactured by the Rohm & Haas Compan 


ROHM & HAAS COMPANY 


WASHINGTON SQUARE, PHILADELPHIA, PA. 
ue a a OC mt 
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Four Indicted 
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for Violation 


Of WPB Truck Sale Rules 


BROOKLYN, N. Y.— Pyramid 
Auto Sales, Inc., and its three of- 
ficers were indicted last week by a 
federal grand jury in the Federal 
District court for the Eastern New 
York District for conspiring to sell 
new trucks in violation of War 
Production Board’s General Con- 
servation Order M-100, which pro- 
hibits sale of new trucks except 
when authorized jointly by WPB 
and ODT. 

The officers named in the indict- 
ment are Herman Rosenberg, presi- 
dent; Charles L. Diamond, vice- 
president; and Max Robin, secre- 
tary-treasurer. 

The firm and the _ individuals 
named were charged with the sale 
of new 1%-ton trucks, which they 
allegedly represented and billed as 
used trucks, to each of the follow- 
ing companies: National Biscuit 
Co., Borden Co., M. H. Renken 
Dairy Co., H. S. Chardavoyne, Inc. 


When arraigned before Judge 
Matthew T. Abruzzo of the Federal 
District court, the defendants 
pleaded not guilty and the trial 
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date was set for June 23. The court 
granted them 10 days within which 
to make any motion or to with- 
draw their plea. Bail was fixed in 
the amount of $500 on each in- 
dividual. 

The indictment was based on an 
investigation conducted by _ the 
WPB regional compliance division, 
which indicated that 81 truck sales 
had actually been made during the 
period from March 9 to Sept. 22, 
1942, in violation of M-100. 

The indictment charges that the 
defendants described the vehicles 
as used trucks on forms covering 
their sale which were filed with 
the New York State Motor Vehicle 
bureau. Operating through an af- 
filiate, U. S. Best Truck Sales Co., 
the defendants purchased the 
trucks for resale from dealers and 
manufacturers. 

Pyramid Auto Sales, Inc., and its 
three officers were each indicted on 
a felony count under the con- 
spiracy charge which subjects the 
firm to a possible fine of $10,000 
and each individual to a possible 


Underground Garage 


Eyed by Louisville 

ToUISVILLE.— Mayer Wilson 
Wyatt is planning a million dol- 
lar downtown central four-story 
underground parking garage, 
with city park atop, similar to 
the new Union Square Garage, 
in San Francisco. The project 
would cover the site of the for- 
mer Federal Customs and Post- 
office building, at Fourth and 
Chestnut, Louisville, in the heart 
of the downtown business, thea- 
ter, store and hotel section. 

In addition to garaging, it is 
planned to handle oil, grease, 
tires, auto accessories, etc., all 
of which would probably bring 
forth squawks from garage op- 
erators, automotive, oil service, 
parking lots, and other similar 
concerns operated by private 
capital. 
fine of $10,000, ten years in jail, 
or both. 

Four misdemeaner counts cover- 
ing the actual sales of the trucks 
are also included in the indictment. 


Want to buy or sell new or used 
cars? Dealer Want Ads (see inside 


back cover) will solve your problem. 


The New V.C.1.1. POSTWAR 
AUTOMOBILE TRADE PLAN 


Urges Fund 


Be Created 


For Postwar Road Use.. 


INDIANAPOLIS. — Creation of 
reserve funds of excess motor ve- 
hicle tax revenues not needed for 
highway maintenance, in order to 
permit the start of large-scale new 
construction projects immediately 
after the war, was urged upon the 
state highway commission and city 
and county highway departments 
in a statement by State Auditor 
Richard T. James. 

James pointed out that the motor 
vehicle highway fund from which 
the commission and city and county 
highway departments receive their 
revenues has not shown the de- 
crease that was anticipated. Be- 
cause Of material shortages, new 
construction projects are curtailed, 
he further pointed out, and the 
highway departments have only 
maintenance of present roads on 
which to spend money. 

“The most revealing § thing 
about the receipts from motor 


THE ANSWER TO YOUR 
WARTIME PROFITS.... 


With a head-stant on your postuar selling 


Here's a postwar Plan that begins producing results now. 


With it you can provide the incentive needed to stimulate 


trade-ins and start building your postwar new car sales 


now. 


With pleasure driving discouraged or actually restricted, 


many car owners are in a mood fo trade in their present 


automobiles if offered reasonable inducements. With every 


used car this Plan brings into your agency, you will have 


a real opportunity to make a new car sale for postwar 


THIS BOOKLET TELLS YOU HOW 


You can uncover more used cars to 


sell in today’s market. 
* 


You will set up a backlog of new 
car sales for postwar delivery. 


You will help the war effort by 


delivery. 


The Universal C.1.T. Credit Corporation leads the way 


with this sales-producing Plan to fit the needs of every 


forward looking dealer. The Plan is offered to dealers and 


their customers without charge of any kind. Do not delay! 


making idle used cars available to 


essential war workers. 


Write to your nearest U.C.I.T. office today for booklet 


"Postwar Automobile Trade Plan” and learn in detail how 


easily you and your customers can reap the benefits of 


U. C. I. T. guarantees payment of 


the trade-in value. 


UNIVERSAL C.I.T. 


this Plan. 


CREDIT CORPORATION 


ONE PARK AVENUE 
NEW YORK, N. Y. 


vehicle users,” James dec 
“is the failure of the gasoline 
to drop from 30 to 35 percent 
below previous years. The aver-, 
age net loss over 1942 for the 
first three months of 1943 was 
24.6 percent,” 

April gasoline tax collections ‘th 
Indiana showed quite an improve- 
ment over previous months of 1948; 
he indicated, saying that the de- 
crease in net collections in April as 
compared to the same month last 
year was only 18.5 percent. Net 
collections for April, 1943, were Shs - 
810,218.43, as against $2,221,246.6 
year ago. 

Indiana’s gross gasoline tax, 
collections in April amounted to 
$2,109,370.89, compared to $2,478,- 
873.82 in the same month 
year, or a drop of 14.8 percent. 
In April this year, there was a 
16 percent increase in refunds on» 
gasoline purchased for non-high- 
way use, reflecting rire 
farm tractor use. 

“Unless there is a further our- 
tailment of the use of gasoline,” 
James said, “none of the highway 
departments need change their 
maintenance programs. Balances 
should be created during the war 
period so that a large construction 
program can be undertaken im- 
mediately after the war. The road 
Maintenance program in Indiana 
will be carried out unless the long- 
haired planners in Washington de- 
cide to crack down on the Middle 
West with further gasoline cur+ 
tailment.” 


Goodyear’s Plant 
At Houston, Tex. 


Near Completion. 


AKRON. — Officials of Goodyear 
Tire & Rubber Co. disclosed last 
week that its synthetic rubber 
plant at Houston, Tex., is nearly, 
complete and ready for produce 
tion. A 60,000-ton plant, adjacent 
to Sinclair Refining Co.’s_ nev 
butadiene plant, it is expected 0 
start turning out Buna-S synthetic 
for tires and other military uses 
about Aug. 1. 

Built with war-emergency funds 
provided by Defense Plant Corp.! 
the Houston plant will be operated 
for the duration by Goodyear. It 
comprises two distinct 30,000-ton 
synthetic rubber units, and will 
employ about 600 persons. Another, 
DPC synthetic plant erected at™ 
Baytown, Tex., under Goodyear 
supervision and of 30,000 tons an 
nual capacity, will employ 350 more, 
it was said. 

Pipe-lines direct from the Sin 
clair refinery will supply butadiene 
for the Houston plant while sty- 
rene will come from the Dov 
Chemical Co. plant at Belasco, Tex., 
and from Monsanto Chemical Co. at 
Texas City. 


The government investment rep- 
resented by the two plants, togethe 
with their auxiliary butadiene fa- 
cilities and increased styrene pro- 
duction, will total more than 500 
million dollars and enable Texas to. 
supply more than 250,000 tons of 
synthetic rubber yearly, according 
to the company. 


Schippel Returns to U. S. 


For Goodrich Post 


AKRON.—Henry F. Schippel, of 
the B. F. Goodrich Co., has re- 
turned to the United States afte 
nearly a year in Africa where he 
was in charge of rubber products 
at two large repair and mainte- 
nance bases. He has been assigned 
to special engineering duties wit 
the company’s aeronautical division, 
it was announced by James S&S. 
Pedler, in charge of B. F. Good 
rich aeronautic activities. 


Schippel entered the rubber in- 
dustry in Canada and joined B. F° 
Goodrich, in 1925, in charge of tire 
design. In this capacity, Schippe 
helped to improve the service and 
safety of tires, particularly in the 
aviation field. He is the author of a 
number of technical papers and is 
a member of the Society of Auto- 
motive Engineers. 
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LP MULES A MINUTE 
! Symes Up / 


Ff 


What you see before you is one of the 
world’s mightiest naval aircraft engines— 
and it’s built by Nash! 


Packing 2,000 horsepower into 18 double 
row radial cylinders, the Nash-built Pratt 
& Whitney air-cooled engine is the fighting 
heart of the U.S. Navy’s great new Vought 
Corsair—the fastest, most deadly carrier- 
based plane ever to take to the sky! 


Already in combat with the enemy’s Zeros 
. the Japs’ best . . . the Corsair has 
proved its superiority—its ability to out- 
fly, outclimb and outfight all competition! 
For it is capable of a speed of nearly seven 
mies a minute! It can fight at altitudes 
over seven miles above sea level! And that 
gives it the “drop” on Axis pilots, as they 
are learning to their everlasting sorrow! 


One cf the miracles of this engineering and 
manufacturing masterpiece . . . with its 
more than 10,000 separate parts .. . its 

high-altitude supercharger . . . its 2,000 
horsepower . . . is that it weighs only 
slightly over 2,400 lbs. 


The men and women who produce this 
engine are those who designed and built 
the great line of Nash motor cars—includ- 
ing America’s most modern automobile, 
the Nash ‘600’”—the only big car that 
answers the challenge of today’s wartime 
rationing with 25 to 30 miles per gallon at a 
moderate highway speeds! 


Out of the new skills, new resources, new \ Shccusl 
iy 


facilities we have developed in war, we 
predict that there will be born an even 
greater Nash engine, an even finer Nash 
automobile, and a new Nash program of- 
fering one of the soundest sales and profit 
opportunities in the industry! 


NASH BUILOS CREAT ENGINES / i~ 


\ 


KEEP "EM FLYING! BUY MORE iy 


WAR SAVINGS BONDS & STAMPS! 


=e. 


Division of Nash-Kelvinator Corporation, Detroit, Michigan 
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Increase Lower Than Usual— 


Indexed April Sales Up 
2 Percent Over March 


WASHINGTON.—Retail sales in- 
creased 2 percent from March to 
April and are estimated at $5,194 
million in the latter month, ac- 
cording to the Department of Com- 
merce. This increase was, how- 
ever, less than usual for this 
season, and the department’s 
seasonally adjusted index declined 
from 160 to 157 (1935-39=100). 


Compared with a year ago, retail 
trade is at a high level. April dol- 
lar sales are 13 percent higher than 
last year. The total of March and 
April sales, which allows for the 
later Easter this year, is also 13 
percent higher than the total of 
the same two months of last year. 


Food stores showed the largest 


Metal Sprayer 


A_ new, lost cost, rapid means of 
applying a protective metal coating to 
metal assemblies or structures, of re- 
coating weld-burned areas, of patching 
or repairing small areas in large gal- 
vanized assemblies, where the coating 
has been damaged and in addition pro- 
viding an ideal base for painting, is 
— by Alloy-Sprayer Co., D 
roit. 


INDISPENSABLE 
ENGINES RUNNING 


MALIE 


aaa eee nee 


MOTOR OT 


MEMBER OF PENN- 

SYLVANIA GRADE 

CRUDE OIL ASSO- 

CIATION... PERMIT 
NO. 12 


| business was 


percentage decline in the index—7 
percent. This is the largest single- 
month decline on record for this 
group. Meat and fat rationing un- 
doubtedly is the most important 
cause of this decline, but shortages 
of vegetables may also have had 
some effect. 

Seasonally adjusted April sales 
indexes also declined from March 
for five other major groups of 
stores. For apparel stores and the 
building materials and hardware 
group, the declines were 6 percent; 
for household furnishings and gen- 
eral merchandise, 5 percent; and 
for filling stations, 1 percent. 

Four of the group indexes moved 
higher from March to April. The 
drug stores index rose 4 percent to 
185, a new high level. Jewelry, 
liquor, fuel and ice, and feed and 
farm supply stores all contributed 
to a 10 percent increase in the in- 
dex for “other retail stores,” which 
also reached a new high of 217. 


Gasket Innovation 


Is Announced 


AKRON.—Copper mesh_ coated 
with synthetic rubber, originated 
by Detroit Gasket and Mfg. Co. 
and produced by Goodyear Tire and 
Rubber Co. is adding thousands of 
hours of service to certain gasket 
applications, it was announced here 
last week. 

The rubber-sheathed mesh has 
survived exhaustive tests and now 
is standard equipment for many 
airplane engines produced in this 
country, according to Detroit Gas- 
ket officials. 

Successful adaptation of the new 
gaskets to these motors may pre- 
sage use of the same type of gas- 
kets in other types of United States 
and British warplanes as soon as 
production facilities are available. 

In addition, Goodyear officials 
pointed out, the same principle in 
making gaskets will undoubtedly 
mean longer life and decreased oil 
consumption for post-war civilian 
automobiles when current war- 
plane demands are lessened. 


Westwood Resignation 


Caused by Ill Health 


ST. PETERSBURG, Fla.—William 
A. Westwood, dealer here since 1920 
and five times president of the St. 
Petersburg Automobile Dealers 
Assn., has sold his interests in 
Westwood-Waldron, Inc. (Pontiac) 
to his partner, George W. Waldron. 
He had been president of the con- 
cern. 

Westwood took a Chevrolet deal- 
ership when he first came here 
from Toronto, Canada. In 1927, the 
incorporated under 


_its present name and acquired the 


FIRST TO TRY 


Pontiac franchise. Westwood an- 
nounced that he plans to take a 
rest to regain his health; he has 
been ill for the past year. 


Need a Service Man—Want a Job— 
try a want ad in Automotive News. 
They get quick results! 


FIRST TO BUY... is the most succinct way to sum 


up the major characteristic of the 700,000 


mechanically-minded men who 


read 


POPULAR SCIENCE MONTHLY. Don’t take 


our word for it... 


monthly editorial 


Surveys show an extraordinarily high 
readership of articles and items on new 
products and processes. Have you some- 
thing new to sing about? Here's a pre- 
conditioned audience for you. .. 


PACEMAKER FOR POST-AR 


THE NEWS PICTURE MAGAZINE OF SCIENCE AND INDUSTRY 


UNEMPLOYMENT, 1940- 1943 


EACH SYMBOL i A REPRESENTS 1,000,000 UNEMPLOYED 


DEC. 
1940 


c 


APR. 
1943 


5,200,000 MEN ¢1,900,000 WOMEN = 7,100,000 


500,000 MEN * 400,000 WOMEN = 900,000 * 


* MOST OF THESE ARE IN-BETWEEN-JOBS OR INCAPABLE OF SUSTAINED \'"~: 


v saz 


Geyer Sees Vast Demand 
For Cars in Postwar Era 


NEW YORK.—In addition to a 
vast accumulating demand for new 
cars, tires and auto fuel, these in- 
dustries will benefit by the in- 
creased general employment and 
higher family incomes in the post- 
war period, B. B. Geyer, president 
of Geyer, Cornell and Newell, Inc., 
said here in making public a re- 
port of current economic trends 
and forecast of developments. 


“More than 18,000,000 families 
will earn $2,000 or more a year 
by 1945 according to present in- 
dications, as compared with only 
6,000,000 in this group six years 
ago,” the advertising executive 
said. “This means more people 
will have more money to spend 
for new cars, tires, and the serv- 
icing of these automobiles than 
has ever been possible in the 
past.” 

Pointing to the possibility of a 
German collapse late this year and 
Allied victory in 1944, Geyer said 
the motor, rubber, gas and oil, and 
related industries should begin 
planning now for peacetime pro- 
duction to help avert the threat of 
critical unemployment when the 
war ends, and to aid in the fulfill- 
ment of postwar possibilities. 

“The next two years can bring a 
vastly increased public belief in 
leading industrial companies and 
what they mean to the nation,” the 
Geyer report said. “It can be stimu- 
lated and crystallized by the ad- 
vertising of those companies whose 
trade names are now well regarded 
by the American people.” 

War production will probably 

reach its peak this year, gradual- 


Goodyear Gets 
4th E Award 


AKRON.—The fourth Army- 
Navy E award given to Goodyear 
or the company’s subsidiaries has 
been received by the Goodyear Air- 
craft Corp., Litchfield Park, Ariz. 

Harry E. Blythe, vice-president 
and general manager for Goodyear 
Aircraft, accepted the pennant for 
the company. 

Rear Admiral Ernest M. Pace, 
director of materials, U. S. Navy 
Bureau of Aeronautics, presented 
the E. High-ranking officials from 
Washington, Arizona and the West 
coast attended the ceremonies. 

Other Goodyear plants or sub- 
sidiaries which fly the Army-Navy 
E are Goodyear Plant Three, 
Akron; St. Mary’s Mfg. Co., St. 
Marys, O., and the Goodyear Engi- 
neering Corp., Charlestown, Ind. 


Stainless Steel Cables 


Improve Plane Ignition 


TOLEDO.—One of the automo- 
tive industry’s contributions to air- 
craft manufacturing has been the 
development of an ignition cable 
made from stainless steel. Electric 
Auto-Lite Co. reports that many 
of America’s fighting planes are 
now equipped with this type of 
cable, in use for some time on 
trucks, buses and automobiles. 

Tests indicate that a four-foot 
shielded length of steel conductor 
cable not only delivery 25 percent 
more voltage, but provides im- 
proved starting performance. 


ly declining in 1944 and 1945, 
with certain production moving 
steadily upward to take up the 
slack, the report said, while in- 
creases in payrolls, the liquida- 
tion of installment liabilities, and 
additions to spending power will 
bring millions of additional peo- 
Ple into a “buying zone” for 
products they have not formerly 
used. 

Wartime development of new 
basic materials will result in major 
changes in many mechanical prod- 
ucts, in housing, transportation, 
clothing, packaging and distribu- 
tion, and advertising will assume a 
bigger role in promoting a more 
widespread recognition and ap- 
preciation of the basic concepts of 
free enterprise, according to Geyer. 

“While it is impossible to predict 
coming events, business men must 
make decisions based on future 
expectations,” he said. “It is neces- 
sary to estimate what events can 
be expected, and about when they 
will occur if present planning is 
to be effective.” 


Grand Rapids 
Firms Enter 


Plane Field 


GRAND RAPIDS., Mich.—Of- 
ficials of Grand Rapids Industries, 
Inc., a@ combine of 15 furniture 
plants, last week announced pur- 
chase from General Aircraft Corp. 
of the manufacturing license and 
patent rights for a light airplane, 
the Skyfarer. 

Frederick H. Mueller, president 
of the furniture firm pool, said 
construction of an assembly plant 
would be started here soon and 
that parts of the plane would be 
manufacturer by the combine com- 
panies. 

“We plan to produce the Sky- 
farer for possible military use in 
the war and then redesign it for 
private flying after the war,” 
Mueller said. 


Delco-Remy Receives 
Army-Navy E 

ANDERSON, Ind.— Delco-Remy 
has received the Army-Navy E. 


Col. Fred A. McMahon and Com. 
M. T. Seligan, representing the 
U. S. Undersecretary of Army and 
Navy, respectively, praised the 
company’s record in production of 
war material. C. E. Wilson, former 
Delco-Remy general manager and 
now president of General Motors, 
was present at the ceremonies. 
General Manager O. V. Badgley 
accepted the award for the com- 


pany. 


II Million Gallons Saved 


SAN JUAN, P. R.—(UTPS).—More 
than 11,000,000 gallons of gasoline were 
saved in Puerto Rico during the eight- 
month period from August, 1942, to 
March, 1943, compared with a corre- 
sponding period of a year earlier, OPA 
announces. Such saving is a result of 
gasoline rationing in erto Rico. 


Read Want Ad Section! K 
posted in what’s going on in 
and selling fleld in the industry. 


you 
uying 


Borg-Warner’s 
Fifth Division 


Receives E 


ROCKFORD, Ill. — Rockford 
Drilling Machine division of Borg- 
Warner Corp. is the fifth of the 
corporation’s divisions to be 
awarded an Army-Navy E. , 

Production of clutches for Arniy- 
Navy transportation and operating 
equipment with converted peace- 
time machinery when it was im- 
possible to purchase new equip- 
ment and thus preventing work 
stoppages, was cited as one of the 
chief reasons for awarding the 
Army-Navy E. 

Rockford Drilling Machine began 
tooling for war production in No- 
vember, 1939, and made its first 
deliveries in February, 1940. The 
company has more than doubled 
its production of tank clutches, a¢= 
cording to Col. John Slezak, chief 
deputy of the Chicago Ordnance 
district, who made the presenta- 
tion. In addition to this, Rockford 
Drilling Machine is producing, 
clutches, according to Col. John 
Slezak, chief deputy of the Chicago 
Ordnance district, who made the 
presentation. In addition to this, 
Rockford Drilling Machine is pro- 
ducing clutches for military trace 
tors, tank destroyers, amphibian 
tanks, aircraft refueling units, air- 
port construction machinery, milf® 
tary trucks, half track trucks and 
gun loading devices. The company 
also makes parts for marine, air- 
craft and agricultural equipment. 

Lt. Comm. W. L. Nunn, Ninth 
Naval District industrial relations 
officer, made the presentations to 
G. A. Shallburg, executive vice- 
president of Borg-Warner Corp., 
Emil C. Traner, president of Rock- 
ford Drilling Machine division, and 
employee representatives. 

Other Borg-Warner plants that 
have previously won the “E” for 
war production are the Spring di- 
vision, Chicago; Pump Engineer- 
ing Service Co., Cleveland; Long 
Mfg. Co., Detroit; and Mechanics 
Universal Joint division, Rickford. 


Fisher Supplied 
By 4,200 Firms 


DETROIT.—The number of sub- 
contractors utilized by Fisher Body 
in its armament production is four 
times greater than in peacetime 
manufacture, according to E. F. 
Fisher, general manager. 

A total of some 4,200 vendors 
now are supplying Fisher Body in 
its war program. In automotive 
production days, Fisher said, the 
normal number of suppliers was 
about 1,000. 

The current suppliers are located’ 
in states ranging from coast to 
coast, and vary in size from small 
shops to large manufacturing com- 
panies. 


ow 


Automotive Parts Plant 
Seeks Sales Executive 


*- *¢ *# 


One of the oldest and best- 
known manufacturers of auto- 
motive parts and equipment, 
located in the east, is seeking a 
sales manager who is a gradu- 
ate of an engineering school and 
has contacts with executives in 
automotive plants. His char- 
acter, personality and qualifica- 
tions must measure up to the 
five-figure salary which the 
position pays. While the com- 
pany now is engaged nearly 100 
per cent in large war contracts, 
the man in question will become 
an important figure in its post- 
War program. Preferably his 
age should be from 35 to 40 
years. In outlining your quali- 
fications, submit photograph if 
Possible, and names of several 
top executives in companies 
whose opinion about you would 
help us in forming our judg- 
ment. Replies will be held in 
strict confidence. Address Box 

5 427, AUTOMOTIVE NEWS. 
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Swarms of Flying Fortresses 
fly on Studebaker-built Cyclone engines 


The skies are studded with Flying 
Fortresses in many theaters of this 
global war. Almost legendary are 
the achievements of our Army Air 
Forces with this devastating Boeing 
bomber—and any manufacturer 
would be glad to play even a minor 
part in the victories it is rolling 
up. We, of Studebaker, have the 
responsibility of producing huge 
quantities of the Wright Cy- 

‘slone-engines that power the 

“ “Fiying F ing F Foittess, enabling it to 


travel so fast, so far, so high. Each 
of these supercharged engines we 
build adds new luster to a Stude- 
baker reputation for sound Crafts- 
manship that now spans more than 
91 years. Studebaker equipment 
at the battle fronts. will be suc- 
ceeded, one day, by new and finer 
Studebaker cars and trucks for 
civilian use. Until that day, our 
first and only consideration is 
‘helping to arm our Nation 
anid its Allies. 
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Tens of thousands of multiple-drive Stude- 
baker trucks for the United Nations — And 
Studebaker also produces much. other vital 
war matériel besides military-trucks and | 
Wright Cyclone engines for the Flying Fortress. 


| Mutlebahor #23 = Hylag Fortress 
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One Application 
For Fleet Tires 
OK’d by OPA 


WASHINGTON.—A plan by 
which operators of fleets of com- 
mercial and non-highway vehicles, 
who frequently need many tires at 
one time, can file single applica- 
tions for rationing certificates cov- 
ering their aggregate needs, has 
been announced by OPA. 

This change from the previous 
requirement of a separate applica- 
tion for each vehicle is being put 
into effect for the convenience of 
the fleet operator and the local war 
price and rationing board receiv- 
ing the application. 

An application for a group of 
vehicles may be filed only when 
all the vehicles for which tires are 
being sought are owned and oper- 
ated by the same person and used 
for the same purpose, and princi- 
pally garaged or stationed at the 
same place. 

Vehicles covered by the applica- 
tion must be identified by license 
number, state of registration, year, 
model, make and body type. The 
information is to be set forth in an 
attachment to the application form. 
Effective date of the amendment 
is June 9. 


Rubber Conveyor Belts 


Used in Dam Building 

AKRON.—For the first time in 
the history of such projects, large 
rubber conveyor belts are helping 
to complete giant Fontana dam— 
biggest concrete dam east of the 
Mississippi River—near Knoxville, 
Tenn., according to Goodyear Tire 
& Rubber Co. 

One 42-inch belt carries the sand 
and gravel to the classifying plant 
from a quarry. Three belt systems 
carry concrete to the dam itself, 
each with a maximum height to 
complete one stage of the dam. The 
third belt system will supply con- 
crete for the final stage of the 
dam’s construction. 


a 


Bd 
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America’s versatile land-sea jeeps— 
seeing action on many fronts—may well 
be the forerunners of a brand-new mode of trans- 
portation. Yes—it’s more than possible, in the 
days of peace ahead, that taking the family on a 
Sunday outing will combine land-sea travel. More- 
over, when those peaceful days come, just as in 
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Tough Times for Consumers— 


Retail Inventories Drop 


PERCENT 


————— 110 


HOW GASOLINE consumption has dropped in the Eastern Seaboard states 


since rationing went into effect. 


Total Mileage in East Drops 
60 Percent Since May, 1942 


WASHINGTON. — East Coast 
passenger cars and motor trucks 
carrying war workers and moving 
vital materials have been kept roll- 
ing during the past year despite a 
petroleum supply and rubber crisis 
that forced drastic curtailments in 
driving, Price Administrator Pren- 
tiss M. Brown, declared last week 
on the first anniversary of gaso- 
line rationing in the 17 eastern 
states. 

This has been accomplished dur- 
ing a year in which astern motor- 
ists have reduced their driving by 
60 percent—from a pre-ration aver- 
age of more than 11,000 miles a 
year, to about 4,500 miles a year, 
according to Brown. 

Just before rationing went into 
effect in May, 1942, passenger cars 
were using about 96,000 barrels of 
gasoline a day less than was being 


consumed in May of the previous 


i If | 


/ 


ih 


these urgent days of war, count on the “BENDIX” 


Starter Drive! For it will be on hand—starting 
anotherera, the Amphibian Age for the automobile. 


THE /MV/S/BLE CREW 


Gare Ss 8 


MACHINE 


The “BENDIX” Drive is 
a vital member of 
“The Invisible Crew’ 
—precision equipment 
which 25 Bendix 
plants from coast to 
coast are speeding to 
our fighting crews on 
world battle fronts. 


DIVISION 


year. This saving was due largely 
to a series of limitation orders that 
restricted gallonage to gasoline 
dealers. At present passenger cars 
in the East are consuming approxi- 
mately 200,000 barrels a day less 
than they were using in May, 1942. 


In announcing the first gasoline 
rationing plan for the East, a year 
ago, OPA emphasized that with 
the curtailment of norma] tanker 
facilities for bringing petroleum to 
the Atlantic seaboard, it became 
necessary to provide for an equit- 
able distribution of gasoline on a 
basis of need. In addition to in- 
creased demands for civilian trans- 
portation, OPA pointed out that 
mounting needs of the armed 
forces must be prepared for. 


“Since last May 15 the rationing 
provisions have been changed many 
times to take into account new de- 
velopments in the oil situation, or 
to remedy some fault in the plan,” 
said Brown. It has been necessary 
at times to take drastic action. 
Everyone remembers the three-day 
“freeze” on gasoline sales to pas- 
senger cars during the supply 
crisis last December, and the 
pleasure-driving ban of January 
and February, necessitated by the 
need for more tank cars space 
to bring in home-heating oil, plus 
the various cuts in the “A,” “B” 
and “C” coupons. 


Md. Dealers 
Donate Blood 


BALTIMORE.—Chevrolet dealers 
here are conducting what is be- 
lieved to be the first mass organ- 
ized effort by automobile dealers 
anywhere in the country to reeruit 
blood donors for the Red Cross 
Blood Bank. 


Employes of six Chevrolet deal- 
erships in Baltimore already have 
been enlisted in the movement and 
have gone as groups to the Army- 
Navy Blood Donor Center to con- 
tribute blood. The activity is being 
carried on under the auspices of 
the Victory Service League, spon- 
sored by Chevrolet dealers. 


New Plastic Withstands 
Both Heat and Cold 


DETROIT.—A new plastic, made 
from cotton, is playing a vital part 
in production of American bombers 
and fighting planes, Robert J. 
Metzler, of Hercules Powder Co., 
told the Society of Plastics Engi- 
neers here. 

Ethyl cellulose, made from cot- 
ton and alcohol, can withstand a 
lower freezing temperature than 
any known plastic, or can be for- 
mulated to bear up under tempera- 
tures as high as 175° F., he stated. 
It is used both in sub-zero strato- 
sphere cold to insulate wires of air- 
plane engines and as a hot-melt 
solution poured into molds making 
the forms on which various alumi- 
num parts are stamped. 


Cadillac Appoints Brown 


To Minneapolis Post 


DETROIT. — Appointment of R. 
M. Brown as manager of the Min- 
neapolis district of Cadillac Motor 
Car division, was announced last 
week by'D. E. Ahrens, general sales 
manager. 


One Billion 


WASHINGTON. — Surplus retail 
inventories have been liquidated 
from last October through March 
by approximately one billion dol- 
lars and are now about in line with 
sales on the basis of pre-war rela- 
tionship, according to latest esti- 
mates of the Department of Com- 
merce. 

Retail inventories, say depart- 
ment analysts, can and probably 
will be reduced still further in an 
attempt to provide additional 
supplies of goods for current 
consumption. 

Dollar retail sales in March were 
13 percent above those of March, 
1942, while dollar inventories at 
the end of March, 1943, were 13 
percent smaller. 

Further inventory reduction 
below current levels will likely 
result in progressively more in- 
complete retail merchandise as- 
sortments, giving consumers a 
narrower range of choice, more 
delay and more frequent in- 
stances of complete inability to 
find goods of the wind wanted. 

It is pointed out that no precise 
measure of consumer goods pro- 
duction is currently available. Esti- 
mates, admittedly very rough, have 
been made of the civilian portion 
of the- nation’s industrial produc- 
tion. These estimates indicate that 
civilian industrial production is 
currently in the neighborhood of 
30 percent below that of the first 
quarter of last year. 

Civilian goods production, how- 
ever, is not identical with con- 
sumer goods output. Civilan pro- 
ducer goods such as railroad equip- 


Colo. Gas Taxes 
e 
Take Slight 
=e a a 
Dip in April 

DENVER.—State tax collections 
for the first 10 months of the fiscal 
year are nearly two million dollars, 
or 6.4 percent, greater than the 
same period of last year, according 
to a report issued by Revenue Di- 
rector Albert F. Cruse. Collections 
this year were $31,534,762 and the 
preceding year $29,630,948. 

Motor vehicle licenses have re- 
mained steady, contrary to predic- 
tions that many cars would go off 
the roads because of rationing and 
inability to obtain parts and tires. 
Collections for the first three 
months of this year were $2,065,723, 
compared to the $2,071,169 collected 
in the same three months of 1941. 

Motor fuel tax collections drop- 
ped 22 percent in the first four 
months. During the first month of 
gasoline rationing, tax receipts 
dropped 38 percent, but in April 
were only 12.9 percent behind a 
year ago. 


Weisenberger, Hills Take 


New Posts at Timken 

CANTON, O.—F. A. Weisenber- 
ger, manager of the Kansas City 
branch of the service-sales division 
of Timken Roller Bearing Co. for 
several years, has been made man- 
ager of the San Francisco branch 
to succeed F. H. Lindus, who has 
resigned. He had also served in the 
Pittsburgh office of the company 
before assuming charge of the 
Kansas City branch. 


All Wars End! There'll be Cars and 
Trucks and Tires to sell again. 


Since Oct. _ 


ment, office machinery, farm ma-@ 
chinery and other producer goods 
items are included. Hence it is 
virtually impossible to measure and ¢ 
forecast the total volume of g 
available to private consumers. 


As Department of Commerce ap 
alysts see it, the answer to e 
riddle of retail sales forging ahead 
to new peaks despite measu 
taken to cut the civilian economy 
is that rising unit prices have more, 
than offset the decline in uf 
volume. Should this trend persist, 
according to these analysts, retail 
sales may continue to rise, or 
least to resist decline, for the dura- 
tion of the war. 


Scrap Dealers 


Urged to Go 
After Jalopies 


WASHINGTON. — The _ 60-d 
turnover requirement for the auto- . 
mobile graveyards of the nation 
has been suspended to allow owners 
to comply fully under the recently, 
issued Order M-311, WPB’s Salve 
age division has announced. 


This order provides that on and 
after June 1, 1943, no auto wrecker 
or scrap dealer, regardless of any , 
previous contract, agreement or Gu 
other commitment may scrap, séll 
as scrap, or deliver as scrap, serv- 
iceable used automobile parts of Waa 
the principal functional] types. 

It is estimated that scrap ship- 
ments from auto graveyards 
decline sharply in favor of saving 
vital parts. Consequently, the or 
iginal quota of 2,500,000 tons .of 
scrap iron and steel that was estab- . 
lished for auto graveyards for 194 7 
is being revised to 1,500,000 tons, , 
During the first three months of sa 
1943, scrap has flowed from auto@® 
graveyards at the average rate of 
183,000 tons per month. 


In suspending the 60-day turne- 
over policy, it was recommended 
to auto wreckers that a strong@ijss 
“jalopy” procurement program be” 
adopted so that large quantities of 
scrap, which do not fall within the 
provisions of Order M-311, will con- 
tinue to move to steel mills. Field | 
representatives of the scrap proces~ 
sors branch of the Salvage division” 
will see to it that parts which the 
owner has determined are no 
longer serviceable are scrapped. 
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Four Take New Posts 


At Cleveland Graphite 


CLEVELAND.— Four new ap- 
pointments in the sales department 
of Cleveland Graphite Bronze Co.>« 
have been announced by L. W. 
Christenson, sales manager. T. S4 
Sitterly, now technical field contact 
representative at the New York 
Office, was previously with Pionee 
Instrument division of Bendix Avia- 
tion Corp. Herbert P. Gusdane, 
member of the engineering depart 
ment for the past two years, has 
been advanced to field service engi», 
neer. 


Charles L. Smythe has been ap-"""~ 
pointed service engineer in the 
Cleveland sales department. Until 
recently he was vice-president of a 
Cleveland realty firm. Lawrence Ié 
Ruby has become field representa-_.. 
| tive in the planning department at 
the Cleveland office. q 


HUGE FRUEHAVF trailer buses are now being used to relieve the transy, 


pestetien problem for West Coast 


war workers. 


The trailer shown her 


uilt at the Fruehauf Los Angeles factory, seats 65 passengers but will carry 


more than 100, 


including standing room. 
eperation in a Northwest Pacific shipyard. 


Ten of these bus-trailers are in 
4 
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Vast Air Network Planned: 


Keeshin Asks Authority 
To Use Cargo Planes 


CHICAGO.—Keeshin Air Freight, 
Inc., a wholly-owned subsidiary of 
Keeshin Freight Lines, Inc., ap- 
plied last week to the Civil Aero- 
nautics Board for authority to es- 
tablish a network of aerial freight 
lines. 

According to the application, 
the company proposes to estab- 
lish cargo plane service within 
the territory lying between Min- 
neapolis-St. Paul, Des Moines 
and St. Louis on the west; Eau 
Claire and Milwaukee, Wis., De- 
troit and Muskegon, Mich., 
Rochester and Albany, N. Y., 
and Boston on the north; and 
Louisville, Cincinnati, Columbus 
and Washington on the south. 
“Gateway” points through which 
Keeshin proposes to serve foreign 
countries were listed as Boston, 
New York, Miami, New Orleans, 
Brownsville and El Paso, Tex., San 
Diego, Los Angeles, San Francisco, 
Portland, Ore., Seattle, Minne- 
apolis-St. Paul, Milwaukee, Chi- 
cago, Detroit, Rochester and Al- 
bany. 

Although the company does 
not now own aircraft, CAB was 
told that it had made “adequate 
inquiry to obtain a sufficient 
number” of cargo planes “proven 
to be capable of transporting” 
pay loads of five to 11 tons. 
Keeshin Freight Lines, Inc., the 
parent firm owns all the stock of 
Keeshin Motor Express, Seaboard 
Freight Lines and National Freight 
Lines, as well as the new air 
freight company. 

The company proposes to estab- 
lish the following principal routes: 
Between Boston and Washing- 
ton; Boston and Des Moines; 
Bridgeport, Conn., and Albany, 
N. Y.; Newark, N. J., and Albany; 
Philadelphia and Camden; Balti- 
more and Albany; Newark and 
Des Moines, Philadelphia-Camden 
and Des Moines; Baltimore and 


Ford B-24 Output 
Is Credited to 
Auto Methods 


DEARBORN. — Application of 
automobile manufacturing methods 
in the construction of B-24 bomb- 
ers at the Ford Willow Run plant 
is beginning to bear bitter fruit 
for the Axis as ships are flown to 
our Army Air Forces in steadily 
increasing numbers, the company 
said last week. 

Figures on the center wing sec- 
tion reveal that in the last eight 
months production has increased 
700 percent. The decrease in man- 
hours required to build the center 
section is 92.6 percent, and the de- 
crease in cycle time, or actual 
construction time, is 94 percent, 
it was said. 

The Ford idea from the start has 
been to “break-down” the various 
operations needed to complete as- 
semblies of the center section, 
separating them into many sub- 
assemblies which make it possible 
to use more workers, who can be 
employed at different locations. 

As an example, the skin and! 
stringers are joined together on | 
separate fixtures before they are | 
taken by crane direct to the fixture 
holding the embryo center wing, 
where they are attached as com- 
plete units to the spars and bulk- 
heads which are the supporting 
frame-work. 

Actual figures on the Ford-meth- 
od of skin and stringer assembly 
show a 300 percent increase in pro- 
duction and 62 percent decrease in 
manhours, according to Ford offi- 
cials. 


Sees Trucks on Junkpile 
At War’s End—Unless 


NASHVILLE. — Predicting that 
“no piece of truck equipment will 
be usable by the end of the war,” 
Cc. H. Potter, president of the 
Southeastern Motor Truck Lines, 
Inc., told a meeting of the local | 
Postwar Planning Committee on} 
Transportation that the production | 
of new supplies would provide 
many jobs. i 


Des Moines, Minneapolis-St. Paul 
and Boston; Milwaukee and St. 
Louis; Minneapolis-St. Paul and 
St. Louis; Detroit and St. Louis; 
Detroit and Louisville; Cleveland 
and St. Louis; Louisville and Min- 
neapolis-St- Paul; Cincinnati and 
Minneapolis-St. Paul; Philadelphia- 
Camden and St. Louis; Columbus 
and Des Moines; Columbus and 
Minneapolis-St. Paul. 


Tank Trucks Supplying 


Army Air Fields 

WASHINGTON.—M ore than 
14,000 railroad tank cars have 
been relieved from _ short-haul 
war duty by use of tank trucks, 
ODT Chief Eastman said last 
week. 

The trucks are transporting 
millions of gallons of high-oc- 
tane gasoline. “Tank trucks now 
are supplying virtually all of the 
air fields in Florida, Georgia, 
Alabama, Mississippi, Louisiana 
and about half of Texas,” East- 
man said. 


It costs you about a penny-a-day to 
keep abreast of the automotive news— 
better renew NOW 


27—( 409) 


Auto Industry Dividends Up 
In April, Others Drop 


WASHINGTON.—Cash_ dividend 
payments declined 7 percent in 
April, 1943 as compared with April, 
1942, the Department of Commerce 
announced last week. 

As calculated from published re- 
ports of corporations, dividend 
payments amounted to 292 million 
dollars, 21 million dollars below 
payments made during April of 
last year. This April-to-April de- 
cline was moderately larger than 
the drop in first quarter dividend 
payments. 

Although percentage reductions 
were largest in the mining and 


WORLD'S LAR 


pegeee 


Because a certain U. S. military reservation 
makes a large college campus look like a city 
back yard the Army soon learned that men 
being trained lost too much time walking from 


one sector to another. 


To relieve this situation Dean Gillespie, one of 
the White Motor Company’s distributors, de- 
signed the vehicle shown here around a White 
WA-122 C.O.E. Tractor. In other words a stand- 
ard truck chasis plus typical American ingenuity 
has given this camp a training-time-saving piece 


of machinery. 


With its full complement of 250 men it weighs 
approximately 60,000 pounds. The bus weight 
is only about 104 pounds per soldier as com- 
pared with about 414 pounds per passenger in 


TIMKEN 


TRADE-MARK REG. U. $. PAT. OFF. 


TAPERED ROLLER BEARINGS 


§ 


heat, light and power industries, 
the greatest dollar decrease oc- 
curred in manufacturing where 
dividend payments dropped from 
136 million dollars in April, 1942, 
to 125 million dollars in April of 
this year. 

Payments were lower in all of 
the manufacturing subgroups ex- 
cept automobiles and miscellane- 
ous. The increase of more than 
one-third scored by the automo- 
bile group reflected material im- 
provement in the earnings of these 
corporations. 


a conventional 35 passenger bus. Nevertheless, 


the loads on Timken Bearings are extremely 


high as compared with the average heavy-duty 


bus or truck. 


Practically every transportation innovation that 


has been introduced in America has used 


Timken Bearings. The Timken Roller Bearing 


Company, Canton, Ohio. 
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By 
Jack Weed 


| RELI STEIN TED IE DE TT, 

NYONE who tells you that all 

parts distributors are just ware- 
housemen and not merchandisers 
is sticking his neck out a country 
mile. Some in this gentry are ex- 
perts in getting the products they 
handle into the accounts they want 
to serve. 

Last week when I was down to 
visit Carter Carburetor in St. Louis, 
Johnny McDonough ‘showed me a 
booklet which Frank Edwards had 
gotten out to sell the facilities of 
his Automotive Service Co. to the 
Army and Navy depots in the Far 
West. Frank operates stores in 
San Francisco and Salt Lake City. 
Of course he’s a Carter Carb dis- 
tributor. 

In the foreword of this booklet, 
Frank says: “To us, as well as 
other central distributors, the past 
two years have been a challenge | 
and supreme test of management 
* * * we inaugurated Geco Factory 
Renewed Service—a comprehensive 
parts renewal program to function 
until the end of the war.” ; 

And what a program. Not only is 
over 11,000 feet of floor space de- 
voted to this rebuilding program 
but regular classes of Army and 
Navy men are put through the 
school to familiarize them with the 
use of carburetor and electrical 
equipment. i 

IN ADDITION to _ introducing 
the executive staff to the readers 
of the booklet through pictures of 
each, 10 pages are devoted to action 
pictures showing how they rebuild | 
fuel pumps, carburetors and elec- 
trical units. These pictures show 
the modern precision machines | 







Junking Order 


Perils Supply 
Of Used Parts 


Wreckers Assert M-311 
Slows Up Scrap Flow, 
Hinders Vehicle Repair 


DETROIT. — Conservation 
Order M-311, which prohibits 
the automobile wrecker from 
junking any part of a car ex- 


cept those functional parts 
not listed in the order, is tending 


to slow up the return of needed | 


scrap metal to the steel mills and 
may result in wreckers building up 
a topheavy stock of extremely 
slow-moving parts unless amended, 


according to men who have been | 


in this business for years. 


These men state that on cars 10) 
years old or older, the M-311 order, | 
which restricts them from junking | 


an engine block unless it is be- 


yond repair, will act as a detri-| 
ment to the orderly running of | 


their business. They point out that 


such a block would cost the buyer | 
in the neighborhood of $50 and, | 


for this money, the buyer should 


be able to buy an entire later | 


model car. 

Wreckers, since this order 
went into effect, are not buying 
cars of a make or model on 
which they have sufficient parts 
in stock to take care of their 
sales, and this will eventually 
react as a handicap to the main- 
tenance of cars that must de- 
pend upon used parts to a great 
extent to keep them on the road. 
In a survey of wreckers, AUTo- 
MOTIVE News found that in many 
instances, wreckers were buying 

cars and trucks and storing them 
on their lots without even starting 
to tear them down until they had 
a call for a part and didn’t have 
a part in stock to fill the order. 

These wreckers point out that if 
they were to go ahead and tear 
these older jobs down on specula- 
tion, according to the restrictions 
in the order, they would have some 
$25 in labor tied up in a junker 
that would bring them only about 
$12 on the metal market. 

One wrecker brought up the 





that ‘are used and the orderly pro- 
duction lines on which these units | 
are rebuilt. 

If I were a transportation main- 
tenance manager, or in charge Of | 
vehicle repair at a military post, 
I believe that this booklet alone | 
would sell me on giving this wide | 
awake firm all of my business. 


ES * oe 
HILE in St. Louis I also sat 
in on a little celebration 


luncheon which Jack Carmichael, 
sales manager of Lincoln Engineer- | 
ing, gave for his son who had just | 
passed his examinations for the 
air corps. It seems to me that the | 
kids that will do the fighting in| 
this war are just as crazy to fly 
as the fellows of my time were} 
in the first World War. 


Seems but yesterday that Fred 
Junk and Tom Wolfington (Harry 
Ford of Saxon fame’s nephew) were 
fretting and stewing for weeks over 
whether they would be able to/| 
make the Air Corps and fly for 
Uncle Sam. Both were experts on 
12-cylinder engines (we used a 
Weidely 12 in the old HAL car 
where all of us were drawing our 
pay as we went into World War 
one). Both made the grade and got 
their wings and as I listened to | 
young Carmichael tell of his doubts | 


(See BACKSHOP, Page 32, Col. 1) 
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ease of where he had bought a 
fleet of side-drive milk trucks, for 
which there was no sale for the 
parts, due to the limited number 
of this particular make of truck 
in his territory. The creamery had 
to sell them because an ODT rep- 
resentative had ordered them to 
get them in the hands of a wrecker. 

After calling several other 
wreckers who wouldn’t even bid 
on these trucks, due to the pro- 
visions of M-311, they finally 
called this wrecker who bought 
them at his own price because 
he had the room to store them 
and felt that they would be a 
good investment to hold until he 
could get premission to junk 
them in their entirety. 

These wreckers also bring out 
that M-311 also works a hardship 
on them from the standpoint of 
making them save and store many 
parts of cars for which there is 
no call, such as brake shoes. An- 
other example of this hardship is 
in the case of 1933 to 1936 Chevro- 
let cars where there is a good mar- 
ket for used engine heads, genera- 
tors, rear axle parts and transmis- | 
sions, but where they very seldom 
have a call for springs. On some 
models of Dodge, they have many 
calls for springs but no. calls for 
other parts. 

Radiator cores are also a pain in 
the neck to wreckers under the 
new order. It seems that these men 
find that it is impossible for them 
to tell if a core is plugged until 


(See JUNKERS, Page 34, Col: 5) 





















and trucks. 





individually, should begin 










Sufficient Supply of Inhibitors 


‘Promised for Antifreeze 


WASHINGTON. — As 
negligible deterioration 
freeze during the storage period, 


there 
to anti- 


the addition of “inhibitors” to 
stored solutions at the start of the 
fall season was approved last week 
by the conservation division of 
WPB. 


The program, designed to con- 
serve antifreeze for next year, has 
received widespread cooperation 
from civilian motorists, but pres- 


ent supplies of various inhibitors 
have been 


inadequate to meet 
newly created large scale demands. 


However, assurance has been 
given that a _ sufficient supply 
will be available in a few months 
throughout the nation. Although 
the delay in the addition of the 
inhibitor to the stored antifreeze 
will not adversely affect the solu- 
tion, motorists are cautioned 
against replacing uninhibited 
solutions of antifreeze in auto- 
mobile radiators. 

Equally effective in both alcohol 
and permanent types of antifreeze, 
the inhibitor checks deterioration 
and keeps the solution from be- 
coming acid. Proper storage and 
checkups are essential to obtain 
the best results from this con- 
servation measure. 

Motorists are cautioned to have 
their antifreeze checked to deter- 
mine if it is one of the deleterious 
salt or oil types, production of 
which was recently banned by 
Limitation Order L-258. If the 


motorist finds this type in his car, | 
the buyer puts it on a car and tries| it should be drained and discarded | operation), who did not file with 
information that they 


at once, and proper steps should 








Driving Ban Would Affect - 
Service Only Temporarily. 


Take Measures to Stop 
Postwar Parts Flood! 


Now is none too soon for the industry to start work- 
ing on one grave postwar menace that hangs over the 
head of every vehicle dealer—the problem of what the 
government is going to do with the tremendous stock 
of replacement parts that will be stored in government 
warehouses all over the world when this war is over. 


If these parts are put up for auction, as happened 
in the last world war and sold to the highest bidder, 
it is conceivable that the market on many items will 
be flooded for years with parts at less than the cost 
of the material it took to build them. 


The Army, it is understood, is now in a process of 
rebinning and recataloging these replacement parts in 
all depots. When this job is finished, they at least will 
know how many of each part are on hand in each depot. 


A reconversion committee has now been set up in 
Washington to make this return to a peace-time basis 
as painless to industry as possible. 


While thousands of parts will be of no value to anyone 
but those who finally acquire the excess military vehicles, 
other hundreds of thousands of these replacement parts 
and units will be useful for repairing our civilian cars 


Dealers and jobbers, through their associations and 


to insist that when these 


parts are no longer necessary to the armed forces, they 
should be disposed of or returned to the normal channels 
of trade without disrupting the entire after-market. 


is | then be taken to protect the engine 
and radiator against possible cor- 


rosion. 


Dealers Told Way to Adjust 
Labor Rates Legally 


PHILADELPHIA.—A way out, were also doing repair work on a 
for those automobile dealers whose | straight time basis, 
increased retail 
service rates were rejected by the 
Office of Price Administration was 
suggested last week by the Phila- 
delphia Automobile Trade Assn. in | nally filed. 


applications for 


a bulletin to its members. 

PATA pointed out that the 
wage and hour division of the 
U. S. Department of Labor has 


ruled in a number of cases “that | 


it is permissible to change me- 
chanics’ rates for hourly, flat or 
contract rates to any of the other 
of those rates, providing the rate 
per hour to the worker and to 
the customer does not exceed the 
established ceiling, and providing 
notice of intention to change the 
wage rate is filed with the ap- 
propriate government bureau by 
the individual operator.” 


Dealers operating on a flat rate 


basis (paying the mechanic and 
charging the customer for the 
number of hours listed in the} 


Factory Flat Rate manuals for any 
given operation, regardless of the 
time consumed in performing that 


OPA the 















| Bridgeport, however, dealers report 





| doubt to 


| hours similarly arrived at is given 
|the mechanic 


| dealers use one type of rate with 









Volume in East 


Holds Up Well 


Industrial Areas Have 
Little to Fear If Ban 
Is Extended to West 


DETROIT. — Even thougf 
the proposed ban on pleasure 
driving and other gasoline re* 
strictions is placed on some 


Midwestern states, as is now 
being proposed, dealers in this area 
can find comfort in the fact that 
only in the largest non-industrial 
| cities in the East has service vol- 
| ume dropped to any serious extent. 
| This will be true, especially, if the 
ban is put on for but a few months, 
as suggested, to build up Eastern 
stocks of oil and is so announced 
when the ban goes on. 


Experience in the East seems to 
indicate that the public is only 
thrown off base for a short while 
;}and then bounds back into the 
service stations with practically 
| their accustomed volume of work. 


In_ the highly-industrialized 
sections of the East, even with 
the drastic cuts that have been. VF 
| placed on the use of gasoline in™ 
| automotive vehicles, dealers have 
found that their service volume .. 
has kept up quite well and that 
their absorption by service 
profits has not suffered over an 
estimated 10 percent. 

In cities such as New York, Bos- 
ton and Philadelphia, however, a.. 
different story is unfolding. Here, 
due to the strict ban on pleasure 
driving and the drastic cut on T 
rations, a survey made last week 
by Automotive News show that 
service volume is down. In indus- 
trial cities, such as Hartford and 
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that while the number of servicé™ 
jobs is off some, the value of jobs 
done is rising steadily, due no 
the fact that those 
(See SERVICE, Page 35, Col. 1) 
























PATA sug- 
gested, may file a request with that 
agency to sell repair work on a 
contract or time basis using the 
same rate per hour as they origi- 


This, the association said, will 
enable the dealer to charge for 
the actual number of hours 
worked on a flat rate basis. 

Under the hourly rate formula, 
dealers pay the mechanic and 
charge the customer for the actual 
number of hours worked; under 
the contract rate, an arbitrary 
figure is set on a given list of work 
regardless of hours consumed or 
flat rate manuals, and a number of 


(at his regularly 

established rate) to complete the 

work specified in the contract. 
PATA pointed out that some 


their customers and another type 
with their mechanics. “For in- 
stance,” it was said, “a dealer 
might sell his labor to the public 
on a flat rate basis but might pay 
his mechanics on an hourly rate 
basis.” 















SERVICE SECTION 









SAN ANTONIO.—Good will and 
prestige have long been recognized 
as among the prime assets of pro- 
gressive business administration. 
Too many firms, howeyer, take 
























































Only, considering any special re- 
quest for service as an unnecessary 
obligation. 


But in San Antonio, there is a 
dealership that is building up good 
will by exercising a cooperative at- 
titude in all its contacts, regard- 
less of whether a sale is made. 
What Jordan-Ivers Motor Co. 
(Ford) has accomplished in this 
respect is told by Cale G. Ivers. 


“While it has always been our 
policy to cooperate with motorists 
coming into our establishment for 
sales or service, we have given 
special attention to this practice 
during the past year, whether we 
make a sale or not,” Ivers stated. 


“This is true throughout our 
organization. In the office, in 
the parts and accessories depart- 
ment, and in our service shops, 
every employe is instructed to 
show every courtesy and consid- 
eration to those who enter our 
establishment. 


“We are promoting this practice, 
confident that it will not only build 
up our prestige among motorists 
and, indirectly, result in some good 
business, but will place us in a 
strong position so that when new 
cars come back and business is 
again on a normal basis, we will 
ave something to start with. 


“Our service manager person- 
ally goes over each job on our 
service floor and advises the mo- 
torist how he can get the maxi- 
mum mileage and service from 
his car. We inform our patrons 
of any changes in government 


2 NSPA Groups 
Draft Plans for 


ndustry Program 


DETROIT.—Two small group 
eetings, held recently in New 
York and Detroit, are expected to 
nfluence important phases of the 
ational Standard Parts Assn.’s 
ndustry-wide wartime program 
during the months immediately 
ahead. 

One meeting, that of the NSPA 
ar Industry Committee, was held 
for consideration of matters re- 
ated to recent trends in Washing- 
on. Attending were T. Latimer 
Ford, chairman; F. S. Roberts, R. 
. Sommerville, Franklin C. Brad- 
ey and Franklin A. Miller. Also 
present were Walter C. Dodge jr., 
SPA president, and C. D. McKim, 
executive vice-president. 

Part of this committee’s current 

Program centers around activity 
designed to further fortify the au- 
omotive maintenance industry’s 
Strong position in connection with 
all phases of government-industry 
gooperation. 
A special NSPA sub-committee— 
Frank McKenzie, R. H. Rowland 
d Don H. Teetor—met at the 
Association’s headquarters in De- 
troit to perfect new plans for ex- 
anding non-war activities of the 
after-market association, in line 
with the service requirements of 
repidly-growing membership that 
is larger today than ever before. 












Price Battery Corp. 
Promotes Dershwin 


HARRISBURG, Pa.—Saul Dersh- 
win has been appointed vice-presi- 
ent and treasurer of Price Bat- 
tery Corp. He has been associated 
with the company since 1932, first 
the capacity of credit manager, 
then as manager of export sales 
d for the past two years as man- 
Ager of government and industrial 
sales. 

The company has received many 
ontracts for storage batteries 
rom the Navy, Army, Maritime 
ommission and various shipyards. 



















“Dealers Tell Me,”’ by John O. 
unn, is an open forum for the| 
expression of dealers’ opinions. 


these as a matter of form, giving 
their attention to current problems 
| 
| 
| 
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Advertising Spring Specials 
| Boosts Service Revenue 


DETROIT.—Despite the fact that | ing antifreeze. The company drains 


Means Postwar Business, Too— 


Sees Goodwill, Prestige 
As Prime Assets Now 


regulations effecting the opera- 
tion of their car, the purchase of 
tires, or any further information 
of possible assistance to them. 
And more than once they have 
come into the office to express 
appreciation for this service,” 
Ivers added, 

“We have educated our service 
men, as well as the others in our 
organization to learn the names of 
those motorists who come to us for 
service, and to address them by 
name. This is a powerful asset in 
building up good will because 
people like to be recognized. They 
appreciate knowing that you have 
not forgotten them. 


“And the good words that go out 
are doing much in building up our 
service and strengthening our or- 
ganization so that we shall be able 
to carry on and be in a strong 
position when this crisis is over,” 
Ivers concluded. 


seals,”’ 
Gits Bros. Mfg. C 


Sale of Auto Radios 


Now Permitted 

DETROIT.—WPB has amend- 
ed Order L-265 so that it is 
permissible to sell auto radios 
manufactured on or before Apr. 
24, 1943, 

The amendment makes official 
WPB intentions to exclude au- 
tomobile radios as well as sets 
for home use under the restric- 
tions of the order. Permission 
is still required from WPB to 
convert automobile radios for 
home use. 

Test of the amendment fol- 
lows: “The provisions of this 
order shall not apply to the 
transfer to any consumer of any 
finished product of the follow- 
ing kind, the manufacture of 
which was completed on or be- 
fore the 24th day of April, 1943: 
automobile radio receiving sets 
designed for the reception of 
standard broadcasts, etc.” 


Oilseal Bulletin 





| 
| 





“New Data on Oilseals and Grea- 


applications, 


ilseals and Greaseals. 


a bulletin just published by 
‘o., Chicago, presents 
the latest detailed information, recom- 
mendations, 
listings, 
of Gits 


diagrams, 
rices, etc., on the broad line 


spring refused to show up this 
year, in the weather sense, motor- 
ists here were found to be excep- 
tionally susceptible to seasonal re- 
minders, according to Chrysler De- 
troit Co., factory branch. 

April was the largest month in 
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and bottles the fluid in a special 
glass vessel, back-flushes the radi- 
ator and treats the cooling system 
with antirust solution. Advertised 
at $3.90, it includes the bottle for 
storing the antifreeze. 


The prices are the establish- 


gross revenue that the branch has| ment’s regular flat-rate scale of 


enjoyed since Pearl Harbor. Sales 
of labor and parts in the service 


$2.50 an hour. It is felt by the 
branch management that because 


department set a new record for| of its service rate of $2.50 an hour 


wartime. 

Three “spring specials” offered 
were advertised in a mailing piece 
to car owners by the branch. The 
first, comprising chassis lubrica- 
tion, changing engine oil, changing 
differential and transmission 
grease and a repack of front-wheel 
bearings, was listed at $5.45 for 


anything that it offers at that rate 
to its customers is already a “spe- 
cial” as compared to competition. 


The branch is making a very 


| strong play on bottling antifreeze. 


It sold over 150 of the special bot- 
tles in the spring of 1942, it was 


| said, and expects to do even better 


sixes and 90 cents additional for| this year since the government has 


eight-cylinder cars. 


ruled that permanent type anti- 


Another “special” is an engine | freezes no longer will be available 


tune-up, 


cylinder models and $5.75 for 
eights. 


The third is a program for sav- 





including 10 operations. | to civilian motorists. 
This was listed at $4.25 for six-| 


It costs you about a penny-a-day to 
keep abreast of the automotive news— 
better renew w! 











How a life raft holds its breath 


Lost and out of gas. The long final 
glide comes to an end with a sudden 
jolt... in the vast expanse of ocean. 
Then the scramble to get clear of 
the sinking plane. Overboard goes 
a compact bundle of rubberized 
fabric and in a twinkling it becomes 
a bright yellow haven . . . a means 
of rescue. 


These life rafts are automatically 
inflated from a bottle of highly com- 
pressed carbon-dioxide gas. When 


A. SCHRADER’S SON, Division of Scovill Manufacturing Company, 


the gas charge is released, the raft, 
like a huge lung, takes a deep breath, 
and holds it! 

















O06 wt Pet ore 


CONTROL VALVES 
FOR PNEUMATIC RAFTS 






















Incorporated, 


In addition to the valve through 
which the original charge of gas 
passes, each raft or boat is fitted with 
several valves manually operated so 
that pressure to maintain buoyancy 
may be added, by means of a hand 


pump, when necessary. 


These are but two of the many 
types of Schrader Valves that have 
been specially developed for the 
important job of saving lives in 
wartime. 
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Governors Seen 
Hastening End 


To State Barriers | 


COLUMBUS, O.—Further prog- |: 
ress in the drive toward elimina- | 
tion of state trade barriers is; 
expected to be one of the results| 
of the 35th annual meeting of the, 
Governors’ Conference, which will | 
be held here June 20-23, | 


The conference is designed to. 
facilitate “an exchange of views | 
and experiences on_ subjects of! 
general importance to the people | 
of the various states and the pro- 
motion of greater uniformity in 
state legislation, and the attain- 
ment of greater efficiency in state 
administration.” 


British Convert Cars 


MONTREAL. — Old automobiles in 
Britain are being converted into war 
weapons at the rate of 1,500 a week. 
The British Ministry of Works an- 
nounced that 250,000 disused cars and 
other vehicles will be broken up in 
the next 18 months, including ,000 
government cars. The chief break-up 
depot is at Crystal Palace, London. 


Buy War 
erush the Ax 


— and Stamps— 
8. 
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T. J. 
for the new 52-week 
which the rubber company, 
ceiving the contract is i 
advertising agency, Campbell-Ewald 


Young, U. 
addition to 


Brazil Saves the Day! 


CARACAS, 


Venezuela. — (UTPS) — 
Temporary relief in the Venezuelan 
transportation crisis has been afforded 


NEEDHAM, vice-president, United States Rubber Co., signs contract 
series of the New York Philharmonic-S 
is sponsoring on a nationwide CBS hookup. Re- 
llis E. Blodgett, executive vice-president of the 


phony concerts 


Co., Inc., eastern division, while Tom 


S. Rubber advertising a looks on. The radio budget is in 
regular advertising expen 


itures, it is reported. 


through the arrival of 6,000 Brazilian 
tires. The tires have been distributed 
throughout the country and are ex- 
pected to hep important buses, trucks, 
taxis and official automobiles running. 


1943 
Used Car Sales Spotty... 


SERVICE SECTION 


Dealers Plan Few Sales. 
To RFC After July I 


(Concluded from Page 8) 


of used cars here and fearing the 
loss of their service business po- 
tential through the heavy whole- 
saling of cars to other areas, 
more and more dealers are cut- 
ting down on the wholesaling 
and growing more inclined to 
hold to their stocks. While the 
situation is by no means uni- 
form, with some dealers still 
wholesaling 90 percent of their 
used stocks, the practice is on 
the wane with the major dealers, 
some of whom now flatly refuse 
to wholesale at all. 

Service business volume _ had 
been good here until the latest OPA 
pleasure-driving ban went into ef- 
fect. Little hope for its rejuvena- 
tion is seen while the ban remains. 
Long irked by discrimination 
against the East in the gasoline 
situation, local dealers have been 


Daa says to go to the dealer 
who can MARFAK our cat’ 


All car owners today 
know they’ve got to 
take extra good care 
of their cars...or else! 


And that’s exactly 


why they’re finding out all about Marfak. 
How? By reading about it in the magazine 
ads. By hearing about Marfak on the Sunday 
night Fred Allen radio show. By learning 
about it from their friends. 


Car owners stop in at a dealer’s...get a 
Marfak demonstration. Once they see that 
...they are sold. And... they stay sold. 


TUNE IN: FRED ALLEN 
every Sunday night—C.B.S. 


Somes 


YOU CAN MAKE MORE 


TEXACO | 
MARFAK | 


“No new car for us until after the war, 
Billy, so Dad says it’s up to you and me to 
take real good care of the car we’ve got.” 


Because they soon learn that Marfak is the 
special Texaco chassis lubricant that resists 
wear-out, wash-out, and squeeze-out. That 


it sticks to its job...makes driving easier 
and helps to conserve the life of their cars. 


Dealers find that they can build their lube 
business to healthy profits with Marfak. 
Have a Texaco man show you how easy it 
is to demonstrate and sell Marfak. 


Talk to your Texaco man, ’phone the nearest 
of 2300 wholesale distributing points or write 
The Texas Company, 135 East 42nd Street, 


New York, N. Y. 


| 


SE MONEY WITH 


MARFAK 


eT 


——————$_$_ SSeS te =sstnst-sensteenenenst 


one 
brought to the boiling point and 
are increasing the tempo of their, 
demand for gasoline rationing uni- 
formity throughout the nation. 
Main reason for gasoline short-, 
ages here, they believe, is drain 
of the supply by black market B 
and C coupons imported from areas, 
with less stringent regulations. ~ 
* a * 


Stocks Low in Atlanta; 


Few Sales to RFC 

ATLANTA.— Dealers generallys 
not interested in sale of new cars 
to RFC. Stocks are low but 
dealers still want to stay on same 
basis and await ration sales. 

Very few new cars are on hand,, 
in case of most dealers, but sales” 
are steady. 

Service volume is good. Parts are, 
getting scarce but a few replace 
ments are still possible. 

Used car sales are steady. ( 


Trucks Off, U. C. Stocks 


Low in Louisville 
By A. W. Williams 4 
Staff Correspondent 
LOUISVILLE.—New car sales in 
Louisville and Kentucky are re-, 
ported good. Indications are that 
June supplies will be well cleaned 
up and apparently few if any cars¢ 
will be sold to RFC. After July 12: 
Lew Ulrich, secretary-manager, 
Kentucky Automobile Dealers( 
Assn., reported that many dealers 
have so few cars available that 
they are not making much effort 
to sell. Trucks, those of a ton anid 
half or more, are not moving quite, 
as well as desired. b 
The used car market is active. 
One of the larger dealers, handling, 
higher-priced cars, reported bu 
eight used cars on hand, and a 
similar company reported but one. 
In the low and medium-priced 
fields, there are more cars avail- 
able, but they are moving. No ma-({ 
jor rebuilding or overhauling ‘is 
being done by dealers at this time 
due to shortage of labor. ( 
~ ‘* aa 


L. A. May Sell Trucks; 


Service Up 18% 
By Slim Barnard 
Staff Correspondent 
LOS ANGELES.—New car sales 
in Southern California are excep 
tionally good, and it is estimated 
there is only a 4% months’ supply 
on hand based upon last month’s! 
sales. 
It is estimated that only one, 


percent of remaining cars will be % 


sold to RFC after July 1 and 
there are sufficient buyers reg- 
istered with RFC who will buy 
back those cars. 

Truck sales, due to regulations, 
are very slow and there may be 
some trucks sold to RFC. 

Used car sales are steady and 
holding up exceptionally well in 
spite of fear regarding price ceil- 
ings. Used car stocks are very low/ 

Service volume is up an average 
of 18 percent, but could be up 50 
percent to 60 percent if mechanics 
were available. 

* 


Canton Car Sales Spotty; 


Service Rising ' 


CANTON, O.-—-New car sales in 
the Canton area are spotty, accord- 
ing to Nathan Zahn, secretary; 
Stark County Automobile Dealers 
Assn. Survey revealed some dealers, 
moving cars well, others not. 

Supply of new cars on hand will 
be ample for many dealers while 
on other hand, more aggressive 
dealers will not have sufficient to 
meet their demands. ( 

It is estimated by association 
members that approximately 10 to 
15 percent of cars are expected td 
be sold to the RFC. 

Used car sales in the Canton dis- 
trict are limited only by supply. 
Higher priced cars most in demand. 
Stocks are low. 

Most dealers maintaining serv- 
ice departments are unable to 
handle unprecedented volume of 
repair business, many hampered by 
limited number of mechanics avail- 
able, and must turn down good 
percentage repair jobs. 
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But War’s Turn May Help— 


Quebec Used Car Stocks 
At Vanishing Point 


By Roy Carmichael 
Staff Correspondent 


MONTREAL.—Used car dealers 
in Montreal report many buyers, 
but stocks almost at the vanishing 
point. The Province of Quebec has 
been pretty well combed-over since 
drastic automobile restrictions 
went into effect over a year ago 
and vehicles available in used car 


lines have been bought in. 


This state of affairs is not sur- 
prising, according to a well-known 
used car buyer here, as the demand 
on the part of war workers was 
we 
have not been disappointed. As it 
is now, it is very difficult to find 


expected. “In this direction, 


Maximum Prices 
On Truck Recaps 
Set by OPA 


WASHINGTON. — Maximum 
prices for recapping all sizes of 
farm tractor tires with Grade F 
camelback, and for recapping truck 
and bus tires, size 8.25-20 and 
larger, with Grade A camelback, 
ave been established by OPA. 
hese prices reflect changes in use 
of grades of recapping material 
ordered by WPB, and result in 
slightly lower ceiling prices for re- 


‘ capping farm tractor tires and 


slightly higher ceiling prices for 
recapping truck and bus types of 
tires. 

The ceiling prices established for 
recapping farm tractor tires re- 
place the maximum prices listed in 
Revised Price Schedule 66, as 
amended. WPB has directed that 

rade C camelback may not be 
sold for use on this type of tire 
after June 1, confining recapping 
pf farm tractor tires to use of 
Grade F camelback. Therefore the 
new ceilings are lower, reflecting 
he reduction of direct material 
cost caused by the use of the lower 
grade camelback which is made en- 

rely of reclaim rubber. 

WPB also has authorized use of 

rade A camelback for the recap- 
ping of larger sizes of truck and 
bus tires. Formerly only Grade C 

as employed, but it has been 
found that Grade A gives sub- 
stantially more mileage and there- 
ore will conserve rubber more 
effectively to warrant its use on 
hese large sizes. The ceilings 
established for recapping the speci- 
fied truck and bus tires with Grade 

camelback are somewhat higher 
han for recapping with Grade C 
camelback. 

This difference is based on the 
changed direct material cost. For 
example, for retreading a truck or 
bus, size 8.25-20, with a conven- 
tional tread, when the carcass is 
urnished by the purchaser, the 
seiling price using Grade C camel- 
back is $17.80; but for using Grade 

camelback it is $18.65. Grade A 
amelback is made largely of crude 
rubber, while the Grade C com- 
pound contains a_ substantial 

ount of reclaim. 

The new maximum prices were 
bffective June 7. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 


Re Posting of Hours 


At Gas Stations 

DETROIT. — Three changes 
have been made in Petroleum 
Administrative Order No. 4, 
which covers the hours during 
which motor fuel deliveries may 
be made from service stations. 
The one most important to 
dealers is as follows: 

“The provisions regarding the 
posting of the hours, during 
which the service station opera- 
tor chooses to sell, have been 
specifically defined to require 
that they shall be posted in 
black, bold-face letters of not 
Jess than three inches’ in 
height, so located that they 
shall be clearly visible from all 
approaches to the station.” 















any cars later than the year 1940. 
Those cars since this date are be- 
ing held by their owners. Only a 
few are coming out for sale, with 
many offers on the part of dealers 
to produce them,” he said. 


Used car dealers are in no posi- 
tion to predict what the summer 
trade will be. They hope to obtain 
some trade-ins and are conserving 
stocks as much as possible. It is 
expected that this summer’s supply 
of used cars will be short, but once 
there is a slackening-off of war 
work which, at some plants in the 
province is already noticeable, the 
demand on the part of war work- 
ers must also decline. Used car 
circles predict this will again 
create a supply of ’39 to ’41 models, 
as workers fall back into their old 
employment channels. 

H. Pinsonneault, manager, Four- 
nier Automobile Ltd., said that, 
despite the present used car situa- 
tion, he believed in quick sales 
even at small profits rather than 
holding back sales on vehicles in 
stock. The same attitude is held 
by other dealers here, with an eye 
to market conditions after the war 
when probably there will be a 
surplus of cars some of this stock 
in excellent condition with owners 
needing cash. 

H. Duval, president of Duval 
Motors Ltd., said that his firm was 
entirely out of used cars and that 
he did not know when they would 
be able to secure any more stock. 
He added that prices asked for 
later model cars were too high to 
be handled effectively by used car 
dealers. 

Many dealers are directing ef- 
forts to obtain used car stocks by 
advertising in the newspapers. 
However, even with a plentiful 
spread of advertising in the daily 
and weekly press, dealers here ad- 
mit of much difficulty in getting 
enough serviceable merchandise to 
meet public demand. 

While it appears that there will 
be little change in the existing used 
car picture here, most dealers are 
confident—even optimistic—for the 
future. 


Case to Head 
Adv. Council 


DETROIT — Automotive Adver- 
tisers Council has elected the fol- 
lowing to serve a two-year term 
on the board of governors: J. F. 
Apsey jr., (Black & Decker), R. W. 
Case jr., (Thermoid Co.), W. A. 
Kirkpatrick (Wilkening Mfg. Co.), 
R. M. Schutz (Maremont). 

An executive committee was 
created to consist of the officers 
and the retiring president. 

Election of officers for the 1943- 
44 term by the board of governors 
resulted as follows: President, R. 
W. Case jr. (Thermoid); vive- 
president, T. Faxon Hall (Walker 
Mfg.); secretary-treasurer, Carl B. 
Dietrich (Wagner Electric). These 
officers and Chas. Tapscott (Mc- 
Quay - Norris), retiring president, 
constitute the new executive com- 
mittee. 

Chairmen of committees, as ap- 
pointed by the new president, are: 

Advertising Distribution Prac- 
tices: H. E. Robinson (Fram); 
Catalogs: C. B. Dietrich (Wagner 
Electric); Publicity: W. A. Kirk- 
patrick, (Wilkening); Trade Paper 
Relations: T. Faxon Hall (Walker) ; 
Trade Shows: J. F. Apsey jr. 
(Black & Decker). 





SKF Appoints Zisette 


Gen’! Sales Manager 


PHILADELPHIA.—The appoint- 
ment of Robert R. Zisette, as gen- 
eral sales manager of SKF In- 
dustries, Inc., was announced last 
week by Richard H. DeMott, vice- 
president in charge of sales. 

Zisette joined SKF in 1921. After 
one year in engineering and sales 
departments, he became sales engi- 
neer in the Cleveland Office, re- 
maining in this position for seven 
years, when he was promoted to 
district manager of the Cincinnati 
Office. He was promoted to the 
office of assistant sales manager 
last June. 








The arrangements committee for 
the meeting consists of H. L. 


Credit Men Set 
Munroe, credit manager of S K F 


Conclave Date Industries, and D. E. Sturm, credit 


PHILADELPHIA. — The “CRP” — of R. M. Hollingshead 
group of Motor Equipment Manu- - 
facturers Assn. will hold a one-day . 
meeting here on June 24. Electric Tool Manual 
The morning will be devoted to; 4 manual detailing how to get 
a business session at the Benjamin, maximum service from portable elec- 
Franklin hotel. The delegates will = eile , a a. cal. 
“— ~~ of tolling, at Gee. | cago, manufacturers of jaher electric 
” e ° ” oois. c in. m r 
Camden, N. J., for luncheon and instructions on the proper ‘operation 
SP anquct at tae Meseh et wnieg| 
R. M. Hollingshead Corp. and 
S K F Industries will be hosts. 





Democracy is the American way of 
let's keep 





life; it that way. 
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@ When Shock Absorbers work 
properly they absorb the terrific 
rebound of the load that pounds 
the life out of tires. 

Worn or useless Shock Absorb- 
ers also cause cupping and creas- 
ing of tires. 

Everybody should be concerned 
and bear in mind that 
tires cannot be easily 
’ replaced—never be- 
fore have new Monroe 
Shock Absorbers 
been so important. 








SHOCK ABSORBERS 


CTY 


MONROE 
REFILL KIT 


This Monroe Refill Kit 
contains 2 gallons of Fluid, 
Tools, Instructions and 
everything needed for re- 
filling ali makes of Shock 
Absorbers. 

Practically every car 
needs this service now, and 
it pays you very large 
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Tire Inventory 


Burdens Eased 
By OPA 


WASHINGTON.—Elimination of 
some of the inventory reports and 
records now required of members 
of the tire trade and commercial 
vehicle fleet operators was an- 
nounced last week by OPA. In 
addition, the frequency of some of 
the other reports that are still re- 
quired will be reduced. 

Purpose of the action is to sim- 
plify reporting procedures and to 
utilize reports made to other gov- 
ernment agencies whose records 
are available to OPA. 

According to the changes, effec- 
tive June 12, no person who is 
required to file an inventory report 
of tires and tubes with WPB will 
have to report the same tires and 
tubes to OPA. This relieves manu- 
facturers of filing inventories of 
company-owned stores, _ sectional 
warehouses and regional branches 
separately with OPA. Manufac- 
turers still must keep book inven- 
tory and stock movement records 
for OPA. 

Dealers are required to report 
stocks of tires and tubes to OPA 
quarterly, as before, but they are 
relieved of the previous necessity 
of making a physical count of 
tires monthly. Physical counts are 
now required quarterly. 

Records of tire inventories, and 
of rationing certificates applied for 
and received, which OPA formerly 
required operators of five or more 
commercial vehicles to keep, no 
longer need be maintained. Reports 
which these operators must sub- 
mit to ODT can be used for ra- 
tioning control. 


<= John O. Munn, 
t 


“Dealers Tell Me,” 
e expression of 


is an open forum for 
dealers’ opinions. 


vA 
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Baeckshop 
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By 
Jack Weed 


(Continued from Page 28) 


and satisfaction in passing his 
tests, it reminded me how Fred 
Junk went with each of us when we 
took our physical so that he could 
learn the eye test chart by heart 
—he had grave doubts about one 
eye. 

Fred made it that time and the 
medicos didn’t catch up with his 
poor eye until he came up for his 
physical for overseas duty, after he 
had gone through all the flying 
and gunnery schools. Fred, inci- 
dentally, left a cushy berth with 
Allison Motors just a few months 
ago to go back in the Air Corps 
for this war. There must be some- 
thing about this flying stuff that 
gets into your blood stream and 
sticks. 

* * + 

AR demands are shoving many 

a manufacturer into broaden- 
ing the field of application for their 
regular peacetime lines. That is 
happening to Sparks-Withington, 
the veteran horn manufacturers of 
Jackson, Mich. Had breakfast with 
Bill Corbett a short time ago and 
he was telling me that making 
warning devices for tanks and 
sub-chasers had convinced them 
that they had been missing a bet 
in the marine field and that they 
expected to make marine horns 
when the boat builders can again 
turn their attention to the luxury 
craft. 

Sparton is not going to give up 
their automotive horn business 
though. They expect to be in this 
field just as strong and aggressively 
as ever—and to be building many 
other things for the automotive 
market—some of them new to 
Sparton trademark, but which will 
utilize the machinery and _ skills 
that war contracts have built up 
in their plant. 

* * 

AM KLEE, of Midwest Mfg. Co., 

was in to see me last week and 
brought up an interesting develop- 
ment in his business. He makes a 
chrome cleaner and polish that he 
claims will take the rust off chrome 
without injuring the finish on 


even the “last run” 1942 cars. He 
says that his business, especially in 
the gallon size jars which he puts 
up for dealer shop use, is coming 
in mutch greater volume from the 
coast areas than from the rest of 
the country. He figures that the 
car owners who live near salt water 
are much more interested in keep- 
ing the rust off their chrome finish 
than people living away from the 
coast. 

This brings up an interesting 
phase of the automotive business 


that is getting more significant as ' 


we go along. Car owners, who 
formerly traded cars every year or 
two, now seem to worry more about 
the mechanical condition of their 
cars than they did formerly and 
less about the appearance and are 
buying the type of mechanical 


services which they never used to’ 


buy. Many service managers are 
wondering if this trend will con- 
tinue when new cars are again 
available, or whether these owners 
will again swing back to lubrica- 
tions and  appearance-condition 


services. 
* ok og 


POSSIBLY ONE of the reasons 
why wash and polish jobs and 
chrome-cleaning jobs are not being 


sold more now is due to the man-: 
power shortage. This type of serv- | 


ice used to represent quite a size- 
able chunk of the average dealer’s 
service volume, but has steadily 
been giving away to tuneups, front- 
end work, etc. I believe that if 
the dealers would push appearance- 
conditioning services, they could 
materially increase their service 
volume. Women should be able to 
do this work and show a profit to 
the shop, and I believe that there 
are still many thousands of car 
owners who still have that pride 
of ownership that impelled them 
to buy new cars every year. These 
are the owners who would appreci- 
ate being able to have a good ap- 
pearance job done on their cars. 
Sam Davis, the Oldsmobile dealer 
on the south Michigan “row” in 
Chicago, went after this type of 


| A 
, tured 
| vents foggin 


- shields, 


business in his service shop and | 


found that he could not only keep 
two wash racks busy all day long 
and increase his net service profits, 
but that the new customers who 
came in for the wash and polish 
also bought other services while 
their cars were in the shop. Sam 
said he found that car owners 
didn’t think it unpatriotic to drive 
_a@ sparkling clean car and were 
' willing to pay well for a good ap- 
pearance service job. 


| ican actedeadiciasis 
‘PATA Members 
File Composite 


| Draft Table 


PHILADELPHIA.— War Man- 
power Commission has_ granted 
permission to the Philadelphia 
Automobile Trade Assn. to file a 
composite replacement summary 
on behalf of all its members who 
have not yet been given an ac- 
ceptance number. 

Members who have not filed or 
whose individual applications were 
rejected were advised to send re- 
placement summary information to 
PATA headquarters directly. The 
| summaries enable dealers to hold 
on to key employes, regardless of 
dependency status, for reasonable 
periods of time until replacements 
can be trained. 

It was learned at PATA head- 

quarters, that Pennsylvania’s Se- 
lective Service board arbitrarily 
ruled out individual summaries 
, asking deferment for three or less 
key employes. To protect these 
rejected dealers, WMC acceded to 
jthe PATA request that it be per- 
mitted to file an all-covering sum- 
mary. 
When it is accepted, all dealers 
listed will receive the same num- 
|ber and privileges in deferring 
their essential workers. Meanwhile, 
they were advised to ask their 
,local draft boards to mark time in 
classifying key mechanics until the 
replacement summaries have been 
reviewed in Harrisburg. 


| 


Prevents Fogging 


roduct No-Fog, manufac- 
arhoff Co., Cleveland, pre- 
when applied to eye 
glasses, goggles, gas masks and wind- 


new 
by 


it is claimed. 


Duro tools are helping to keep our vast war 


machine 


rolling to victory. Their 


high 


quality—adaptability—unusual strength and 
long life are more than meeting today’s 


unusual 


requirements. Their 


time-saving 


ability releases untold hours of precious man 


power. 


Around the clock production has not 


enabled us to keep up with the tremendous 
demand for Duro Built Tools. 


DURO METAL PRODUCTS CO. 
2649 North Kildare Ave., CHICAGO, ILLINOIS 
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Dealer Subcontractor .. . 


STACKS OF RADIAL airplane and tank engine cowlings ready for finished 


operations under the war 


Co., Chevrolet dealer in Detroit. 


roduction sub-contract obtained by Ray 
In the picture, left to right, are Will 


M. Why 


Whyte, plant superintendent, and Ray Whyte, checking stock room materials. 
 aaall 


fh 
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MANY WOMEN war workers employed by the Ray M. 


Whyte Co. on a 


war sub-contract have attained high proficiency in insulating intake manifolds 


of radial engines used in tanks. 
of the dealership. 


These women all reside in the neighborhoe@* 


Dealer Employing 52 
On War Contract 


DETROIT.—Employing 26 women | 


and 27 men on war subcontracting 
work, the Ray M. Whyte Co., or- 
ganized by Ray M. Whyte, of East- 
ern Chevrolet Co., here, now in full 
production of sub-assemblies for 
radial aircraft and tank engines. 

Built up around a nucleus of 
former service department and of- 
fice employes, the war production 
organization of this automobile 
dealer is busily engaged in various 
production operaitons including in- 
sulating intake manifolds for 
radial engines mounted in M-4 
tanks; installing flanges, drilling, 
threading, burring, welding an 
auxiliary pipe, parkerizing, prim- 
ing, enameling, baking, inspecting, 
delivering intake manifolds; and 
performing several finishing opera- 
tions on the cowling of radial tank 
and airplane engines. 

Women employed in the Whyte 
war production operation are most- 
ly former housewives recruited 
from the neighborhood. They were 
given special training in, welding 
and in the other operations re- 
quired of them. Some of the ma- 
chinery used for war contract work 
already was available in the East- 
ern Chevrolet Co. service depart- 
ment, but much new machinery 
had to be purchased and set up. 

“As in the case of most new 


““Ever-Flo” Antifreeze Hit 


In FTC Complaint 

WASHINGTON. — Misrepresen- 
tation in the sale of a so-called 
anti-freeze solution designated 
“Ever-Flo,” recommended for use 
in the cooling system of automo- 
bile and other combustion type 
engines, is alleged by the Federal 
Trade Commission in a complaint 
issued against the Ever-Flo Co., 
Cleveland. 

According to the complaint, Ever- 
Flo is composed of a calcium 
chloride base and is inferior to 
antifreeze solutions containing 
glycerine or alcoholic bases, and it 
does not possess the qualities nor 
will it accomplish the _ results 
claimed in the respondent’s adver- 
tisements. The respondent is grant- 
ed 20 days to answer the complaint. 


undertakings, we encountered some 
difficulties getting under way,” 
said Whyte. “But one of the most 
gratifying phases of the whole 
venture was the enthusiastic and 
determined manner in which both 
the men and women employed 
buckled down to the job of getting 
output of these war materials on 
a capacity production basis. Many 
of them voluntarily worked many 
hours overtime to assure starting 
production on schedule.” 


VSL Dealers Aid 


In Antifreeze 


Conservation 


DETROIT.—Increased war de- 
mands, necessitating government 
regulations prohibiting sale of 
“ethylene-glycol” type, commonly 
known as “permanent” antifreeze, 
for ordinary use, are cited by Ed 
Hedner, Chevrolet national director 
of service, as an urgent reason 
why car and truck users should 
take special pains to conserve this 
fluid. 

In line with their Victory Serv- 
ice League pledge to “Save the 
Wheels that Serve America,” Chev- 
rolet dealers are cooperating fully 
with car and truck owners in con- 
serving antifreeze solutions, not 
only to save critical chemicals but 
also to assure future cold weather 
operation of motor vehicles. ‘ 

By means of special factory-ap- 
proved tests and inspections, deal- 
ers are able to determine accu- ' 
rately if the solution is worth 
draining and saving for future use. 
If the solution is to be left in the 
cooling system during the summer 
months, dealers recommend that 
the system be cleaned and reverse 
flushed. 

Air passages in the radiator core { 
should be free of obstruction, and 
hose connections and water pump 
inspected for possible leaks. The | 
fan belt should be examined for 
wear and cylinder head bolts tight--> 
ened to prevent seepage of gases ° 
into the coolant, resulting in an 
acid condition that would acceler- 
ate rust and corrosion. 


_— 
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P. A. STURTEVANT 4 Addison, 


Ill., announces a new tool for testing 
compression springs in sizes to 2%” 
diameter and 7” in length. This new 
tool not only makes it possible to 
rapidly measure the recoil pressure of 
a spring when compressed to any pre- 
determined length, but makes it pos- 
sible to accurately match sets of 
springs (as valve springs for internal 
combustion engines), it is said. 


* * * 


Battery, Bearing Puller 


Is Introduced 


Armstrong-Bray & Co., Chicago, 
announces a new bearing and bat- 
tery terminal puller known as 
Steelgrip No. 13 and 13A. This is 
an addition to their regular line of 
gear and wheel pullers. 


Made in sizes of two and five 
inches reach, the ars are of drop 
forged, heat-treated steel. The 
hooks are thin enough so that they 
will fit between bearings and motor 
housings, and long enough to reach 
the bearing race, it was said. 
Prompt deliveries can be made. 


s+ * 


Gas, Tire Records Fit 


In Informing Booklet 


A pocket-size booklet and folder 
combined has been put out by 
Firestone Tire and Rubber Co., 
Akron. It contains much infor- 
mation pertinent to operation of 
an automobile under wartime 
regulations. 


Other features of the folder in- 
clude monthly mileage guides, 
mileage budget forms and mile- 
age record forms. The folder also 
has two inner pockets which can 
hold the motorist’s tire inspection 
records and gas ration books. 


All-Position Electrode 
Announced by P & H 


Coincident with their recent an- 
nouncement of a new line of P& H 
A.C. industrial arc welders, Har- 
nischfeger Corp. has introduced an 
jall-position electrode designed espe- 
cially for use with A.C. transformer 
welding machines. 


Suited for mild steel applications, 
it is being made in the usual sizes 
of %, 5/32, 3/16, %4, and 5/16 inches, 
and 14- and 18-inch lengths, packed 
in standard 50 pound containers. 
(Detailed information and welding 
procedures are available on request. 

* * * 


Spring Design Manual 


Mid-West Spring Mfg. Co., Chicago, 
as published a manual on formulas 
of spring design and engineering with 
illustrations, diagrams, and _ tables. 
Spring Design and Engineering is its 
title. Copies may be had _ without 
charge. 
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Including Shop Equipment and Tools, Catalogs, Manuals 
and Other Literature of Educational Value 


Blackhawk Catalog 


Lists Equipment 

Blackhawk Mfg. Co., Milwau- 
kee, has issued a new hydraulic 
equipment catalog, listing only 
those items scheduled for produc- 
tion. 

By omitting products “discon- 
tinued for the duration” —the 
book aims to eliminate delays 
caused by orders on which prac- 
tical substitutions must be ar- 


ranged. 
* * 


amas PRUQVEIR, ANE PAL AEND op 
BOR See . - " 


we 


DORMAN PRODUCTS, Cincinnati, announces that Dorman plastic fuel lines 
are now being successfully used in the production of war materials, as well 


as cars, trucks and buses. 


Oxyacetylene Flame 


Adjustment Chart 
Prepared particularly for guid- 
ance of new welders is AIRCO’s 
new chart for oxyacetylene flame 
adjustment. It shows natural color 
photographs of five fundamental 
flame adjustments: 1. Acetylene 
burning in air; 2. A strongly car- 
burizing flame; 3. Light excess of 
Acetylene flame; 4. Neutral flame; 
5. An oxidizing flame. 
* * * 


Curved Panels Made 


From Plastic 


An advanced technique in plas- 
tic molding makes possible fabri- 
cation of parts and panels in 


| cylindrical shapes or simple and 


FOURTEEN PERCENT lighter in 
weight, but packing more power per | 
pound under its ‘‘Thorite’’ plastic | 
armor, a new Thor %4” capacity elec- | 
tric drill is announced by Independent | 
Pneumatic Tool Co., Chicago. The 
operating parts are within an inner 
metal skeleton frame that is covered 
by entirely separate plastic housings. 

* £ 6 


New Departure Prints 
Folder of War Posters 


Many requests for copies of the 
weekly war production posters used 
in New Departure plants has led 
the GM division to reproduce them 
in miniature in folder form. 

Copies will be mailed on request 
to any who might be interested in 
using the principle New Departure | 
has found so effective in actual | 
practice. The original posters are 
24 by 36 inches and printed in two! 
colors. * = *# | 


Paint-Removing Cream | 
Cleans Hands 


Information on Den-tex, a new 
compound for removing lacquer, 
dopes and paints from the hands 
without the use of explosive sol- 
vents, can be obtained from 
Dennis Chemical Co., St. Louis. 

To use Den-tex, it is merely | 
worked into paint or lacquer on 
hands which then readily rinses 
off with water, leaving the pores 
open and clean and the skin soft. 
The product has been tested and 
accepted nationally by several | 


companies. 
* * * 


é ° . o e 
Welding of Piping 
“The Welding of Piping” is a prac- | 
tical treatise of 16 well-illustrated | 
pages. Its material consists of a series 
of articles prepared by Air Reduction’s | 
Applied Engineering department. 


“It’s the spirit of your motor calling out for Little Joe’s 
jiffy tuneup job at three ninety-eight!” 


compound curves at low initial 
costs. The method, used by Theo- 
dore Moss Co., Brooklyn, N. Y., 
bears special application to the 
production of parts in small 
quantities where ordinarily in- 
itial costs of tools, dies or steel 
molds would be excessive. 
Typical product of the new 
method is the airplane panel. The 
panel is accurately machined to 
accommodate levers and knobs 
and conforms regidly to multiple 
of curves specified by the de- 
signers. It measures 27 inches 
long by 7% inches wide and 


bears data in depressed white 
enameled letters which are con- 
spicuous and legible due to their 
color contrast with the black 
panels. Panels of this type, here- 
tofore made of aluminum, re- 
quired a steel die to form the 


curves. 
* * 


Goodrich Offers Manual 
On Apprentice Training 


B. F. Goodrich Co. has  pub- 
lished a 26-page manual outlining 
in detail the various courses of 
study conducted by its Apprentice 
School. Explanation of the school’s 
purpose, method of selecting stu- 
dents and administration of the 
program, among other things, are 
discussed. 

Executives of companies or or- 
ganizations which have _ similar 
training programs, or are contem- 
plating them, may write the com- 
pany for copies of the manual, 
which will be furnished free. 

x * * 


Envelope Protector 


An asphalt treated fibre protector for 
packing list envelopes, developed by 
the Dennison Mfg. Co., Framingham, 
to be used in place of critical metal 
protectors, is embossed to fit over 
bulky packing lists or instruction book- 
lets, and prevents tearing and ripping 
; due to rough handling and damage 
‘from adverse weather conditions. 


NEW BOOKLET, just issued by the 
Plomb Tool Co., Los Angeles, entitled 
“These Are Your Weapons,” popular- 
izes the principles of work sim ifica- 
tion, presenting 14 ‘‘Laws of ork 
in the form of examples. The simple 
tests outlined may be applied by every 
worker to his own regular job as an 
aid in . . more work with less 
effort and less fatigue. 

* * * 


Plastic Battery Retainer 
Introduced by Exide 


Announcement of a plastic 
storage battery retainer manu- 
factured from polystyrene, for 
use in certain types of Exide 
batteries, is made by Electric 
Storage Battery Co. Philadel- 
phia. 

The new retainer not only has 
technical advantages, but is also 
said to be more permanent than 
the former type of retainer, ac- 
cording to the company. In addi- 
tion, as it is now being manu- 
factured, it uses less critical ma- 
terial. 


* * * 


Training Films 

Information on_ securing ap- 
eee training films, “The Metal 

orking Lathe” and “Plain Turning,” 
is contained in a new, four-color cir- 
cular, No. 8-A, just issued by the South 
Bend Lathe Works. These films are 
supplied on a free loan basis to war 
plants and schools for training new 
lathe operators. 


two 
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stl are inchuded in the Plomb Line 


In Plomb's complete line of supreme 
quality hand tools for all industries, 
the socket and attachment group 
alone includes hundreds of kinds and 
sizes. Equally complete — equally 
outstanding in quality —are all other 
types of tools that bear the famous 
Plomb name. VY Their excellence has 
made them the choice of professional 
mechanics — has resulted in such gi- 


gantic demand that 


36 separate fac- 


tories operate night and day to fill 
war needs. Thus, Plomb tools in ever- 
increasing volume are available thru 
dependable dealers all over the 
country to help make weapons faster 
and better — and to maintain those 
weapons at peak efficiency. Y In 
addition, if you need special tools for 
special war production consult Plomb. 
And remember, for regular tools call 
your local Plomb dealer. 
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Automotive Washington 


Present Speed Restrictions to Carry Into Postwar? 


| Traffic Deaths Drop 


By William Ullman 
Washington Correspondent 

WASHINGTON.—It may be re- 
called that this correspondent is 
definitely on record as advocating 

retention nation- 
ally, when peace 
is won, of at least 
an approximation 
of the 35 miles 
an hour speed 
limit for motor 
vehicles now im- 
posed by Presi- 
dential order. As 
was __ inevitable, 
the suggestion 
has not been 
accorded a 
tremendously en- 
thusiastic reception in many quar- 
ters and I am _ correspondingly 
quite unsurprised. 

From thoughtful people, how- 
ever come many assurances of 
approval of the proposal that the 
country not go back to the un- 
bridled speeds that were in 
vogue virtually everywhere be- 
fore gasoline, rubber and car 
shortages forced drastic curtail- 
ment of legal speed. 

The most compelling argument 
in support of the plan is the bene- 
ficial effect it would exert upon the 
cause of traffic safety and now 
there are available statistics defi- 
nitely substantiating our claim 
that excessive speed is the biggest 
killer on the streets and highways 
and that, consequently, retention 
of the uniform lower speed limit, 
or an approximation of it, could 
not fail to save lives and avert 
injuries and property loss. 

+ * * 


Deaths Drop 


In 1942 

ACCORDING TO the National 
Safety Council, the nation’s motor 
vehicle death toll last year, during 
which the 40- and then the 35-mile 
regulation went into effect, was 
27,800, or 12,200 fewer persons than 
were killed in 1941, when an all- 
time high of almost 40,000 was 
established. The 1942 reduction 
amounted to 30 percent. In addi- 
tion to the fatalities, traffic acci- 
dents last year resulted in a million 
persons being injured, of whom 
about 80,000 suffered some perma- 
nent disability. 

Direct economic losses from 
traffic accidents during 1942 are 
estimated at $1,500,000,000. This 
total includes loss of wages, 
medical expense, overhead costs 
of insurance and motor vehicle 
property damage. And in a year 
when the United States began to 
feel the serious manpower short- 
age precipitated by growing 
participation in global war, one 
of the most tragic facts con- 
nected with slaughter in the 
highways was the killing of 
18,500 seriously needed workers. 
The manpower loss through traf- 
fic accidents, 18,500 workers killed 
and 650,000 victims of non-fatal 
mishaps, becomes more tragic when 
the figures reveal that, while all 
fatalities were dropping, the reduc- 
tion in worker motor’ vehicle 
deaths on and off the job was only 
16 percent, while non-worker 
deaths were cut almost in half. 
Even if further reductions in 
motor vehicle deaths are achieved 
this year the worker fatality total 
is likely to remain near the 18,000 


mark. 
+ + 


"42 Toll Lowest 


Since 1927 


THE TRAFFIC toll last year 
was the lowest in 15 years but 
despite the sharp curtailment of 
motor vehicle use, the 1942 mile- 
age total was 75 percent larger 
than in 1927. Vehicle mileage last 
year was estimated to have been 
16 percent lower than in 1941 and 
this, with the 30 percent reduction 
in fatalities, gives a 17 percent cut 
in the conventional mileage death 
rate. 

The exposure to accident death 
rate is indicated to have dropped 
only 12 percent, as contrasted with | 
the 17 percent drop in the mileage 
rate. 

An analysis of available data 
by type on traffic accidents in 
21 states last year, discloses that 
a 5 percent drop in the propor- 


30 Percent in ’°42 


tion of injury accidents which 
resulted in deaths could be at- 
tributed to the reduction in 
speeds which took place during 

1942, 

It could also reflect the fact that 
about 48 percent of 1941 mileage 
was traveled in urban areas, where 
the severity of accidents is rela- 
tively lower, and that this propor- 
tion shifted to 54 percent of the 
mileage in 1941. 

o * * 


Reduced Speeds 


A Big Factor 

REVIEWING THE evidence pro- 
vided by its statistics on last year’s 
traffic tolls, the National Safety 
Council says: 

“Inspection of exposure and 
exposure death rate trends by 
months lends support to the be- 
lief that reduction of speed was 
an important factor in cutting 
down the 1942 exposure death 
rate. The exposure rate dropped 
sharply in the latter half of the 
year after voluntary speed re- 
ductions were requested.” 

Here we have conclusions reach- 
ed by high authority on the traffic 
accident problem that beneficial 
effects have been achieved by the 
wartime compulsory 35-mile speed 
limit and it does not seem unrea- 
sonable to me to believe lasting 
benefit would follow national re- 
fusal to return to the high speed 
limits of pre-war days. 

Lives unquestionably would be 
saved, thousands annuall, in all 
probability, and drivers who now 
willingly confine themselves to 
moderate speed as a contribution 
to the war effort will not complain 
too much about continuing to 
drive at speeds which reduce acci- 
dent hazards. 


* + * 

Addenda 

NOW THAT automobile drivers 
have slowed down to 35 miles an 
hour, writes Henry Dillingham in 
the Platte City (Mo.) Landmark, 
you will find that we have more 
gas, more oil, more rubber, more 
dogs and more chickens. 

To which the Baltimore Sun adds 
“more arms and legs, too.” 


Herreshoff Heads 
SAE in Detroit 


DETROIT—A. G. Herreshoff, 
chief engineer of research at Chrys- 
ler Corp., has been elected Detroit 
chairman of the Society of Automo- 
tive Engineers. 

Herreshoff has been a member 
of the SAE for 25 years. For the 
last two years he has been particu- 
larly active in connection with 
aviation engine research in the 
Chrysler Corp. Engineering labora- 
tories. Last year he was invited 
by the Government of Great Brit- 
ain to come to England as one of 
six representatives of American 
industry, to see what British in- 
dustry is doing in aircraft design 
and manufacturing and to tell 
them about American develop- 
ments. 

Other new officers of the Detroit 
SAE are: R. J. Waterbury, Chevro- 
let, secretary; F. W. Marschner, 
New Departure, treasurer; M. M. 
Roensch, Chrysler Corp.,  vice- 
chairman, passenger car activity; 
F. W. Spring, Hudson, body activ- 
ity; D. S. Harder, Fisher Body, pro- 
duction activity; D. R. Berlin, 
General Motors, aeronautics activ- 
ity; B. C. Erickson, Packard, 
junior-student activity. 


Gallagher Resigns Post 
As Delaware Assn. Head 


WILMINGTON, Del.—(UTPS)— 
Hugh F. Gallagher, for many years 
active in the affairs of automobile 
dealers in Delaware and serving his 
fifth consecutive term as president 
of the Delaware Motor Trades 
Assn., has resigned his position. 
William Luke, vice-president, will 
fill the unexpired term. 

Regret at his withdrawal from 
office was conveyed to Gallagher 
in a letter from the Governing 
Board of the organization. With 
the assuming of the presidency by 
Luke, the office of vice-president 
will not be filled this year. 


JEEP STRIPPING is ~ sogg 
in the United States Marine Co 
They learn 


Official U. S. Marine Corps Photo 


to these Marines after —— their course 
rps Motor Transport School, 
how to do it in the machine shop shown here and then actually 


San Diego, Calif. 


do the work themselves on a practice convoy before becoming responsible for 


full wartime maintenance work. Private First Class C. R. Jennings, instructor 
rocedure to (left to right) 


(second from left), explains the 


Privates R. R 


Gonzales, W. J. Henry, G. 0. Ha leck and B. W. Hackett. a 
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(Continued from Page 2) 


the top administrative offices, the 
boys are finding a little time to 
work over their plant layout sheets 
and to study their equipment in- 
stallations as of the present to 
decide which machine has to be 
moved, which ones can stay where 
they are, and what new machinery 
will have to be purchased. For 
there is going to have to be some 
new machinery bought, that is cer- 
tain; not in any tremendous vol- 
ume, but enough to fill in the bare 
spots, to bridge the gaps left by 
machines which were sold, loaned 
or given to other manufacturers 
early in the war production picture. 

There is a lot of stuff sitting 
out in plant yards these days 
which conceivably could be 
brought back into position when 
car production can be started up 
again, but there are increasing 
grounds for belief that much of 
this will ultimately be junked, 
that something new or something 
better will be purchased in its 


stead. 
* * * 


Ultra-Ultra 


Car Nixed 

ONE OF the largest units in the 
industry just the other day got the 
go-ahead from its front office on 
experiments leading to the de- 
velopment of an entirely new 
motor, a design never yet built by 
the motor industry. 

But if anyone expects to see 
an all-plastic limousine, with a 
50-pound motor and aluminum 
fenders, he had better dismiss 
the idea. Even though the war 
should drag on for another two 
years, the first of the new auto- 
mobiles will be almost a dead 
ringer for the last of the 1942 
models. 

True, there may be changes in 
the manufacturing side. There will 
be machines which can turn out 
50 to 100 percent more parts than 
previously. There will be arrange- 
ment of plants to effect a more co- 
ordinated flow of material, more 
conveyors to eliminate manual 
handling, better tooling of all ma- 
chines, but the product will remain 
essentially the same. 

General motors hit the nail on 


the head when it referred in its} 


annual report to the fact that mo- 
tor cars develop through evolution 
and not through revolution. There 
are too many people talking revolu- 
tion in car design today, forgetting 
all about evolution as it has work- 
ed out over the years. 
* n + 


Process Reduces 


Metal Fatigue 

ONE OF the most significant 
technical advances in the finishing 
of metal parts, which got its start 
in the motor industry a couple of 
years before war broke out and 
which today bids fair to work a 
revolution in the conception of 
optimum surface finishes on air- 
craft engine parts, is the use of 
the shotblasting process to “pres- 
tress” or cold work a finished sur- 
face to the point where its fatigue 
life is jumped up many times over 








what even the finest polished sur- 
face formerly exhibited. 

Cadillac was one of the first to 
put the process into production, 
but others moved in about the 
same time—Buick, some of the 
spring people, etc. No one person 
can rightfully claim the credit for 
the idea. It is rather the culmina- 
tion of ideas from this person and 
from that plant, now progressed 
to the point where the treatment is 
being worked out to an exact sci- 
ence, so that results may be pre- 
determined. 

Briefly, what the method in- 
volves is the subjection of a 
finished steel surface (other 
metals may show equal improve- 
ment) to a stream of fine round 
shot for a specified length of 
time. This “peening” action so 
cold works the surface layer that 
it is put in what the engineers 
call “compression” while the 
base material remains in “ten- 
sion.” Now fatigue failures 
usually result from alternating 
stresses applied to a metal layer 
which is in tention, seldom if 
ever occur in metal in compres- 
sion. 

A fatigue failure, incidentally is 
nothing more than _ progressive 
cracking of the metal until the part 
fails or breaks. Such failures 
usually start at what are called 
focal points or stress raisers— 
sharp corners, nicks, tool marks, 
too-sharp fillets, etc. 

You can look for broad extension 
of the shotblast treatment of metal 
surfaces in the future. The war 
has accelerated its progress far 
beyond what ever could have been 
achieved in peacetime. 


Helicopters 
per 
(Continued from Page 1) 
company for six years, and Pierce 
joined the company in 1939. 

While the actual number of units 
involved and the location of the 
plant where Nash-Kelvinator will 
build the heliocopters was not dis- 
closed, it was understood that they 
are to be made from designs of 
the Sikorsky Aircraft division of 
United Aircraft Corp. 

“The heliocopter we will build 
represents an advance over the 
model which recently underwent 
severe tests at Wright Field,” 
Mason stated. 

“It will incorporate certain im- 
provements and features developed 
by the Army Air Forces as a re- 
sult of those tests. Our engineer- 
ing staff is already at work on the 
job, and actual production will 
start just as quickly as our facili- 
ties can be made ready and men 
can be trained to do the work.” 


Nebraska Truckers Act 


To Kill Adverse Laws 

LINCOLN, Nebr. — Independent 
truckers and owners of small 
busses in this state have taken 
steps to obtain a clearance permit 
for initiating an act to abolish 
the “grandfather” clause, legalized 
in the truck and bus regulation 
act of 1937. 

Bill Drafter W. D. James was 
requested to outline a bill repeal- 
ing all obstructive legislation, in- 
cluding LB 293, passed by the last 
Nebraska unicameral. LB 293 re- 
quires all independent truckers on 
irregular routes to secure permits. 


Junkers 


(Continued from Page 28) 


it, although from experience they 
can fairly well judge if the core 
is worth saving. But under M-311, 
all cores must be saved until they 
are proven to be beyond repair. ~ 
Another critical part that the 
wrecker finds to be a very slow 
mover is anti-friction bearings 
(ball and roller). Most wreckers 
interviewed claimed that * they. 
seldom had a call for this typé 
of bearing, yet under the provi- 
sions of M-311, they were com-... 
pelled to spend money for laboF 
to take each bearing out of every 
vehicle and save it. 
It seems from the reactions of 


we 


the wreckers called upon that ODT , 


Order M-311 is not going to help 
the repair parts situation any by 


leaving these mandatory provisions , 


in it, and that it will considerably 
retard the orderly movement of 
junk metal to the steel mills. 

One wrecker, who now buys only” 


_| late model cars that he knows he 


can merchandise quickly, says that 
his experience has shown already 
that M-311 will cut their movement 
of scrap metal to the mills by at 
least 15 percent on this class of 
car. 

These wreckers claim that they. 
know the replacement parts tha 


are in demand in their area better , 


than anyone else, and if ODP 
would release the restrictions espe- 
cially on cars of 10 years old or 
older, the order would not retard 
the orderly flow of automotive 
scrap to the mills to any great ex- 
tent, and it still would achieve its 


purpose 
Wilson 


(Continued from Page 1) 
said represented the greatest arse- 
nal of war production on earth, 
that we have not yet been able to 
completely equip our Own ground 
forces and have yet to build the 
reserve stocks necessary to our 
armies when they get into the 

major fighting still ahead. 
Greatest stress, Wilson said, will 
be put on increased production of 
high velocity, armor-piercing af- 
tillery, on airplanes, total tonnage 


_ 
Pad 


Ps 


poe 


— 


output of which will be doubled in Wu 


1944 as against 1943, and in ships 
where output must be increased by 


_ 


over 25 percent for the last six 


months of this year. 

“It takes more than one punch 
to win a battle and we must prove 
our staying power or we will be 


In a@ press conference preced- 
ing his talk, Wilson stated there 
would be_ sufficient material 
and production capacity allotted 
for the production of automotive 
replacement parts to take care 
of the industry’s needs despite 
increased war output schedules 
for 1944. 


doing just what our enemies ex- 
pect of us—fold up under pressure 
and petty racial differences,” Wil- 
son declared. 

Among the automotive “brass 
hats” present at the speaker’s 
table were M. E. Coyle, gen. mgr., 
Chevrolet div.; C. E. Sorenson, vice- 
president, Ford Motor Co.; Alvan 
Macauley, Gen. Mgr., Packard Mo- 
tor Car Co.; A. E. Barit, President, 
Hudson Motor Co., Ltd.; Lt.-Gen. 
Wm. S. Knudsen, former GM 
president; Geo. Christopher, Presi- 
dent, Packard; R. L. Vaniman, 
WPB; D. J. Hutchins, Director, 
WPB, Detroit; W. P. Brown, Presi- 
dent, Briggs Mfg. Co.; C. W. Avery, 
President, Murray Body Corp.; H. 
F. Vickers, President, Vickers, and 
Nicholas Drystadt, Gen. Mgr,, 
Cadillac Division. 

Thomas Archer, O. E. Hunt, Al- 
bert Bradley and Harry Anderson, 
of General Motors; B. E. Hutchin- 
son, Vice-President, Chrysler; Geo. 
Frazer, Willys Overland; Dan 
Kelly, Electric Auto-iLte; T. R, 
Lippard, President, Federal Motor 
Truck; Henry Hund, President, 
Reo Motors; H. H. C. Weed, Gen. 
Mer., Carter Carburetor; E. R. 
Breech, President, Bendix; Ray 
Hodgson, President, Graham Paige; 
Geo. Kennedy, President, Kelsey 
Hayes; Jack Reese, President, Con- 
tinental Motors; Geo. Fink, Great 
Lakes Steel; E. A. Clarke, Vice- 
President, Budd Wheel; Geo. Ma- 


son Of Nash-Kelvinator; I. J. Bab-,; 


cock, Yellow Truck & Coach, and 
George Romney, Automotive Coun- 
cil for War Production. 
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Dealers tell me... 


f he holds the used car until after 
new cars start to come into the 
arket again. The public hears 
mors of postwar lightweight cars 
and less expensive cars, so it isn’t 
lifficult to sell them on making 
he transfer. This acts not only to 
protect their own automobile in- 
estment but to make their cars 
available for use elsewhere. 


For example, the salesman 
makes a cash deal and pays $600 
for this car, which would have 
been, anyway, the trade-in allow- 
ance on a new car in normal 
times. The salesman, however, 
himself has no outlet for the car. 
He spends his time in locating 
and buying cars, not selling 
them. So he takes it to a down- 
town lot where another operator 
has space for storage and dis- 
play, and sells that car to the 
lot operator. Sometimes the 
salesman uses poor judgment in 
the price he pays for the car and 
loses when he turns it over to 
the lot operator. Sometimes he 
picks an unusually good car and 
sells it to the lot operator for a 
good profit. But let’s say he 
averages $50 profit a car. The 
salesman is entitled to that. He 
has performed a service both to 
the owner and the buyer. Inci- 
dentally, he has also performed 
a service for his country. 

* * * 


But Process 


Isn’t Speculative 
HE LOT operator pays rent, 
employs salesmen and _ sells 


Service 


(Continued from Page 28) 


workers and truckers who are still 
petting supplemental rations, are 
having their vehicles put _ into 
shape to get every possible bit of 
fficiency out of their reduced fuel 
allowances. 


Elsewhere in the nation, the 
fealer service survey shows that 
the volume of work is still increas- 
g, that parts sales are still rising, 
And that the saturation point of 
the ability of the existing shops to 
4 e care of the service work of- 
ered is approaching fast. 

If a pleasure-driving ban 
should be placed on this Mid- 
western area—or on the nation 
as a whole as is advocated by 
some eastern Petroleum Admin- 
istration officials—dealers can 
ook for a falling off of service 
work for a short period and then 
@ gradual return if the experi- 
pence of eastern dealers is re- 
peated in this area. 

This “fall-off” period lasts but a 
yeek or 10 days, before vehicle 
owners get over their first hysteria 
ollowing the ban and then begins 
b look to the service station to 
help them increase the available 
miles their reduced rations will 
give them. 

The mechanic manpower short- 
ge crisis is about over for auto- 
motive dealers, according to factory 
executives who have been giving 
is critical subject a great deal 
Df study for the past year—if, and 
they emphasize this if—the dealer 
tontinues to work on this problem 
diligently and endeavors to replace 
any mechanics drafted from his 
brce with men not subject to 


draft. 

With shifting emphasis in war 
production from automotive war 
material to ships and planes, 
any automotive mechanics it is 
Mthhought will now come back to 
dealer shops rather than switch 
heir type of work as contracts 
Now in force are curtailed. This 
supply of experienced men, it is 
Mhought, should be sufficient to 
offset those who will be called to 
the colors during the balance of 
his year. 

Dealer service shops should also 
egin to feel an additional amount 
¥ work in the West, particularly 
from farm vehicle repair. We are 
st coming into the time when 
fine average farmer is beginning to 
use his trucks and tractors most 
nd, as is the way with many 
armers, they won’t bring them 
into the shop for work until some- 
ing breaks or they just won't 
operate. Dealers in small towns can 
ook forward to a considerable in- 
Jrease in this type of maintenance 
work during the next five months. 
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DEALER WANT AD DEPARTMENT 


A new service to Automotive News subscribers, reaching more than 12,000 automotive establish- 
ments from Maine to California, an estimated 50,000 readers. Low rates: TEN CENTS (10¢) PER 
WORD per insertion or 25¢ per word for 3 insertions. Cash in advance. Count initials and groups 
of numbers as one word. Ads may be signed with your name and address at regular rates, but where 
replies are sent to “Box No....., Care Automotive News, Detroit” these words are FREE, and replies 
are forwarded, unopened, day received. Address: 


(Continued from Page 3) 


cars to automobile dealers from 
other parts of the country—either 
new-car dealers or independent 
used car operators—the so-called 
speculators. This New York lot 
owner is entitled to a profit for 
the contribution he has made. For 
the sake of argument, say he sells 
the car for $50 more than he paid 
for it, out of which comes his profit 
and cost of operation. Then the 
out-of-town buyer has a car lo- 
cated in New York which still is 
of no utility value to the country. 
He must transport it to where it 
is urgently needed, and for the 
sake of argument say this cost, 
together with his profit, amounts 
to another $150. Then it arrives on 
the lot of some retailer in one of 
the inland cities. The car has cost 
up to now the $600 the owner re- 
ceived, plus the pickup man’s profit 
of $50, plus the $50 the lot-owner 
added, plus $150 cost of transporta- 
tion and profit for the man who 
moved it, or a total of $850. If this 
dealer’s operating expense is 20 
percent, which is indeed a reason- 
able amount as a car often re- 
quires some conditioning, that will 
amount to $170. This makes the 
price to the ultimate consumer 
$1,020. 

Yes, this is the two-year-old 
car that we hear so much about. 
Its f.o.b. price was $750. It 
really and truly, as our accurers 
claim, sells for $1,020. This price 
happens, in this typical case, to 
be $20 more than its original 
delivered price. But this process 
is not speculation. | 

* 


Free Market 


Is Mandatory 

HHE PERSON who gets this car 

is benefited because he has 
acquired a transportation facility 
worth to him far more than the 
ear cost, and an investment for 
money that may otherwise have 
been used to stimulate the black 
markets. He gets a real value for 
this investment because, returning 
to our original argument, any mod- 
ern car is good for 100,000 miles, 
and if he has bought a car with 
25,000 miles on the speedometer he 
is actually purchasing 75 percent of 
the original value of that car. 
Moreover, he is paying very little 
premium in view of the fact that 
it was not handled by mass-mar- 
keting methods, but was person- 
ally picked out and came through 
channels of trade that have de- 
veloped since new cars have been 
taken off the market. Both new- 
car and independent dealers have 
developed this method to the end 
that automobile transportation may 
still be available to those who re- 
quire it. Thsi whole process bene- 
fits both the seller and the buyer, 
as well as the country as a whole. 
Of course the prices are higher 
than they formerly were when new 
cars were being poured into the 
market. That is natural, and these 
higher prices won’t hurt anybody. 
Competition between operators will 
keep the prices from going wild. 

We in this trade much appre- 
ciate what a valuable asset a 
functioning automobile is to this 
nation. We know how important 
it is to our fighting men that we 
keep the economic structure of 
our whole country back home 
fortified by necessary transporta- 
tion facilities during the war. 
This means we must have a free 
market on used cars, 


OPA Cuts Retail Ceiling 


On Type S Antifreezes 

WASHINGTON.—The cost to 
motorists for next winter’s driving 
has been reduced by OPA in an 
action lowering the price of “Type 
S” anti-freezes to reflect reduc- 
tions recently ordered for synthetic 
ethyl alcohol. 

OPA officials anticipated that ap- 
proximately $300,000 will be saved 
by the nation’s automobile owners. 
The figure is based on the antici- 
pated production volume for 1943. 
All “Type S” anti-freeze mixtures 
will have a retail ceiling of $1.00 
per gallon, or ten cents per gallon 
less than the former ceiling. 


Inspection Light 
New Curtis dust-tight inspection 
light is essentially a magnifying lens 
with auxiliary lighting. It was designed 
for and is being used in ordnance 
plants where open-type units were not 
acceptable. 
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USED CARS WANTED 


WANTED—1940, 1941, 1942 Cadillac and 
Oldsmobile cars. Must be in good con- 
dition, have good tires. Pay top prices. 
Will buy cars anywhere. Write ROUN- 
TREE OLDS-CADILLAC COMPANY, 
Shreveport, La. 





WANTED USED LINCOLN Continental 
Coupe or Cabrolet. Give price, description 
first letter. Covington Motor Co., 
Covington, Va. 


WANTED TO BUY several good clean 
Hudsons, any model, must have reason- 
ably good tires. Box 431, c/o Automotive 
News, Detroit. 


WILL BUY—late model clean choice used 
cars, pickups and trucks. Have own 
transport. We own and operate 10 Used 
Car markets in Utah, Idaho and Colo- 
rado. Send lists and prices Airmail to 
Jesse M. Chase, Pocatello, Idaho. 


USED CARB AUCTION 


AUCTION 


Every Tuesday -Rain or Shine 


CAIRO, ILLINOIS 











--For Dealers Only-- 
Come Buy !--Come Sell! 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 


EPL ELIE EOE 
USED CARS FOR SALE 


EASTERN DEALER wants to sell Mid- 
Western Dealer good used cars. Motors 


Finance Co., 70 S. Cameron St., Har- 
risburg, Pa. 
CALLING ALL DEALERS. When you 


visit the East, we cordially invite you 
to call and see us. We have been for 
many years one of the largest WHOLE- 
SALERS in the UNITED STATES. 
Whether you buy or not, we will gladly 
tell you where to go and what to avoid. 
ADKINS-NASH, Inc., 1244 North Broad 


St., Philadelphia, Pa. 


FOR SALE: 39 Buick ‘‘40’’ coupe body, 
motor and rear end complete. 37-38-39 
Cheve Town Sedan bodies. 37-38 Ford 
bodies. Write, Willis Garage, Mercer, Pa. 


1942 CARS: DeSoto-Fordor, Pontiac-For- 
dor, Dodge-Coupe, Dodge-Tudor, Stude- 
baker-Tudor, Plymouth-Fordor. RUSTER- 
HOLTZ & ROSSELL, INC., 917 West 
Genesee Street, Syracuse, New York. 





TRUCES WANTED 





WANTED—Heavy duty wrecker, mounted 
on 2-2% ton chassis. No model prior to 
1939. Box 428, c/o Automotive News, 





WANTED—50 used panels, %-1-1% ton. 
No % tons. Give make and models. Box 
429, c/o Automotive News, Detroit. 


WANTED TO BUY: Milk Tank Trailer, 
1800 Gal. with Compartments. Wire 
Collect. WALRAVEN MOTOR SALES, 
=, 4 Main Street, Marion, Ohio. 

etroit. 








TRUCES FOR SALE 





to 5 ton Good Used 
Trucks. Also Used Cars. 


the country. Write, wire or phone Mr. 
Swiney, STerling 6711 or HIland 3400. 
SHEARER CHEVROLET, 7244 Man- 


chester, ST. LOUIS, MO. 


Kindly insert the following 
(1) or (3) editions of Automotive 
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AUTOMOTIVE NEWS, 5229 Cass Ave., Detroit, Mich. 


HELP WANTED 


THREE AUTO MECHANICS and Body 
Men for large Dealership Shop in West- 
ern Washington. $65 per week—Housing 
available. Transportation for right man. 
Box 378, c/o Automotive News, Detroit. 





AUTOMOBILE PAINTER METAL MAN, 
$250 month guaranteed, lots of work. 
Will pay transportation for right man. 
Airmail letter stating qualifications, 
recommendations. FORD DEALER, 2641 
E. Anaheim, Long Beach, California. 


GARAGE FOR SALE 


FOR SALE BIG GARAGE on Main Street. 
Good New Jersey town, low taxes. Sixty 
minutes from New York. Box 425, c/o 
Automotive News, Detroit. 


BUSES FOR SALE 


FOR SALE: BC Mack Bus, 34 adults; 
K48 Dodge Bus, 28 adults; 40 Chev. 
Bus, 21 adults; 34 GMC bus chassis; all 
A-1 reconditioned. Nevin Willis, Mercer, 
Pa. 

















FOR SALE: Two New Ford 100 horse- 
power, 36-pass. busses. Van Drisse Mo- 
tors, Green Bay, Wisconsin. 





PARTS FOR SALE 





FOR SALE COMPLETE 1942 Dodge Cus- 
tom 4-Door Sedan Body, except wind- 
shield. Box 437, c/o Automotive News, 
Detroit. 


COMPLETE NEW SETS Cushions, Lay 
Back, Arm Rests, Mohair Upholstery 
Rear Seat 1942 Master Deluxe Chevro- 
let, 5 Pas. Cpe. $30 complete set. Fac- 
tory list $80. A. C. Chevrolet Co., 
3257 Boulevard, Jersey City, N. J. 


_ 





FOR SALE: 41 Suburban Carryall seats, 
twelve adults, feurteen students. Box 
430, c/o Automotive News, Detroit. 


OBSOLETE PARTS EXCHANGE 


WE HAVE EXCESS PARTS inventory 
covering Chrysler-Plymouth models 1934- 
39. List will be furnished upon request. 
Write Box 439, c/o Automotive News, 
Detroit. 


PARTS WANTED 


WANT COMPLETE MOTOR or motor 
block for Buick 1941 Century or Road- 
master. Howard Sole, 4th and Grand, 
Des Moines, Iowa. 


WANTED NEW OR USED Radiator Grille 
411070, 411071—1939 Oldsmobile. State 
Price. Box 423, c/o Automotive News, 
Detroit. 


WANTED. 1941 PLYMOUTH BODY com- 
plete in good condition. Or °’41 Coupe 
Body shell, less doors. Llewellyn-Pontiac, 
Lorain, Ohio. 


WANTED COMPLETE TOP ASSEMBLY 
with upholstery seats and windshield 


for 1940 Cadillac Convertible Coupe, 
Model 62. Box 434, c/o Automotive 
News, Detroit. 


WILL TRADE 


WILL EXCHANGE any quantity of new 
Chevrolet Passenger Cars for new trucks. 


CHEVROLET, INC., 
ton, Mass. 


NEW CARS FOR SALE 


eS 

HAVE 39 NEW HUDSONS in stock in- 
cluding Coupes, Coaches, Station Wagons 
and Sedans. Deluxe, Super and Com- 
modore models. If interested, write or 
wire DOWNTOWN NASH SALES, INC., 
1018 N. Meridian, Indianapolis, Ind.— 
Another Bogda store. 


ROXBURY, Bos- 


NEW CARS WANTED 








Want to buy 300 new passen- 
ger cars in Ford, General 
Motors, or Chrysler Lines. In 
answering ad, state price, 
loaded, f o. b. cars, giving 
description of automobiles. 


PIPKIN-MANSKE 
MOTORS, INC. 
BROWNSVILLE, TEXAS 


J. T. PIPKIN 


Day Telephone 888 
Night Telephone 305 








NEED 25 NEW STUDEBAKERS. Cham- 
pion Tudors or Fordors. Will pay good 
prices. Motors Finance Co., 70 S. 
Cameron St., Harrisburg, Pa. 





SELL YOUR NEW or 
Indiana’s biggest wholesalers. Advise 
fully as to prices, makes and models. 
DOWNTOWN NASH SALES, INC., 1018 
N. Meridian, Indianapolis, Indiana. 


Used Cars to 


OHIO DODGE-PLYMOUTH direct factory 
dealer wants new Dodge & Plymouth 
cars and used cars also. Send list, body 
type and prices. Will also trade new 
Dodge trucks for Dodge passenger cars. 
Write Box 438, c/o Automotive News, 
Detroit. 





VIRGINIA DEALER WANTS any num- 
ber of Packard and Studebaker cars. 
Also late model used cars. Virginia 
Motor & Sales Corp., Norfolk, Va. 
Phone 23203. 





WILL PAY TOP PRICES for new Chrys- 
Ford, General Motors cars. Box 
Detroit. 


WANTED TO BUY one hundred new Ford 
cars. Box 436, c/o Automotive News, 
Detroit. 


c/o Automotive News, 








WILL PAY TOP PRICES for new Dodge 
and Plymouth cars and Dodge trucks. 
Alden MacLellan, Inc., Allentown, Pa. 








ERS with motors. Must be capable of 
handling doors 12 Ft. square. Columbia 
Motor Mileage Corp., 125A Harvard 
Avenue, Boston (Aliston), Mass. 


AIR COMPRESSOR complete with elec- 
tric motor, 220 volts, 
matic starting switch and tank. Must 
be capacity of from 25 to 40 cu. ft. per 
minute. ALLEN MOTOR COMPANY, 
Cedar Rapids, Iowa. 


WANTED MOTOR STAND, drum lathe, 
Pin hole grinder—also complete radiator 
repair equipment. Leader Chevrolet Co., 
West Springfield, Mass. 





EQUIPMENT FOR SALE 


HAVE SUN-TEST MOTOR ANALYZER, 
Grease Lift and other big equipment. 
All priced for immediate sale. Write 
or Wire DOWNTOWN NASH SALES, 
INC., 1018 N. Meridian St., Indianapolis, 
Indiana. 


SUN MOTOR TESTER, Master model, cost 
new $520. Used only about ten times due 
to loss of mechanic. Sacrifice $420. Write 
Box 432 c/o Automotive News, Detroit. 





BEAR NO. 1 DELUXE SERVICE complete, 
No. 330 Heavy Duty Dynamic Wheel 
Balancer, No. 200 Wheel Alignment 
Tester and No. 515 A. C. Welder. All 
— new. P. O. Box 135, Adrian, 
Mich. 





Address all Box No. replies in care of Automotive News, 5229 Cass Ave., Detroit 


News, for which find enclosed 6...... 
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The 26 great manufacturing divisions of Auto-Lite are producing for 
America’s Armed Forces on land, sea and in the air. Much of this 
production has required original research and development; as in the 
making of steel cartridge cases. 

The first successful steel cartridge case was made by Auto-Lite’s 
Corcoran-Brown Division, fired at the Aberdeen (Maryland) Proving 
Grounds, October, 1941. The process, now used by 47 shell case fabri- 
cators, is estimated to save 400,000,000 pounds of copper a year. 


TOLEDO, OHIO «=O THE: ELECTRIC AUTO-LITE COMPANY _ SARNIA, ONT. 
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